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he Here’s a new angle on Safety Education. 


ey T ef | 
KEEP Ue i Indemnity Insurance Company of North America has a new ang 
. 1 
jaws cf! different viewpoint on “Safety Bulletins.” 
4s 4 4 


Until recently, the typical Safety Bulletin was a letter-size sheet ¢ 
paper with a slogan, cartoon, or photograph, designed to | 
thumb-tacked on a plant bulletin board amid official orders, Got 
ernment directives, clippings, pin-up girls, and announcements 
employee parties. s. az a 


Now ...a new kind of Safety Poster is announced by Indemnity . 
Full Poster size, 17 x 24, Lithographed in full colors. Prepared 
advertising artists who know how to se// safety to industrial worke 
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Read the titles of the seven reproductions on this page—amt 
you'll understand what we mean by a mew angle—it may ev f 
start a TREND! 


INSURANCE COMPANY OF 


iiss tabi NORTH AMERICA 


eae COMPANIES, Philadelphia 


able now to In- INSURANCE COMPANY OF NORTH AMERICA INDEMNITY INSURANCE COMPANY OF NORTH AMERICA 
demnity Agents. THE ALLIANCE INSURANCE COMPANY OF PHILADELPHIA NATIONAL SECURITY INSURANCE COMPANY 
CENTRAL INSURANCE COMPANY OF BALTIMORE PHILADELPHIA FIRE AND MARINE INSURANCE COMPAM! 
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KEEP AMERICA BUSY—GIVE A RETURNED VETERAN A JOB! 
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he even clearness of its ‘write,’’ and the 
ease and speed of its action, . . its sturdiness, long 
wear, freedom from repair... and above all its amazing 
record of service during these high-pressure war 


years... give the Smith-Corona Typewriter a special 


place in the affections of its users, SMITH-CORONA 


4. C. SMITH & CORONA TYPEWRITERS INC SYRACUSE 1 N Y¥ 
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STOCK QUOTATIONS 


Closing Bid Prices 


Furnished through the courtesy of The First Boston Corpopg 


1945 Ra Feb, 
Hligh io 28, 1955 
Aetna Casualty and Surety Company ee: 33 
Aetna Casualty & Surety Company (new). 
Aetna Insurance Company pacwiere ane 
Aetna Life Insurance Company 
Agricultural Insurance Company 
American Alliance Ins. Company 
American Casualty Company 
American Equitable Assurance Company.. 
American Home Fire Assurance Company. 
American Insurance Company (Newark) 
American Re-Insurance Company 
American Reserve Insurance wares 
American Surety Company .. o- 
Automobile Insurance Company 
Baltimore American Insurance Company 
Bankers & Shippers Insurance Company.. 
* Boston Insurance Company 
Camden Fire Insurance Association 
‘arolina Insurance Company 
‘ity of New York Insurance Company 
‘onnecticut General Life Ins. Co. 
‘ontinental Casualty Company 
‘ontinental Insurance Company 
tagle Fire Isurance Company 
“mployers’ Group Associates . 
Linployers Reinsurance Corpor: ition 
excess Insurance Company of America 
ederal Insurance Company 
“idelity & Deposit Company of Md 
“idelity-Phenix Fire Insurance Co. 
‘ire Association of Philadelphia 
‘ireman’s Fund Insurance Company 
‘iremen’s Insurance Co. (Newark) 
z ‘ranklin Fire Insurance Company 
ss 0 General Reinsurance Corporation 
of Rochester, New York Gibraltar Fire & Marine Ins. Co 
Glens Falls Insurance Company 
Globe & Republic Insurance Company 
Globe & Rutgers Fire Insurance Co. 
] } Great American Insurance Company 
° Pe Hanover Fire Insurance Company . 
ZS honored to ANNOUNCE that Lie Hartford Fire Insurance Company 
Hartford Steam Boiler Inspec. & 
Home Insurance Company 
Homestead Fire Insurance Company 
Insurance Company of North America .... 
Ar = Nav Jersey Insurance Company of New York.. 
My yy Lincoln National Life Insurance Co. 
Maryland Casualty Company cnet 
Mass. Bonding & Insurance Company 
Merchants Fire Assurance Corp. 
= Merchants & Mfrs. Fire Insurance 
V0. uction Wah Monarch Fire Insurance Company 
National Casualty Company 
National Fire Insurance Company 
National Liberty Lnusurance Company . 
National Union Fire Insurance Company.. 
New Amsterdam Casualty Company 
or New Brunswick Fire Insurance Company.. 
New Hampshire Fire .nsurance Company. 
New York Fire Insurance Company 
Northern Insurance Company 
North River Insurance Company 
; a : >. $4 Northeastern Insurance Co. of Hartford 
High Achievement in War Production | rn ae oe 
Ohio Casualty Insurance Company (The). 
Pacific Fire Insurance Company 
Pacific Indemnity Company 
Paul Revere Fire Insurance Company 
Was presented to the Phoenix Insurance Company : 
Preferred Accident Insurance Company 
Providence Washington Insurance Co. 
Reinsurance Corporation of New York 
Republic Insurance Company—Dallas 


i P] . B Rhode Island Insurance Company 
Men and Women of Plants A and B | stron’ tive Marine insurance 
Seaboard Surety Company 
Security Insurance Co. (New Haven) 
Springfield Fire & Marine Ins. Co. 
Standard Accident Insurance Company 


’ ’ ! Travelers Insurance Company 
on Friday, February 16, 1945 ey ea 
U. S. Fire Insurance Company 
UC. S. Guarantee Company 
Westchester Fire Insurance Company 
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Commercial Controls 


Corporation 
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HE yearly civilian accident toll in the 

United States is indicated by the latest 
available figures: 94,000 persons killed and 
9,750,000 injured in 1944, according to esti- 
mates supplied by the National Safety Council 
... This is at the rate of over 37 persons killed 
or hurt during the approximate two minutes 
it takes to peruse this advertisement . . . 


If you are a Manufacturer, Contractor, Sub- 
contractor, Landlord, or Proprietor of a busi- 
ness you know the meaning of this appalling 
|. record—the LIABILITY and worry implied 


“Dependable 
AMERICAN SURETY COMPANY 


100 BROADWAY e NEW YORK 


.. . What can you do about it? .. . Our 
COMPREHENSIVE LIABILITY POLICY 
is tailored to fit your needs .. . It carries with 
it SAFETY and CLAIM SERVICE by either 
of two of the oldest and strongest stock insur- 
ance companies in the country—a service that 
works day and night to prevent loss of lives, 
limbs, and money... 

Make our service part of your planning in 
1945 ... Let one of our agents or your own 
insurance broker tell you about it NOW. 


SE * Sing e® 


WJ mm Cr (Ca 
NEW YORK CASUALTY COMPANY 


AGENTS. AND BROKERS EVERYWHERE 


_ One of a series of advertisements reaching your prospects in Business, General and Banking publications, 








It never quite came to this... 









































In anticipation of a gradual easing of difficult wartime con- 
ditions, we’re now planning at the Hotel Pennsylvania, 
New York’s Statler Hotel, for the time when we can out-do 
even our own prewar standards of Hotel Pennsylvania service. 

Right now, of course, our staff is depleted by the absence of 
trained personnel serving in the armed forces. Naturally, we 
have been hard pressed to maintain the pleasant and conven- 
ient service features that make a stay at Hotel Pennsylvania 
so agreeable. 

Nevertheless, while it may take us a bit longer to attend to 
your wants these days, we feel certain you'll agree that you’ve 
always been able to count on us for close attention to your 
every request, just as you did in peacetime. 

Meanwhile, all of us at Hotel Pennsylvania appreciate your 
consideration in helping us make your stay as pleasant as 
possible. 


HOTEL PENNSYLVANIA 


James H. McCabe, General Manager + The Statler Hotel in New York 


RATES BEGIN AT $3.85 
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* Based on Standard & Poor’s daily stock price indexes of 50 industrial 
20 railroad and 20 public utility stocks combined. 


Casualty Fire : 
1943 1944 1945 1943 1944 194 

Jan. 31 326.7 356.8 377.8 185.7 189.4 202 5% 
Feb. 29.. . 327.55 352.4 389.5 189.0 189.5 20179 
Mer. 3t...... 330.6 348.6 193.8 190.8 
. J, See 331.2 344.7 193.5 188.4 
May 31...... 338.1 349.3 197.2 191.0 
June 30...... 347.5 347.9 201.1 192.1 
eee 355.8 350.6 199.9 193.0 
Gs Bl ....00. 356.1 351.1 201.8 197.6 
sept. 30...... 363.0 350.4 203.8 192.9 
om. 38...... 359.2 354.1 202.0 197.7 
SS a 348.1 361.9 191.6 196.2 
Dec. 31 349.6 363.4 192.9 195.0 





HERE was a broad advance in fire and casualty 

insurance shares during the month of February to 
match the very impressive movement that took place 
in January. Our index of fifty fire stocks closed the 
month of February at 211.7 following the preceding 
month’s rise from 195.0 to 203.2. The index of twenty 
casualty stocks, marking the third successive month 
sustained strength, reached 389.5 which compares wi 
377.8 at the end of January and 366.4 at the close 
the year. 

Only five fire stocks failed to register a rising 
price. The shares of Continental Insurance were 0 
standing, recording a gain of 434 points. The Am 
can Reserve, which moved forward from bid of 15 to 
during the closing months of 1944, sold on February 
at 2234. Other active issues, recording gains of 6% © 
more, were Aetna (Fire), American of Newark, Gi 
of New York, Fidelity-Phenix, Firemen’s, Glens Fal 
Globe & Republic and North America. 

Percentagewise, the Maryland Casualty shares mac 
the best showing in its field, advancing from 7% 
9% or a gain of nearly 20%. Two casualty stoe 
remained unchanged and two reacted slightly. The ove 
all rise was around 3%. Excess, Hartford Steatt 
Boiler, Massachusetts Bonding, National Casualty @ 
Standard Accident made gains of 6% and upward. 
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FIGURING, ACCOUNTING AND STATISTICAL MACHINES ¢ NATIONWIDE MAINTENANCE SERVICE ¢ BUSINESS MACHINE SUPPLIES 








































































FIRE 
AND ALLIED LINES 


Distinguished service to agent 
and assured for more than 
235 years has earned the SUN 


its world-wide recognition. 















COMPANY DEVELOPMEN 


A SUMMARY of the insurance company developmer 
throughout the United States and Canada in recent month 
appears hereafter. This summary includes notices of examin 
tions conducted, and also new, licensed and retired companies, 
CALIFORNIA 
Licensed 
Pacific Coast Title Insurance Co.......... 
COLORADO 
Licensed “ 
Olso Farmers Tndemmity CO: 2 s.< .:6..0660 00. 0seees Le Roy, 0 
FLORIDA 
Licensed 
Birmingham Fire Insurance Co. ............ 
GEORGIA 
Licensed 
Midwestern Fire & Marine Insurance Co.........St. Louis, Mop 
IDAHO 
Examined 
Snake River Mutual Fire Ins. Co............ 
MARYLAND 
Examined 
Brethren Mutual Fire Insurance Co......... 
Mutual Fire Ins. Co. in Baltimore County 
MASSACHUSETTS 








Salt Lake City, Utah’ 
} 





3irmingham, 





Idaho Falls, Idaho! 


Hagerstown, Md, 
Baltimore, Md. 


Examined ¢ 
Lumber Mutual Fire Insurance Co. .........-... Boston, Mass, 1 
MINNESOTA 
Licensed 
Auto-Owners Insurance Company ............. Lansing, Mich 
MISSOURI ; 
New Companies 
National Aviation Underwriters ................ St. Louis, Mo, 
St. Louis Casualty & Surety Go. ..........00000 St. Louis, Mo, 
Licensed 
Alliance Assurance Co., Ltd, .........000200. London, England 
Examined 


Washington Mutual Fire Ins. Co................§ . Louis, Mo, ¥ 
NEBRASKA 5 

Licensed a 

Baltimore American Insurance Co............New York, N. Yo 
fg © eee Chicago, Ill 


NEW JERSEY 


Licensed : 
Planet Enstrance Company oc <occccccccccscccces Detroit, Mich, ; 
NEW MEXICO i 
Licensed 
Provident Fire Insurance Co................. New York, N. Ys 
Royal Exchange Assurance... .0..00ccsee0s London, England 
NEW YORK 
New Company 
ideal Mutual Insurance Go. 0.060i00.0006600 00: New York, N. Y, 


Accredited Reinsurer 


American Mutual Reinsurance Co Chicago, IIL Fixe 









Examined 

American Exchange Underwriters .......... New York, N. YY 
Constitution Reinsurance Corporation .......New York, N. 
Fireproof Sprinklered Underwriters ......... New York, N. | 
Greenwich Town Fire Insurance Co. ......... Greenwich, N. 
Guarantée.Company of North America ......Montreal, Queb 
Halifax Tisurance Company ..............--6+ Halifax, N. 
Indemnity Marine Assurance Co., Ltd......... London, Englan 
BsirWetel TIMGEPWTINEES 2... 0c cecsccsosece New York, N. ¥ 
International Insurance Company ........... New York, N. 
New York Reciprocal Underwriters.......... New York, N. ¥ 
New York Underwriters Insurance Co. ...... New York, N. Y. 
United States Guarantee Co. .......00 0260000 New York, N. Y; 


Westmoreland Cooperative Insurance Assn........ Rome, N. Y: 


NORTH DAKOTA 


Examined : 
Implement ‘Dealers Mutual Fire Ins. Co.....Grand Forks, N. D, 
OHIO 
Licensed 
Lynn. Mutual Fire Ins. Co...........--.-+0-00+5 Concord, Mass, 


(Continued on page 10) 
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ont ss INSTALL... ~~~ 
uv news) A FIRE ALARM BOX THE GAMEWELL COMPANY | 


AT EVERY FIRE HAZARD NEWTON UPPER FALLS 64, MASSACHUSETTS 
In Canada: Northern Electric Co. Ltd., Montreal 





AND ALLIED LINES 


Distinguished service to agent 
and assured for more than 
235 years has earned the SUN 


its world-wide recognition. 


COMPANY DEVELOPMEN 


A SUMMARY of the insurance company developmer 
throughout the United States and Canada in recent mont 
appears hereafter. This summary includes notices of cxamiy 
tions conducted, and also new, licensed and retired companig 
CALIFORNIA } 
Licensed 
Pacific Coast Title Insurance Co Salt Lake City, Uta 
COLORADO é 
Licensed : 
Ohio Parmners Tademnity Go. <0... 6:50:65: 0 800 osisnes Le Roy, 0 
FLORIDA 
Licensed 
Birmingham Fire Insurance Co. ............ 3irmingham, 
GEORGIA 
Licensed 
Midwestern Fire & Marine Insurance Co.........St. Louis, Moy 
IDAHO 
Examined : 
Snake River Mutual Fire Ins. Co Idaho Falls, Idahg 
MARYLAND f 
Examined 
Brethren Mutual Fire Insurance Co Hagerstown, Md 
Mutual Fire Ins. Co. in Baltimore County Baltimore, Md 
MASSACHUSETTS 
Examined 
Lumber Mutual Fire Insurance Co. ............. Boston, Mass, 
MINNESOTA 
Licensed 
Auto-Owners Insurance Company Lansing, Mich 
MISSOURI { 
New Companies 
National Aviation Underwriters ................ St. Louis, Mo, 
St. Lous Casualty & Surety Co. ...2..00cccc0ees St. Louis, Mo, 
Licensed 
Alliance Assurance Co., Ltd. ..............0. London, England 
Examined 
Washington Mutual Fire Ins. Co................St. Louis, Mo, 
NEBRASKA j 
Licensed ‘ 
Baltimore American Insurance Co............New York, N. YJ 
Motor Vehicle Casualty Co Chicago, IIL 
NEW JERSEY 
Licensed 
Planet Insurance Company Detroit, Mich, 
NEW MEXICO 
Licensed 
Provident Fire Insurance Co New York, N. Yy 
Royal Exchange Assurance London, England 
NEW YORK 
New Company 
Ideal Mutual Insurance Co. ................. New York, N. Y. 
Accredited Reinsurer 
American Mutual Reinsurance Co Chicago, IIL 
Examined 
American Exchange Underwriters ..........New York, N. Yy 
Constitution Reinsurance Corporation .......New York, N. ¥ 
Fireproof Sprinklered Underwriters ......... New York, N. 
Greenwich Town Fire Insurance Co. ......... Greenwich, N. Y, 
Guarantée.Company of North America ......Montreal, Que 
Halifax Tnisurance Company Halifax, N. 
Indemnity Marine Assurance Co., Ltd......... London, Englan 
eee. ere New York, N. 
International Insurance Company ...........New York, N. 
New York Reciprocal Underwriters.......... New York, N. 
New York Underwriters Insurance Co. ...... New York, N. 
United States Guarantee Go. «.........2.00. New York, 
Westmoreland Cooperative Insurance Assn Rome, N. 
NORTH DAKOTA 
Examined 
Implement Dealers Mutual Fire Ins. Co.....Grand Forks, 
OHIO 
Licensed 
Lynn. Mutual Fire Ins. Co Concord, Mass 





ay (Continued on page 10) 
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PROTECT 


BUSINESS and INCOME 
HOMES — LIVES 


INSTALL... . 


A FIRE ALARM BOX 
AT EVERY FIRE HAZARD 


3 HOURS 
LATER 


A 
Delayed Alarm 
and a 
Conflagration 





“THE GAMEWELL COMPANY 


NEWTON UPPER FALLS 64, MASSACHUSETTS 
In Canada: Northern Electric Co. Ltd., Montreal 
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Are you selling 
this profitable coverage’: 


on Heating Equipment? 


SEND FOR 


this interesting and helpful 
leaflet for distribution to 
your clients and prospects. 


Many people in your community own homes with 
heating boilers and hot water tanks. Many of these 
same individuals also have interests in commercial 
buildings or are trustees of churches, schools or other 
institutions. There is a real opportunity for service 
and profit in offering them coverage against possible 
heavy losses arising from the operation of heating 
equipment used in these types of buildings. 


This revealing folder helps them visualize the po- 
tential dangers and claims in property damage and 
personal injury lawsuits. Ten photographs show 
typical boiler and hot water vessel accidents that 
cost many thousands of dollars. Eighteen “do you 
know” questions suggest the accident-producing con- 
ditions that may exist in this type of equipment. The 
leaflet then outlines the “extra values” for those 
who insure with Hartford Steam Boiler. 


Many Agents and Brokers have found this folder 
helpful in developing a fertile field of new business. 
We shall be glad to send you a limited r 
number of copies. Drop us a line on 
your office letterhead. 


The Hartford Steam Boiler Inspection 
and Insurance Company « Hartford, Conn. 
For Power-plant Insurance, It Pays to Choose the Leader 
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PENNSYLVANIA 
Licensed 
Combined Mutwtal Casualty Co. .................. Chicago, If 
Examined 
Centre Valley Mutual Fire Ins. Co........... Kelly Station, Py 
} Conemaugh Valley Mutual Fire Ins. Co........ Davidsville, Py 
DRAM WIE SIMIEIOS CGS oo oo 5.0:5. es 0050s seasasee York, Pa 
Penn. Lumbermens Mutual Fire Ins. Co....... Philadelphia, 
Perkiomen Mutual Insurance Co. ............. Collegeville, Ps 
Pine Creek Mutual Fire Ins. Co..............20.0¢ Dayton, Py 
Safeguard Mutual Fire Ins. Co............... Philadelphia, By 
RHODE ISLAND 
Licensed 
Seaboard Insurance Company.................. Baltimore, Md 
TEXAS 
New Company 
Standard Reserve Insurance Co................. Dallas, Texas 
WYOMING 
Licensed 
National Surety Marine Insurance Co........ New York, N.¥ 
Virginia Fire & Marine Insurance Co........... Richmond, Va 
; CANADA 
ALBERTA 
Licensed 
Union Fire, Accident & General Ins. Co.......... Paris, France 
ef MANITOBA 
Withdrawn 











COMPANY DEVELOPMENTS—Continued 


Globe & Republic Ins. Co. of America........ 
NOVA SCOTIA 
Licensed 
Canadian Alliance Insurance Co............. 
QUEBEC 
Licensed 
La Societe Mutuelle d’Assurances Generales 
de L’Union. Catholique des Cultivateurs....Montreai, Quebec 


Philadelphia, Pa 


Montreal, Quebec 


MONTHLY FIRE LOSSES 


IRE losses continued to be reported at an unprece- 

dented pace with the total for the initial month of 
this year being the heaviest for any January since 1929, 
when the National Board first recorded these figures. 
The total in January was estimated at $44,865,000 an 
increase of $6,293,000 or 16% over January, 1944 but 
$3,829,000 or 8% under the exceptionally heavy total 
of $48,694,000 in December, 1944. For the twelve 
months ended January, 1945, fire losses aggregated 
$429,831,000 compared with $391,074,000 for the simi- 
lar period ended January, 1944. 

This auspicious start following the eleven-year high 
total reported in 1944 extended the upward swing of 
fire losses prevailing since the start of 1943, a trend 
which has raised the annual fire loss total from around 
$300,000,000 to well over $400,000,000. 





1944 1943 
Re na eee ee $38,280,000 $33,175,000 
March 084,000 39,214,000 
i 34,241,000 
29,297,000 
26,854,000 
25,016,000 
29,193,000 
26,488,000 
I aio vin wale Damales Last 32,173,000 29,661,000 
6 Ants, « Satwicin aon meas 847,000 31,647,000 
EE ov tacegoduease eines 48,694,000 47,716,000 
} 1945 1944 
DED: 6c Facies aeaetok Caen aes 44,865,000 38,572,000 
ED. sohcintein sade eattn dk tae $429,831,000 $391,074,000 
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1943 
33,175,000 
39,214,000 
34,241,000 
29,297,000 
26,854,000 
25,016,000 
29,193,000 
26,488,000 
29,661,000 
31,647,000 
47,716,000 


1944 
38,572,000 
91,074,000 
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@ Just a hint of a blaze in a flammable liquid...and a Kidde built-in system 
goes into action fast. A blanket of carbon dioxide covers it like a candle- 
snuffer...out goes the flame before it can spread! 


Fast fire-killing is just part of the Kidde method. The “after it’s out” 
advantages are equally outstanding. The dry, inert gas leaves no mess to 
be cleaned up—keeps the liquids themselves uncontaminated, undiluted. 


Against electrical fires, Kidde systems are equally fast, equally safe. Fast, 
because carbon dioxide quickly penetrates wiring and windings. Safe, because 
there’s no water-soaking of equipment or rotting of insulation. 


Class B fires in flammable liquids, Class C blazes in electrical equipment... 
these are the tough fires to fight. The ones against which ordinary water-type 
extinguishers are useless. But the ones for which underwriters specifically 
approve Kidde equipment. 

Before one of these hard-to-fight fires gets a chance to 
damage your plant, study the accompanying list of danger 
points. Then ask a Kidde representative how best to 
protect them. 


The word “Kidde” and the Kidde seal are trade-marks of Walter Kidde & Company, Inc. 
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( Kidde Kills ) 
Tough 
Fires 


PROCESS ROOMS 
OVENS 
SPREADERS 
MOTORS 
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in the issuance of court bonds is always desirable, fre- 


quently very important. Because we fully appreciate the 
necessity for speed, you can always expect the ultimate 


in service through an agent of 


THE TRAVELERS INDEMNITY COMPANY 


HARTFORD, CONNECTICUT 


All forms of Fidelity and Surety Bonds 
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It's a big worry to an insurance agent when 


he knows too much about his customers, par- 
ticularly when they are hard headed and will 
not buy the proper kind of protection. On the 
other hand, if you don’t pry around into their 
private and business lives, you never know if 
you are doing a good job or not. 

But even if you do worry some, there is 
always recompense in the form of satisfac- 
tion when there is a smash and insurance steps 
in, sweeps up the pieces and puts them to- 
gether again. Those pieces may belong to a 
building or a business, but when it happens to 
be the pieces of a man’s whole life and that 
of his family, then you really get that old glow 
around the heart. 

That is why | like to sell accident insurance. 
It puts a solid foundation under a man’s life. 
It gives him money when he needs it the most, 


when there are extra bills and darned big 








| 


ones at that. It’s even capable of taking care 
of him and his family as long as he lives. 

Thank goodness, I've never had any of my 
friends laid up for life, but I'm still paying 
Frank Ramsey for an injured spine. If it hadn't 
been for this accident insurance with a med- 
ical expense clause, Frank would either have 
a whale of a bunch of bills facing him or be 
head over heels in debt or a cripple for life. 
He walked off a low platform backward and 
sat down on some mighty hard dirt, and it 
did some pretty bad things to a vertebra and 
its cartilage. 

To cut a long story short, Frank is going 
back to work in a few weeks. His operation 
is paid for. The hospital and nurses are paid 
and he’s still getting fifty a week until he 
starts in on his job once more. 

1 get a big kick out of just visiting Frank 


and watching him grin. 
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Just today I realized . . . Johnny has been 
Head for more than thirteen months. Didn’t 
bien remember the anniversary date. And if 
ohnny’s mother did, she didn’t let me know. 
Never thought I'd overlook it. The war didn’t 
pally start for me until Johnny died. Too busy 
:tely to think about myself. I guess that’s good. 
We gave up the house. My wife spends her 
sys in the Veterans Hospital, acts as if a 
hard of wounded was just light housekeeping. 
omen certainly show the stuff in the pinches! 
Wehavea lot ofcompany these days. ..The 
Ames have lost both boys. Young Hargrave, 
.ho wanted to fly. Doc Smedley died in the 
havy, left a wife and three little ones. The 
tazy kid who used to deliver our groceries, 
id clip the corner of our lawn with his Ford, 
ied at Saipan. Five of Johnny’s class are gone. 
even gold stars on the flag at the plant... 
knows what the final score will be in this town 
me... Then there’s Ernie. 












Exe is the little Austrian headwaiter at 
te hotel. Talked to me for years. The weather, 
seball scores. The calves’ liver is very nice 
day. Stuff like that. I had him sized up as 
ghter’n last summer’s straw hat. 

Our papers played up big the bomber pilot 
sho brought back the shot-up Liberator that 
bught fire. He made the crew bail out, then 
bmed back and dropped in the Channel so 
be burning ship wouldn’t fallin the town... 
Lptain Paul Bloch, local boy, twenty-three, 
ws football man at State College. A flock of 
kcorations, and the Congressional Medal, 
sthumous ... You could have flattened me 
yih a ladyfinger when I found out he was 
imie’s son. 

Next day at lunch I told Ernie I was sorry, 
bw tough it was to die at twenty-three. 

Ernie brushes off crumbs with his menu. 
“Ya, ya. Too bad, too bad. Butit’s hokay.” 
I didn’t get him. “‘What’s okay about it?” 
“Lissen. You do not understand maybe,” 
bd Ernie. “Paul was a fine boy. His mama 
ki me—very proud, but not sorry. Paul has a 
bt home, fine clothes, education. He is never 

( hungry, grow up six feet tall, 
A re hold uphishead like a noble- 

man. In high school, he is 
[ smart, plays games, dances 
with the girls. 





“ 

Pav goes to University. Nobody says 
at’s waiter’s son doin’ in University. Die 
en professors do not ask. Paul plays goot 


[eng PITNEY-BOWES POSTAGE 


Originators of Metered Mail, world’s largest manufacturer of Postage Meters, 
which print postage for business mail... now devoted to war production. 





football. People huzza like he is opera singer. 
He gets the diploma maxima cum laude, highest 
honors. My son can walk with learned men. 

“‘We have the war. Paul says he will be a 
flier. Does the Army say who is this waiter’s 
son who would be offizier, send him back to the 
kitchen? No. Paul flies. My wife and I go to 
Allabomma, Maxwell Field. We see a high 
general give Paul his wings, and the certificate 
which makes him offizier. It is greatest honor 
ever come to my family. 

“Soon he is first lieutenant, captain, squad- 
ron leader. His letters say he is happy. We do 
not learn of his honors until 
later. He dies a hero. I will 
die a waiter ... But, Mister 
March, Paul’s twenty-three 
years in this country is a 
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MAN TALKING TO HIMSELF... AGAIN 


better life than two hundret years in the old 
country. So why should I be sorry for my son? 


“Is Europe, it did not pay to believe too 
much in anyt’ing. As you get older, you find 
itis foolish to hope. Without belief that t’ings 
get better, without hope, peoples or countries 
do nodding, expect nodding. 

“Tn this country a man cannot believe too 
much, because the t’ings he believes come 
true. Yousee them. People are free. No position 
is verboten. Opportunity is real. I know! I come 
here as busboy, fifteen dollars a month. Today 
I can stop work, live the rest of my life on my 
savings. But more than money was my Paul! 
Paul had all the good things in life I could 
wish for anybody. 

“Maybe this time, this war gives liddle 
people in Europe to believe truly. To hope. 
To trust each other. If there is peace for good, 
then Paul does not waste his life. The treaty, 
the realpolitik is only words and papers. Unless 
we Amerikaners make the other 
peoples believe and hope and 





trust each other! ... Hmmm, 

émmm. Chicken hash au gratin ie 

. . Se 

is nice today, no?” Rae 
A ‘ 


Tie chicken hash was okay,but I was too 
choked up to enjoy it. I still can’t get over 
getting the gospel from a headwaiter . .. and 
one who knew better whereof he spoke. 

I still think we have to have armed force, 
and a spell as a field soldier for every able- 
bodied young guy, and make the Germans 
and Japs walk a chalk line. Just for insurance 
... But it’s also pretty plain any peace treaty 
isn’t worth a damn if it doesn’t have faith, 
hope and charity wrapped up in the whereases, 
and in us. 

Why shouldn’t we dust off those old early 
American words such as liberty, rights, justice, 
opportunity ... and peddle them to the rest 
of the world again? They work over here. Not 
always a hundred percent, but what ever does? 
The world is getting a pretty good object lesson 
in how they work, in the boys we send overseas. 
And if the world has many Ernies in it, we’ve 
got some quick customers—enough, anyway, 
to make the pitch. 

But if we just sit back and say the hell with 
it... we make suckers of Johnny and Paul and 
the others on those casualty lists. Nobody ever 
lost his life for the privilege of being cynical. 
And after millions have cashed in for ideals, 
who are we Amerikaners to sell ’em short! 
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+++ you gain the valuable dis- 


tinction of being associated 
with the country’s pioneer 
bonding company and the 
acknowledged leader in this 


specialized field. 


FIDELITY AND SURETY BONDS — BURGLARY, ROBBERY. 
FORGERY, GLASS AND OTHER NEEDED FORMS OF INSURANCE 


FIDELITY AND DEPOSIT 


COMPANY OF MARYLAND 
Founded 1890 — Baltimore, Md. 


WITH WHICH 1S AFFILIATED THE AMERICAN BONDING COMPANY OF BALTIMORE 
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%kk Once each year some of the chief executives of 
the insurance companies comment on the condition of 
business generally and their own field of insurance 
in particular in their annual reports to stockholders. 
Operations of companies during the war period and 
the many problems arising therefrom have made some 
of the comments unusually interesting and constructive 
this year. With the thought that many of our readers 
would not have ready access to these comments, we 
present, beginning on page 21, selected paragraphs 
taken from the annual reports of a number of com- 
panies. 


xxx The House of Representatives, by a vote of better 
than 5 to 1, passed an insurance bill which differed in 
several respects from the Senate version so that it was 
referred to a conference committee representing both 
branches of the legislature to reconcile the differences. 
The conference committee worked out a compromise 
measure which has been passed by the House and Sen- 
ate and will undoubtedly be signed by President 
Roosevelt. The compromise arrived at is discussed 
briefly on page 22 under the title Federal Legislation, 
and we have included the full text of the bill. 


*kk As a result of the S.E.U.A. decision and Con- 
gressional action, the states are obligated to assume 
added supervisory responsibilities. The states are anx- 
ious to preserve their authority and have at stake some 
$135,000,000 to $140,000,000 in annual tax revenues. 
The legislatures of all but two states are now in session 
and it is anticipated that most of them will take some 
steps to expand legislation to regulate the business of in- 
surance. Some of the fundamentals of such legislation 
are discussed in the editorial Jnsurance Regulation, on 
page 23. 


**kk Probably the most significant and outstanding con- 
dition found by fire insurance adjusters today is the 
lack of sufficient insurance coverage on buildings and 
real estate of all kinds. It is the obligation of agents 
and brokers to keep their clients informed on rising 
costs. The article Today’s Replacement Costs, on page 
25, will be of distinct benefit. 
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***x How much is my agency worth? How much 
should I pay for an agency? How much could my 
estate sell my agency for? These are all questions 
which most agents from time to time ask themselves 
and their fieldmen. They are likely to get quite dif- 
ferent answers from different men of equal experience 
and ability. While there is no definite answer because 
of the many variable factors, the thoughtful article 
on page 27 should go a long way toward helping any 
agent establish a value on his agency. 


**x*x As insurance manager for a large company, the 
author of What the Insurance Buyer Wants from his 
Agent and Broker, on page 31, has evolved some def- 
inite and helpful ideas which should be of interest to 
every insurance producer. 


**x* Recommendations for extension of coverage of 
the country’s Social Security program to many millions 
of workers now excluded and of other changes to 
strengthen the program’s effectiveness have been ad- 
vanced by representative committees of the life insur- 
ance business. These specific recommendations and a 
statement of principles appear on page 35 under the 
title Social Security. 


**x* Our regular monthly column The Judge Says, 
on page 38, discusses, under the heading of automobile 
liability, the question whether a named insured is al- 
lowed to recover for his injuries while riding in the 
insured automobile, and under fire insurance subroga- 
tion, the liability of the insured for wrongful release 
of security. We are also running this month an addi- 
tional legal article under the title Contractors’ Public 
Liability, on page 75. 


xxx The casualty and surety business, as represented 
by the sixty-three stock and participating stock carriers 
of the Association of Casualty and Surety Executives 
and the twenty-two direct-writing and agency mutuals 
of the National Association of Mutual Casualty Com- 
panies, has prepared a casualty and surety rating bill 
recommending principles and standards which the 
member companies feel should be recognized in any 
rating legislation that may be introduced in state leg- 
islatures. As virtually all state legislatures may take 
some action on rate regulation this year, the eleven basic 
principles and the full text of the bill on page 41 will 
be of interest. 


**x* In this issue we run Part V of the composite set 
of answers to the 1944 Chartered Property Casualty 
Underwriters examinations given by the American In- 
stitute of Property and Liability Underwriters. This 
series of examination questions and answers gives a 
very interesting cross-section of the type of questions 
asked and the content of answers desired by the Insti- 
tute. But as Dean Loman points out, they cannot be 
a substitute for thorough study and mastery of the 
subject matter of the Institute’s curriculum. 


















Here’s how to tell a post-war prosped¢ 





CLUE: He’s a man who owns an automobile today. Or, he’s a man who did own a car and has given 

ST eennteeteeenmnl o e ’ o « 
it up for the duration. Or, he’s a man who has never owned a car, but intends to buy one just 
as soon as the war’s over. 









HERE’S WHAT TO TELL HIM! 





That —when he can buy a new car, the way to finance it is by means of a loan at his local bank. 


—he’ll build up. his credit standing by dealing with an established bank. T 

—you will arrange complete insurance protection for the car right from the start. “ 

y 

The American Insurance Group is vitally American tells the story in the new folder, a 

interested in furthering close co-operation “The Local Bank, The Local Insurance , 
between bankers and insurance men in post- Agent, and Automobile Financing.” Send 

war automobile purchases. The market will for your free copy today. Address: The q 

be enormous. Insurance sales opportunities American Insurance Group, 15 Washington . 

will be just as great. Street, Newark 1, New Jersey. , 

k 





Newark 1, New Jersey 





The American Incurance Company + Bankers Indemnity Insurance Company + The Columbia Fire Insurance Company + Dixie Fire Insurance Company « The Jersey Fire Underwriters 
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ow to avoid 


‘SHARING” 


our clients 


The manpower shortage and other wartime condi- 
tions make it difficult to maintain perfect service to 
customers. But other agents who write policies for 
your customers are facing the same difficulties you 
are—maybe worse ones. You’re sharing with them 
clients who could easily be 100% your own . . . if you 
could furnish better, faster, more accurate service. 


What’s the answer? Briefly, doesn’t it lie in having 
quickly available, all the facts about al/ the coverage 
of every policyholder? 


A minute is usually all you need, to give an insured 
complete details of all his coverage with Remington 
Rand’s unique Duplicate Daily Filing System. 


Developed especially for the fire and casualty agent, 
this system incorporates in a single folder a multi- 
plicity of records ordinarily scattered throughout 
the office files. On one sheet it “pictures” the whole 
story in summary form. It saves time—your time, 
your employees’ and your customers’. It enables 
you to furnish accurate information quickly. It 
locates prospects for more coverage. It adds up to 
better service—your primary source of increased 
business. And it cuts filing space 25% to 60%! 

A sample file folder will enable you to visualize 
for yourself the many operating advantages of this 
new system. It’s free on request from our nearest 


Branch Office. 





COPYRIGHT 1944 


SYSTEMS DIVISION 


REMINGTON RAND 


BUFFALO 5, NEW YORK 


















HEAD OFFICE AND 
EASTERN DEPARTMENT 
116 John Street, New York 7, New York 


° 
WESTERN DEPARTMENT 
Insurance Exchange Bldg., Chicago 4, Ill. 
e 
SOUTHERN DEPARTMENT 
Canal Building, New Orleans 12, Lo. 
° 
PACIFIC DEPARTMENT 
340 Pine Street, San Francisco 4, Col. 
° 
NORTHWESTERN DEPARTMENT 
Coleman Building, Seattle 4, Wash. 
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“COME — 
ABOARD! 


join the crew of the Marine Office of America in 


Hy 


the production of all kinds of marine insurance. You 
don’t have to be a mariner to add this kind of business 
to your agency’s books. You produce the business — 
we'll provide you with the proper forms and our experts 
will prepare the policies. Afloat or ashore there is 
marine business everywhere. Look over your files of 
clients and prospects — manufacturers — shippers — exporters 


and importers. Get some leads then get in touch with the nearest 


office of the Marine Office of America for information and assistance. 


MARINE OFFICE 
of AMERICA 


ALL CLASSES OF OCEAN AND INLAND MARINE INSURANCE 
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ECAUSE of favorable experience during the past 
several years and in line with the industry policy 
of giving assureds the benefit of favorable experience, 
a substantial rate reduction was made on Bankers 
Blanket Bonds toward the end of 1943 which had the 
effect of reducing premium income on all new and re- 
newal premiums written during the first 10 months of 
1944. Many of the banks by reason of their increased 
deposits took advantage of this reduced premium and 
increased their insurance, but not to such an extent as 
to enable us to increase our premium volume on this 
class of business. 

The business of our Contract Bond Department de- 
clined 7.4% compared with last year and that depart- 
ment wrote its smallest volume of business since 1933. 
For the past several years the construction activities 
of the U. S. Government have accounted for a very 
large portion of our contract premiums, and this gov- 
ernment contract bond business carries a premium rate 
approximately 45% below the pre-war premium rate. 
All other public and private building operations have 
been drastically curtailed. Government wartime con- 
struction has passed its peak activity and has reduced 
in volume. So until termination of the war and the 
resumption of normal building activities, we do not 
anticipate any increase in contract bond premiums. 

In my last year’s report it was stated: Our loss ratio 
continues surprisingly low in the face of general busi- 
ness conditions calculated to produce larger losses, par- 
ticularly in the fidelity and surety lines. Bonded 
employees are handling more money than ever before 
due to the greatly increased volume of wartime business. 
In many cases employers lack the time or facilities to 
supervise adequately the activities of employees han- 
dling money and outside auditing facilities are not as 
available or audits as frequent as normally. Un- 
doubtedly defalcations committed during this abnormal 
period will be discovered at a later date and are ex- 
pected to result in higher fidelity losses during the next 
several years. 

What was stated then applies with equal force today. 
It is apropos not only of the fidelity business, but of 
the public official and judicial business as well. 

The successful operation of our business and the 
quality of our service and security to the insuring 
public are dependent on fair and reasonable rates based 
generally on the countrywide experience of all com- 
panies. Unless this sound principle is recognized by 
legislators and applied by administrators, and until 
appropriate legislation, both federal and state, is enacted, 
we face a difficult and uncertain period, the results of 
which cannot now be predicted.—Frank A. Bach, presi- 
dent, Fidelity and Deposit Company of Maryland. 


FOR MARCH, 1945 





URING 1944 there was material growth in income, 
in assets and in reserves. Part of this growth was 
due to war activity and there will be a compensating 
shrinkage at some later time, but part of the growth 
was real progress which can be consolidated and held. 
There were underwriting profits in most of the 
casualty lines and underwriting losses in the fire insur- 
ance field. All fire insurance companies suffered un- 
usual losses during the year from hail storms, wind 
storms, hurricanes and from automobile collision claims 
due to higher costs of labor and parts in making repairs. 
And these losses came at a time when substantial re- 
ductions had just been made or were being made in 
fire insurance rates. The number of holders of auto- 
mobile insurance policies reached an all time high even 
though there was a big reduction in the number of cars 
in the country. There was unusual growth it group 
life, accident and health insurance and the future of 
some of this growth is dependent, of course, on the 
extent of employment in future years. 

It is possible to expect either a period of unusual 
prosperity or a period of depression after the war, 
depending on which set of circumstances is considered. 
The possibilities of both conditions existing within the 
decade following the cessation of hostilities are very 
real and we have considered it necessary to be pre- 
pared for whatever may come by still further increasing 
both in total size and in proportionate size our special 
reserves and surpluses.—L. Edmund Zacher, president, 
The Travelers. 


* * * 


YEAR ago, in reporting our operations for 1943, 

mention was made of certain unusual developments 
which affected that report. Another War Year has 
come and gone. First of all, we have again answered 
the call of our Country in its War Loan Drives. Our 
United States Bond holdings now total 57% of our 
total invested assets (excluding real estate). Our net 
premium income resumed a very satisfactory upward 
trend. Last year we referred to rising costs on certain 
classes of losses incurred. Although that trend has 
continued, it was our good fortune this year to record 
a reduction in claim frequency. Experience has demon- 
strated that after a period of unusually high employ- 
ment there will be an increase in the number of re- 
opened compensation insurance claims. We are also 
aware of additional developments which may affect our 
many other coverages. Accordingly, we have made pro- 
vision for these contingencies in our reserves.—T. J. 
Falvey, president, Massachusetts Bonding and Insur- 
ance Company. 

(Continued on page 50) 








FEDERAL LEGISLATION 


Compromise Bill Adonied 


federal insurance legislation and has been approved 

by wide margins in both branches of Congress. 
Events leading up to this grew out of action when 
the House of Representatives, by a vote of better 
than 5 to 1, passed an insurance bill which differed 
in several respects from the Senate version so that 
it was referred to a conference committee, representing 
both branches of the legislature, to reconcile the dif- 
ferences. This procedure was made possible by the 
House passing the McCarran-Ferguson Bill (S.340) 
with amendments recommended by the House Judiciary 
Committee, the amendments being the substitution of 
the revised Walter Bill (H.R.1973) following the 
enacting clause of S.340. 


Te last compromise has been made on the current 


Compromise Between Senate and House 


The conference committee worked out a compromise 
measure which was accepted by the House by a voice 
vote on February 23 and by the Senate on February 
27. In its final form, the bill follows the House version 
in extending the moratorium on the Sherman and 
Clayton anti-trust acts to January 1, 1948 but follows 
the Senate version in providing specifically that after 
that date these acts shall be applicable to the insurance 
business “to the extent that such business is not regu- 
lated by state law.” The compromise measure also 
followed the Senate version in not relieving the in- 
surance business under the Sherman Act from any 
“agreement” to boycott, coerce, or intimidate in addi- 
tion to any “act” of boycott, coercion or intimidation 
specified by the House bill. 


Federal Trade Commission Act 


However, the most important change in the bill as 
finally adopted concerns the Federal Trade Commission 
Act and the Robinson-Patman Anti-Discrimination Act. 
The original House and Senate bills provided for 
permanent exemption of the business of insurance from 
both of these acts. In its final form, the bill places 
these acts in the same category as the Sherman and 
Clayton Acts—a moratorium on their application to 
the business of insurance until January 1, 1948 and 
their specific application to the business after that 
date “to the extent that such business is not regulated 
by state law.” 

It is believed that the bill is acceptable to the De- 

rtment of Justice which took some exception to the 

Ouse version. President Roosevelt is expected to 
sign it. With every indication that its final form has 
been reached, we print the full.text of the bill. 


“Be it enacted by the Senate and House of Repre. 
sentatives of the United States of America in Congres 
assembled, that the Congress hereby declares that the 
continued regulation and taxation by the several States 
of the business of insurance is in the public interest, 
and that silence on the part of the Congress shall not 
be construed to impose any barrier to the regulation 
or taxation of such business by the several States. 

“Sec. 2. (A) The business of insurance, and every 
person engaged therein, shall be subject to the laws 
of the several States which relate to the regulation or 
taxation of such business. 

“(B) No act of Congress shall be construed to in- 
validate, impair, or supersede any law enacted by any 
State for the purpose of regulating the business of 
insurance, or which imposes a fee or tax upon such 
business, unless such act specifically relates to the 
business of insurance: Provided, that after Jan. 1, 
1948, the Act of July 2, 1890, as amended, known as 
the Sherman Act, and the Act of Oct. 15, 1914, as 
amended, known as the Clayton Act, and the Act of 
Sept. 26, 1914, known as the Federal Trade Commis- 
sion Act, as amended, shall be applicable to the busi- 
ness of insurance to the extent that such business is 
not regulated by State law. 

“Sec. 3. (A) Until Jan. 1, 1948, the Act of July 2, 
1890, as amended, known as the Sherman Act, and the 
Act of Oct. 15, 1914, as amended, known as the Clayton 
Act, and the Act of Sept. 26, 1914, known as the Fed- 
eral Trade Commission Act, as amended, and the Act 
of June 19, 1936, known as the Robinson-Patman Anti- 
Discrimination Act, shall not apply to the business of 
insurance or to acts in the conduct thereof. 

“(B) Nothing contained in this act shall render the 
said Sherman Act inapplicable to any agreement to 
boycott, coerce, or intimidate, or act of boycott, coercion, 
or intimidation. 

“Sec. 4. Nothing contained in this act shall be con- 
strued to affect in any manner the application to the 
business of insurance of the Act of July 5, 1935, as 
amended, known as the National Labor Relations Act, 
or the Act of June 25, 1938, as amended, known as 
the Fair Labor Standards Act of 1938 or the Act of 
June 5, 1920, known as the Merchant Marine Act, 1920. 

“Sec. 5. As used in this act, the term ‘State’ in- 
cludes the several States, Alaska, Hawaii, Puerto Rico, 
and the District of Columbia. 

“Sec. 6. If any provision of this act, or the applica- 
tion of such provision to any person or circumstances, 
shall be held invalid, the remainder of the act, and 
the application of such provision to persons or circum- 
stances other than those to which it is held invalid, 
shall not be affected.” 
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NEWS 


lic interest, it has become one of the most closely 

supervised businesses. Regulation of the insur- 
ance business in this country may be said to have 
started with a statute passed in Massachusetts in 1807, 
requiring insurers to file statements of their financial 
condition with the legislature. Other states subse- 
uently enacted regulatory legislation, but it was not 
until 1851 that the first state insurance department was 
created (New Hampshire). The celebrated case of 
Paul v. Virginia, decided by the Supreme Court in 
1869, became the corner-stone on which the whole sys- 
tem of exclusive and progressively comprehensive state 
regulation has been built. 

The corner-stone was removed on June 5, 1944 by 
the decision of the Supreme Court in the S.E.U.A. 
case, which held insurance to be commerce. The right 
to regulate commerce among the several states is con- 
ferred upon Congress by the United States Constitu- 
tion. However, until Congress exercises the conferred 
power, the states, through exercise of their police power, 
may continue to legislate, provided they do not contra- 
vene federal law nor impose an undue burden on inter- 
state commerce. ; 


O N THE basis that insurance is vested with a pub- 


Basic Differences of Opinion 


There are differences of opinion over the relative 
merits of federal regulation as opposed to state regula- 
tion and many divergent views on the extent and scope 
that any regulation should assume. However, the ma- 
jority in Congress is now willing to continue the regu- 
lation and taxation of the insurance business through 
the states and grant a moratorium which will suspend 
the application of the Sherman and Clayton anti-trust 
acts: (except for acts of boycott, coercion or intimida- 
tion) to allow the states to adjust their regulatory laws. 

Asa result of the S.E.U.A. decision and Congres- 
sional action, the states are obligated to assume added 
supervisory responsibilities, and the subject now receiv- 
ing the greatest attention from the insurance department 
heads is supervision of rates. States are anxious to 
preserve their authority and have at stake an estimated 
$135,000,000 or $140,000,000 in annual tax revenues. 
The legislatures of all but two states are now in session, 
and it is anticipated that most of them will take some 
steps to expand legislation to regulate the business of 
insurance. It is axiomatic that regulation curbs free 
competition. Thus, the breaking up of alleged monopoly 
in the fire insurance business can lead only to less rather 
than more competition. The extent and scope of state 
legislation is of fundamental importance. Just what 
should it try to accomplish? 

Basically, the preservation of insurance company 
solvency is the prime responsibility of supervisory 
authorities. This was recognized in the very first insur- 
ance regulatory statute enacted in this country—which 
required the filing of financial information. It is the 


FOR MARCH, 1945 





INSURANCE REGULATION 


fundamental reason for legislation setting minimum 
capital and surplus requirements, limiting investments 
in common stocks and in shares of other insurance 
companies, specifying unearned premium and loss re- 
serve requirements and calling for periodic examina- 
tions of companies as well as the requirement that rates 
must be adequate but not excessive. The second most 
important function of regulation in the public interest 
is to guard against unfair discrimination. Because free 
competition is hedged by regulations to preserve sol- 
vency and rates are or must hereafter be controlled, 
it becomes incumbent upon supervisory authorities to 
see not only that no unfair rate discrimination be per- 
mitted, but also that all classes of carriers operate on 
the same competitive basis. In short, domestic insur- 
ance companies should not be favored taxwise, or 
otherwise, over companies of other states nor should 
any special advantage be accorded to any group or 
type of insurer, be it stock, mutual, reciprocal, Lloyds 
or state fund. 


State Regulation of Rates 


As already stated, state supervision of rates is now 
the subject of close study. Collaboration, per se, is 
illegal under the anti-trust laws, yet collaboration among 
companies through rating organizations to obtain com- 
bined experience is essential in fire and casualty insur- 
ance rate making. The widest possible base is desirable, 
to assure that rates will be both equitable and adequate. 
Furthermore, collaboration on insurance rates is not 
only an accepted practice in the fire and casualty field 
but one that is required by a number of states. Any 
law regulating rates should be based upon the funda- 
mental principles above mentioned as the sound basis 
for any regulatory legislation. Legislation which will 
permit proper collaboration under state regulation must 
necessarily follow certain specified lines because of the 
limited state power to regulate interstate commerce. 
Both the legal and practical phases of this problem were 
discussed at length in Best’s INSURANCE News for 
February under the title “State Rate Regulation.” 

Not only is rate regulation a technically difficult 
problem to balance between federal and state authority, 
but there exist many conflicting views as to the desired 
scope of such regulation. For example, five different 
rate regulatory bills have been introduced in California, 
one by the insurance commissioner, a second by a group 
of local casualty companies, a third by the Association 
of Casualty and Surety Executives and the National 
Association of Mutual Casualty Companies, a fourth 
by the American Mutual Alliance for their fire section 
and a fifth by the Board of Fire Underwriters of the 
Pacific and the National Board of Fire Underwriters. 
This, pattern may well be repeated in other states with 
a resultant lack of uniformity which will only encourage 
the seeking of federal regulation. 

(Continued on the next page) 
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YOUR INSURABLE INTERESTS 
against fire 
marine & 
casualty loss in 


FOREIGN COUNTRIES 


Obtain complete American insurance protection in 
the following member companies: 


American Insurance Company—Est. 1846 
Assets $48,549,900 


Continental Insurance Company—Est. 1853 
Assets $131.722,090 
Fidelity-Phenix Fire Insurance Co.—Est. 1910 
Assets $107,076,891 
Fire Association of Philadelphia—Est. 1817 
Assets $29,186,735 
Glens Falls Insurance Company—Est. 1849 
Assets $30,736,185 
Great American Insurance Company—FEst. 1872 
Assets $64,185,234 
Hartford Fire Insurance Company—Est. 1810 
Assets $159,164,609 
Home Insurance Company—Est. 1853 
Assets $147,045,440 
Phoenix Insurance Company—Est. 1854 
Assets $73,958,219 
St. Paul Fire & Marine Insurance Co.—Est. 1865 
Assets $61,212,562 


Springfield Fire & Marine Insurance Co.—Est. 1849 
Assets $44,093,757 


United States Fire Insurance Company—Est. 1824 
Assets $46,908,780 

Westchester Fire Insurance Company—Est. 1837 
Assets $25,962,983 


Total Assets $969,803,385 


Place your foreign business with our leading Amer- 
ican member companies—speciolists in foreign insur- 
ance for more than a quarter century. 


Organized Offices and 
agencies in the 

& principal coun- 
1918 tries of the world 





AMERICAN FOREIGN INSURANCE ASSOCIATION 


80 Maiden Lane New York 7, N. Y. 
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INSURANCE REGULATION—Continued 


Rather than become involved in technical differeng, 
or embroiled in legislative maneuvering to gain specig 
advantages which in the end would lead only to », 
necessarily burdensome state regulation and thus inyjt 
federal intervention, it would appear much wiser 
seek regulatory statutes confined to broad general prin. 
ciples. The standards must be broad enough and flex. 
ible enough to accommodate the differing requiremens 
of stock carriers, mutual carriers, participating stoc, 
carriers, state funds and reciprocal or inter-insurang 
exchanges. Flexibility is essential not only to accom. 
modate the various present plans of operation but t 
assure future progress. Regulation must not shut the 
door to possible future innovations in coverage or plans 
of operation. Insurance must not be placed in a strait. 
jacket. 


Importance of Administration 


Even more important than proper and adequate state 
laws is expert and enlightened administration. State 
regulation will have a better chance of continuing with 
good administration of poor laws than with poor admin- 
istration of good laws. Moreover, bad administration in 
a few states would jeopardize all state administration, 
Fortunately, there are probably more good administra. 
tors in our state insurance departments at the present 
time than ever before, but in many states, salaries of 
insurance commissioners and funds available to run 
adequate insurance departments are low in view of the 
added responsibilities and duties that will have to bk 
assumed under the new legal conception of insurance. 
State administrators must have the vision to look beyond 
the borders of their own states to grasp the significance 
of problems in their national aspects. There must be 
cooperation among administrators which will permit the 
development nationally of rules, rates, rating plans 
and policy forms. The increasing effectiveness of the 
National Association of Insurance Commissioners is a 
good omen because nothing would hasten the breakdown 
of state supervision faster than local exceptions to rec- 
ognized sound national procedures. Federal regulation 
is available for the asking and it will be sought as the 
only avenue of escape should state supervision become 
too burdensome or fail to function adequately. 

Much as the S.E.U.A. decision has been decried, it 
has caused more real study of the insurance business 
than it has received in many years and there is evidence 
of a greater degree of tolerance and cooperation among 
its various branches. Some states have already taken 
steps to abolish discriminatory taxation and the New 
Jersey Insurance Department, in sponsoring legislation 
to permit broad charter powers embracing both fire 
and casualty lines, may be setting the pace for similar 
action in other states. Thus, the adherents of multiple- 
line underwriting who were discouraged that the 
S.E.U.A. case took the spotlight from the report of the 
multiple-line underwriting committee at the mid-year 
meeting of the National Association of Insurance Com- 
missioners may find that the decision will force more 
rapid action than the committee could otherwise have 





hoped for under the most favorable conditions. 


BEST'S FIRE AND CASUALTY NEWS 


4 


M 


encou 
proble 
thoug 
cold 

and f 
not be 
ideas 
Toda’ 
longe 
pre-w 


I ; 
busin 
cupie 
spect 
there’ 
quest 
you k 
verif: 
the « 
costs 
of pr 
by ce 
inter 
is qu 
whic! 
and 
those 
estab 
some 

Th 
are ° 
daily 
few 
cling 
lucta 
facin 
chan 


' ( 
Ur 
role 
occa: 
time! 
adju: 
signi 
tion 
ers | 
insut 


FOR 





ference 
1 speci 
’ tO un. 
US invite 
wiser ty 
ral prin- 
nd flex. 
iTements 
1g Stock 
1surance 

accom. 
1 but tp 
shut the 
or plans 
a Strait- 


ite state 

State 
ng with 
admin- 
ation in 
stration, 
\inistra- 
present 
iries of 
to run 
r of the 
e to be 
urance. 
beyond 
ificance 
nust be 
mit the 
; plans 
of the 
‘rs isa 
ik down 
to rec- 
ulation 
as the 
become 


ried, it 
usiness 
ridence 
among 
’ taken 
e New 
slation 
th fire 
similar 
ultiple- 
at the 
of the 
d-year 
. Com- 
: more 
> have 


NEWS 


OST of us like to hold fast to 
, Me: peacetime thoughts and 

business methods when we 
encounter unusual difficulties or 
problems. Regardless of the 
thoughts we may be sheltering, the 
cold fact is that today, tomorrow, 
and for some time to come we will 
not be able to employ or use pre-war 
ideas and standards successfully. 
Today the word “normal” can no 
longer be defined or construed as in 
pre-war years. 


What is "Normal"? 


I am rather confident that the 
business of insurance adjusting oc- 
cupies a strategic position with re- 
spect to what is going on and, 
therefore, qualifies to approach the 
question of normalcy. Our job, as 
you know, is one of fact-finding and 
) verifying, consisting principally of 
the determination of replacement 
costs and actual value of all types 
of property destroyed or damaged 
by certain perils. I believe that an 
interpretation of the word “normal” 
is quite in order. It is those things 
which in general are going on now 
and in the immediate past. It is 
those general conditions which are 
established and likely to prevail for 
some time to come. 

The foregoing remarks, I believe, 
are very pertinent because in our 
daily operation we find more than a 
few businessmen and people still 
clinging to peacetime thoughts, re- 
luctant to recognize the wisdom of 
facing the sudden and drastic 
changes which now obtain. 


Coverage Low on Buildings 


“er 


Unfortunately, when we, in the 
role of insurance adjusters, have 
occasion to meet with these “old- 
timers,” it is then too late for re- 
adjustment. Probably the most 
significant and outstanding condi- 
tion found by fire insurance adjust- 
ers today is the lack of sufficient 
insurance coverage on buildings and 
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Godot REPLACEMENT COSTS 


by A. B. JONES 


Manager, 
Western Adjustment and Inspection Company, 
St. Louis, Missouri 


real estate of all kinds. Every suc- 
cessful manufacturer, merchant, or 
businessman keeps an accurate rec- 
ord of the current value of raw 
materials, merchandise, machinery 
and equipment because he is ever 
confronted with the necessity of re- 
placing such commodities and arti- 
cles and, therefore, constantly aware 
of the difference in cost between 


1932, 1939, and 1945. 
Cash on the Line 


Bluntly, he is daily putting his 
cash on the line to pay for such 
replacements and replenishment of 
his merchandise or raw materials. 
Buildings and dwellings, however, 
seldom require actual replacement, 
and as a consequence, too few busi- 
nessmen and other individuals have 
stopped short to consider that even 
though those structures serve the 
purpose for a long period of time the 
steel, the bricks, the concrete, the 
lumber, the plumbing and heating, 
electrical work and elevators, the 
roofing, the painting and decorating, 
all are items of an individual nature 
and must be purchased separately 
if that building or dwelling is de- 
stroyed or is badly damaged. 

The present-day cost to manufac- 
ture all of those items, which when 
moulded together make up your 
building or dwelling, has increased 
in the same proportion as machinery 
and equipment, raw materials, mer- 
chandise, and other items requiring 
constant replacement. 


Labor Factor Important 


Last, but by no means least, what 
about present-day labor? The item 
of labor today constitutes the prin- 
cipal reason for higher prices and 
costs, and will probably be as much 


as 60% of the total replacement cost 
of your building if it is destroyed. 
To high wage scales we must add 
the inefficiency of available labor 
and the shortage of skilled labor for 
projects not pertaining to the war 
effort. Only then will you have a 
reasonably accurate picture of what 
is normal for today, tomorrow, and 
for some time to come. 

’ In passing, it would not be amiss 
to say that the reproduction of 
nearly all ordinary commodities and 
articles is slower today due to the 
higher age bracket of labor avail- 
able for such manufacturing pur- 
poses. I believe from 10 to 127%4% 
has been added to the cost of fabri- 
cated steel because of the additional 
time required to do the same work 
in comparison with 1939. 


Refigured Replacement Costs 


Lately a great deal of actual de- 
tail work has been done refiguring 
replacement costs based on present- 
day conditions. In this area, several 
large defense plants and other prop- 
erties have been refigured in detail. 
I am able to give you rather accurate 
information on present-day replace- 
ment costs. The average index fig- 
ures for all types of building con- 
struction between the years 1932 and 
1945 is as follows: 

In 1932 the index figure was 140; 
today it is 237 or an increase of 
approximately 6624%. In 1939 the 
index figure was 197. Between the 
years of 1932 and 1939 there was 
an increase of 41%. Between 1939 
and 1945 the index figures are 197 
to 237—an increase of 22%. Dur- 
ing the year 1944 the cost increased 
4%. In the St. Louis district for 
buildings such as large apartments, 
hotels, and office buildings, the cost 

(Continued on the next page) 


25 




















Replacement Costs—Continued this area between 1932 and 1945 1945 shows an increase of 66¢ 
increase between 1932 and 1945 is show a cost increase of 48%. Be- hour, and between 1939 and 104 
69%. The cost differential between tween the years 1939 and 1945 the 24¢ per hour. For common laby 
1939 and 1945 is 22%. For com- increase is 32%. the increase is 48¢ and 32¢ per hoy 
mercial factory type buildings be- respectively. 
tween 1932 and 1945 the increase is Skilled Labor 7 
52%. Between 1939 and 1945 there s Ce-lasurence Peneliie: + 
was an increase of 18%. The fig- The general average difference in 
ures on dwellings and residences in — skilled labor costs between 1933 and ; ae 
A moment’s reflection is all thy | muct 
is required for you to realize th agen 
when buildings are destroyed » TI 
badly damaged, the replacement cog ost 
will probably be beyond your preser aes 
expectation, and that reconstruction re | 
really constitutes more of a problem ee 
than you anticipate. In cases of pi e 
serious partial loss, it will be foun Sch 
that repairs must be made and pai man’ 
for at present cost levels, and that agen 
from the standpoint of insurane adi 
contract and equity, sound vabte woul 
should be figured on the same basis time 
If you have received credit in TI 
your rate for the co-insurane | parti 
clause, serious penalty may result if rid 
you have failed to recognize present. | yal 
day values and find yourself in the date 
position of having insufficient insur-] pe s 
ance coverage in the aggregate. The} -oyr 
subject of personal property, I} mett 
think, needs little elaboration. The } you 
daily purchases we make of such } put 
HEN tones combine to form a consistent and pleasing items serve as a constant reminder purc 
whole, the result is harmony. Like four separate, yet that certainly the price is substan | wou 
; tially higher. Just for an extreme} yaly 
dependent, notes of a scale, the insurance company, the example—in 1933 cotton sold for} }:< 
agent, the broker, and the policyholder must be in complete an average of 5'%4¢ per pound. To od 
accord to result in harmony of relations for the benefit of all. day it is approximately 22¢ per N 
pound. Cottonseed in 1933 averaged | men 
The company depends upon the agent or broker who $11 per ton. Today it has an aver-} and 
needs the strength and facilities of the company to back age value of $60 per ton. a. 
him. The policyholder demands what the company has to , set), 
; : Time to Act 
offer, plus the counsel and service his own agent or broker b. 
is equipped to provide. If there ever was a time when Lee 
‘ , ‘ P the insurin ublic should bh : 
Our companies believe in the American Agency System eifnciad ih Ber to insure OS 
because it personifies harmony... promotes satisfaction... requirements and the insurance cot- d. 
creates public good will. And we stand ready, as always, to tract, it is now. In the adjustment on 
offer the public, through agents and brokers, policies that of losses, we often find the policy- 
“ik . iF holder uninformed but more than 
are keyed to meet today’s and tomorrow’s conditions! eager to learn or be enlightened. If 
you have not already given serious L 
thought to present-day cost levels tang 
and values it is indeed essential that} >¥S* 
you do so. In our experience, the} "° 
EXECUTIVE OFFICES contents class of coverage generally pests 
is revised and adjusted periodically} 1 
GENERAL BUILDINGS to the safety limit, while coverage hold 
on buildings and other permanent} 7° 
PHILADELPHIA structures are too often renewed or} {ct 
rewritten without proper revision} SU¢ 
upward. ‘sons 
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HOW MUCH 


OW much is my agency 
a How much should I 

pay for an agency? How 
much could my estate sell my 
agency for? 

These are all questions which 
most agents from time to time ask 
themselves and their fieldmen. They 
are likely to get quite different an- 
swers from different men of equal 
experience and ability. There is no 
definite answer. There are too 
many variable factors. No two 
agencies are exactly alike and in 
addition if they were, the value 
would even then vary from time to 
time as business conditions change. 


The true value of anything at any 
particular time is what it may be 
sold for at that time. The probable 
value of an agency on any given 
date is the amount it probably could 
be sold for on that date. This of 
course is self-evident so as good a 
method as any of determining what 
your agency is worth is to first pick 
out in your own mind the possible 
purchaser to whom the agency 
would be, in your opinion, the most 
valuable, then imagine yourself in 
his place and make up your mind 
what you would be willing to pay. 

Now what are the good-will ele- 
ments which constitute an agency 
and what are their values? 

a. Expirations—(A_ tangible as- 
set). 

b. New clients to develop—(In- 
tangible good-will asset). 

c. Company representation—(In- 
tangible). 

d. Valuable 
solicitors. 


employees and 


How Much for Renewals? 


Let us first consider the most 
tangible asset, namely the actual 
business on the books subject to 
renewal. What is this worth? This 
rests squarely on the answer to the 
question of how much of the busi- 
ness I could reasonably expect to 
hold. This depends again on many 
factors and at best is necessarily a 
guess. However, if the business is 
carefully studied to determine the 
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amount of political business, the 
large insureds as to whom you can 
pretty well judge whether or not 
you can retain the business, nation- 
ality of insureds, and their religious 
and social positions, a pretty good 
estimate may be made. It is neces- 
sary in this to keep in mind the 
probable competition and whether 
or not you could depend on the good 
will and cooperation of the previ- 
ous agent to help you hold the busi- 
ness. There is also the factor as to 
whether the business is from a 





clientele which is young, growing 
and likely to retain and increase the 
value of the property they have to 


insure or the opposite. If mainly 
a clientele well along in years, some 
business may be lost through death 
and the liquidation of estates or 
obsolescence decreasing the value of 
their insurable property. 

The average size of the accounts 
is important. An agency made up 
of a relatively small number of large 
accounts is subject to more danger- 





by A. L. POLLEY 


Vice President, 
Hartford Fire Insurance Company 


ous competition than one made up 
of a large number of relatively small 
accounts. The large account is al- 
ways a target and when there is a 
change in the agency writing the 
business every one who knows of 
the change realizes that it is an op- 
portune time to go after it. The 
competing agents often do not even 
know who writes the majority of 
the small risks in any city or large 
town. 

An item easily overlooked is that 
of credit. It may be that the agent 
has held some accounts, and they 
may be large accounts due to ex- 
tending long-term credit. You or 
a purchaser might be unable to do 
this or might consider it was poor 
business to do so and therefore in 
your analysis should consider this 
as business which would be lost. 

To make an analysis of an agency, 
policy by policy and account by ac- 
count, is of course a great deal of 
work, but to buy otherwise would 
be to buy blind. Even then it is a 
guess, but an intelligent guess, not 
likely to be seriously wrong. 
Through the analysis you would 
have determined the actual probable 
amount of commission accruing to 
you through the first renewal of the 
business, be it one-year or term 
business, also the amount each year 
until all business had been renewed. 


How Much Does It Cost? 


The next step is to estimate the 
cost of handling the business in your 
office, the difference being your 
probable profit. Having determined 
that, you have a good measure of 
the value of the expirations. 

(Continued on the next page) 
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Agency Worth—Continued 


Assuming that a profit of $1,000 
per year is indicated, you could well 
afford to assign a value of $5,000 to 
the expirations. If through actual 
profits you can get your money back 
in five years and then retain the 
profits to yourself indefinitely it 
certainly is worth while. It should 
not be overlooked that in addition to 
the profits, should you wish to sell 
your agency, you would have this 
additional business as a salable as- 
set, probably salable to some one 


else at a price similarly determined. 
This fact, that a capital asset is re- 
tained, is more often than not over- 


looked. 
Intangibilities 


There are also the intangible as- 
sets to be considered. All of the 
customers on the books not already 
on yours are so many new contacts, 
new clients, to solicit for other lines 
of insurance. The value of this in- 
tangible asset, while difficult to 
evaluate, is often of material value 





AMICO Helps Agents Build for the Future 


Sure Bill, Pll be glad to tell you why I decided to represent American Motorists 


Insurance Company. 


I’m building up my agency for my son Jim. He’s in the army overseas. When the 
war's over, he'll be coming back to his job here and I wanted to put my business 
on a firm basis for his future. AMICO is helping me do just that. 

I find that it is easier to sell prospects American Motorists protection. I tell them 
about the advantages of insuring with AMICO, a strong company with nationwide 


claim service and how policyholders get broader protection an 


dividends on participating policies. 


always have received 


AMICO’s advertising and sales promotional material helps put the story across. 
And American Motorists multiple-line facilities enable me to offer more forms of 


coverage to the insurance buyer. 


When the prospect compares the costs, service and protection that AMICO offers 
to the coverage he has he really is sold on American Motorists. 


I’m glad I represent American Motorists, a company that helps its agents build 


for tomorrow. 


Find out about the AMICO agency 
franchise in your community. Just 
write on your letterhead today. 


Chicago (40): 
Sheridan at Lawrence 


New York (17): 
342 Madison Avenue 


Boston (16): 
260 Tremont Street 


Atlanta (3): 
Kemper Insurance Bldg. 


Philadelphia (7): 
12 S. 12th Street 


Los Angeles (5): 
Kemper Companies Bidg. 


San Francisco (4): 
Russ Building 


Syracuse (2): 


Syracuse-Kemper Ins. Bldg. 
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A NATIONWIDE COMPANY WRITING ALL FORMS OF CASUALTY 
INSURANCE AND FIDELITY AND SURETY BONDS 





and would tend to compensate for, 
possible overestimate of renewah 
held. 

If the agency happens to repm 
sent an outstanding company @ 
companies whose reputation ag 
facilities are superior to those yg 
now represent, that is an intangibk 
but real asset. It should of courg 
be determined before purchase tha 
the companies will transfer the 
agency. . 

Through purchase and merger j 
occasionally happens that unusually 
efficient and valuable employes 
may be obtained who also bring with 
them a following of valuable bug 
ness. This again is an intangible 
almost impossible to evaluate with 
any accuracy, but an asset to he 
considered. 

The common rule is to judge the 
value of an agency on the basis of 
so many times its average annual 
commission income. The problem 
may be approached from this angle 
but as the writer has seen this factor 
vary from as low as one-half to as 
high as three and one-half times de 
pending on the agency, business 
conditions and how economically the 
business could be absorbed by the 
purchaser, it cannot be used as @ 
dependable method. It is obvious 
that the factor used should depend 
on all of the conditions previously 
outlined, so the more accurate and 
intelligent approach is through a 
careful analysis of the agency and 
then, after a value to you as an as 
sumed purchaser has been deter- 
mined, divide this by the average 
yearly income and learn the factor 
(number of times average annual 
income). Once established, it would 
be a fair measure of the value as 
commission income changed, if busi- 
ness conditions and your clientele re- 
mained essentially the same. 


Imagine Yourself as Buyer 


In purchasing an agency, exactly 
the same method should be used to 
determine its value, in fact the sug- 
gested method of appraising your 
agency is to look at it as a purchaser. 
Having determined how much an 
agency is actually worth to you, it is 
then a question of how much it may 
be purchased for. This often de- 
pends on competition and the offers 
of competing purchasers are likely 
to vary greatly. Some will make 

(Continued on page 83) 
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““Unforeseen events... 


Tue dramatic punch in 
Maryland advertising is at 
work to help you sell more 
dishonesty insurance. It 
drives home to businessmen 
the crying need for this type 
of insurance now and in the 
postwar period. 








need not change and shape the course of man’s affairs” 


THE PAST CALLS THE TURN 


Nor EVERYTHING is unpredictable in 
this crazily spinning world. Past post- 
war years tell us some of the things 
that can be expected in the future— 
and even immediately. 

One of these may well give busi- 
nessmen valid concern. It is the dislo- 
cations that come with peace. The ter- 
mination of jobs. The finding of new 
ones. The re-scaling of incomes. And, 


on the record of the past, the seem- 
ingly inevitable increase in losses due 
to the dishonesty of employees. 

To meet this threat to American 
business, The Maryland offers a pro- 
gram of postwar security against em- 
ployee dishonesty—and makes it avail- 


Due,’ ste © eee 


PROGRAM al A 
POSTWAR SECURITY 
a a Employee Dichonesty 


able to large and small employers 
right now. Under this program a busi- 
ness is protected immediately against 
losses due to dishonesty of any em- 
ployee, no matter who he may be. Easy 
to put into operation—and surpris- 
ingly economical—this Maryland pro- 
gram merits investigation. Ask any 
Maryland agent or broker. Maryland 
Casualty Company, Baltimore 3, Md. 


THE MARYLAND 


MARYLAND ADVERTISEMENTS APPEAR REGULARLY IN TIME—BUSINESS WEEK—NEWSWEEK—U.S. NEWS 











Cash in Banks & Trust Companies 

United States Government Bonds 

Other Bonds and Stocks 

Mortgage Loans on Real Estate 

Real Estate 

Premium Balances Receivable 
(Not over three months due) 

Bills Receivable. Not Due 


Interest Accrued 


Other Assets 





Total Admitted Assets 





UNITED STATES 
FIRE INS. CO. 


$10,300,136 
17,068,797 
16,609,869 
91,037 
4,750 
2,264,590 
293,426 
76,728 
199,447 


$46,908,780 








THE 


GROUP 


NORTH RIVER 
INS. CO. 


$ 4,662,633 
11,775,892 
11,963,924 

90,376 
1,000 
1,177,524 
113,035 
50,046 
139,904 


$29,974,334 








WESTCHESTER 
FIRE INS. CO. 


$ 6,987,656 
7.768,989 
8,821,872 

233,830 


1,633,027 
226,873 
39,876 
250,860 





$25,962,983 





ALLEMANNIA 
FIRE INS. CO. 


$ 978,996 
2,618,433 
1,955,513 

325,892 
+130,000 
241,065 


15,906 
13,877 


$6,279,682 








RICHMOND 
INS. CO. 


$ 472,587 
2,240,672 
2,630,795 

188,239 
463,354 
122,99] 
17.516 
8,772 
3,084 


$5,748,010 








FINANCIAL STATEMENT AS OF DECEMBER 3 


oS 2 oe 2 oe ie 


U. S. BRANCH 


WESTERN 
ASSURANCE 


$1,026,077 
3,081,626 
1,052,831 


10,315 
22,659 


$5,397,529 








l ’ 


U. S. BRANCH 


AMERICA 
$ 363,937 

1,382,009 

1,162,735 


6,602 
1,031 


$2,969,903 








asv” 


19 44 


SOUTHERN 
FIRE INS. Co. 


$ 360,385 
708,274 
1,068,130 
1,200 

64,752 
118,254 


10,374 
23,874 


$2,355,249 











ico $418,439, Southern Fire $253,999 
tIncludes Home Office Building 


required by law in the followina amounts United States Fire $3.431.436. 
North River $2,425.338 Westchester Fire $1,609,823: Allemannio Fire 
$257,595. Richmond $557.429. Western Assurance $665,096: British Amer 





by the following amounts: 


Reserve for Unearned Premiums | $13,683,755 | $ 8.176.547) $ 7.504,367| $2,120,968) $1,303,154) $1,268,142) $ 557,899] $ 715,80 
Reserve for Losses and 
Loss Expenses 4,945,426 | 3,346,824] 4,357,756] 571,905 309,391 844,401 181,327 110,523 
Reserve for Taxes and Expenses 931,500 655,000 610,000 86,182 57,000 143,500 28,000 62,500 
Dividends Declaredand Unpaid [|  ....... | eee eee fee eee ee cee eee Rs Meee 
Other Reserves 1,424,253 363,174] 1,313,921 92,061 120,672 62,238 7,521 45,576 
Capital 2,000,000 | 2,000,000] 1,000,000] 1,200,000} 1,000,000} $500,000} $250,000 250,000 
Net Surplus 23,923,846 | 15,432,789] 11,176,939] 2,208,566} 2,897,793] 2,579,248] 1,945,156] 1,170,842 
Surplus to Policyholders 25,923,846 | 17,432,789] 12,176,939] 3,408,566 | 3,897,793] 3,079,248] 2,195,156] 1,420,842 
$46,908,780 | $29,974,334 | $25,962,983] $6,279,682 | $5,748,010 | $5,397,529 | $2,969,903 | $2,355,243 
*Securitier in stat ts include te deposited with various states. as On the basis of December 31, 1944 Market quotations for al) Bonds and 


Stocks owned, the Total Admitted Assets and Surplus would be increased 
United States Fire $1,094,981; North Rive: 
$752,191; Westchester Fire $545,704; Allemannia Fire $227,098; Richmond 


$231,445; Western Assurance $67,419; British America $79,601; Southern 
Fire $95,759 


§Statutory Deposit. 









UM AND FORSTER, Managers 
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justifiably proud of the part it 
has played in the war effort. 
Few people outside the business it- 
self realize or have any conception 
of the strain put upon the business 
in the conversion of our national 


Ti insurance business can DB 





OUTHERN 
iE INS. CO Ff economy to meet the exigencies of 
360,38 | war. Neither does the public in 
708 general know of the splendid co- 
214 ; ; ; 
operation shown by the business in 
1,068,190 | the effort to conserve the nation’s 
resources and manpower. And as 
1.20 | an expression of its underwriting 
64,732 | judgment, a look at the investment 
portfolios of most of the insurance 
118,24 | companies will disclose that a sub- 
stantial portion of their assets have 
es been invested in Government secu- 
10.3% | rities. 
23,874 It is regrettable that in these 


times of uncertainty the business 
should also be confronted with the 
almost insuperable problems raised 
in connection with the recent deci- 
sion of the United States Supreme 
Court in the South-Eastern Under- 
writers case. 





110,523 State of Confusion 
62,500 In a precedent shattering decision 
the Supreme Court has ruled that 
the business of insurance is “com- 
455% | merce” and as such, subject to all 
the federal laws pertaining to the 
250,00 § regulation of commerce. That deci- 
sion has thrown the entire business 
1,170.88 | into a state of confusion, worse 
1.4209 | confounded by prevailing federal 
’ statutes which in some respects are 
diametrically opposed to the funda- 
355,243 | mental principles and modus oper- 


andi of the business as developed 
over the years through State regu- 
ind lation. 








moa As insurance manager for my 

sal company it is my business to see 

mn that my company is adequately in- 
y pany J 


sured against those hazards which 
might involve the company in finan- 
cial difficulties. And since the wel- 
fare of my company may depend 
to a certain extent upon the welfare 
of the insurance companies to whom 
the burden of risk has been shifted 
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it is only natural that I should be 
very much interested in the prob- 
lems affecting the insurance busi- 
ness. 


Competition and Rivalry 


Like all other American business 
nurtured on the doctrine of laissez- 
faire the insurance business has 
been faced with strong competition 
from both domestic and foreign in- 
surance companies. Healthful com- 





petition and rivalry has been con- 
ducive to making the entire insur- 
ance structure more efficient and 
serviceable, more elastic to the de- 
mands and requirements of the in- 
suring public. On the other hand 
there has been entirely too much 
suspicion, too many fears, too much 
bickering and mud-slinging, partic- 
ularly upon the subject of the rela- 
tive merit and de-merit of stock, 
mutual and reciprocal companies. 


by EUGENE 
Insurance Mande 
Anheuser-Busch, Inc. 


As a whole, the mutuals, reciprocals 
and non-bureau stock companies 
have contributed much to the in- 
surance business, and have shown 
a disposition to be more progressive 
in underwriting outlook than the 
more orthodox and conservative bu- 
reau stock companies. 

Strange to say, most of the con- 
flict has originated within the busi- 
ness itself, although in just the last 
few years there has been some talk 
about a possible reconciliation , of 
differences. Such a move would 
be of inestimable benefit, both to 
the business and to the insuring 
public. Other businesses spend hun- 
dreds of millions of dollars annually 
in advertising their products, the 
purpose of which is not only to 
create good-will but primarily to 
expand their markets. Yet the in- 
surance business, having more cus- 
tomers possibly than any other type 
of business, is met with apathy, if 
not outright hostility, by the public. 
The average man on the street 
thinks that rates are too high, that 
hundreds of millions of dollars are 
paid annually into the coffers of 
the insurance companies for the 
benefit of either management or of 
management and the stockholders 
of the companies. Yet recent statis- 
tics indicate that primarily from the 
viewpoint of return on investment, 
the stock companies earned only 
about two per cent on their invested 
capital. 

One of the most common criti- 
cisms against the insurance business, 
often repeated in buyer circles, is 
that the business is too conservative, 

(Continued on the next page) 
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Insurance Buyer—Continued 

that instead of looking forward the 
business is too deeply rooted in the 
past. In the post-war expansion of 
American industry and trade the 
insurance business in this country 
faces a definite challenge. Is it go- 
ing to be in a position to supply the 
insuring needs of our expanded 
economy, or will it sit idly by and 
allow foreign insurance sources to 
regain weakened strength in serv- 
icing American enterprise? What 
with the enormous amount of capi- 
tal available in this country, and as- 
suming a more progressive spirit 
typical of the American business 
man, there is no reason why Amer- 
ican insurance interests should not 
achieve a dominant position in the 
international insurance field. 


The words “Agent” and “Broker” 
are often used synonymously, al- 
though technically, and in some 
jurisdictions, actually, their func- 
tions are entirely different. While 
agents represent the companies, 
brokers are considered legally as 
representing the assured. No such 
fine distinction is made by the pub- 
lic, both agents and brokers being 
looked upon as “insurance sales- 
men” representing the interests of 
the insurance companies. 


The Agency System 


The agency system has been the 
backbone of the stock company in- 
surance business. Its function is 
comparable to that of the factor or 
manufacturers representative in 




















injuries—death! 


EVERY 3 SECONDS 


SOMEONE IS KILLED, 
MAIMED OR INJURED 
BY AN ACCIDENT! 


SAFETY ENGINEERING, pioneering in 
safety and accident prevention since 1901, 
gives definite and practical suggestions 
and methods toward preventing accidents. 
The inevitable cost of carelessness and 
lack of safety knowledge is—accidents— 





75 FULTON STREET 





SAFETY ENGINEERING 


$3.00 A YEAR 
A DIVISION OF ALFRED M. BEST CO., INC. 








NEW YORK 7, N. Y. 
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other lines of business enterprise 
As representative of the stock com 
panies the agent performs a variety 
of valuable services. He is primarily 
a sales representative, but he works 
closely with the underwriting de 
partment of the insurance company 
in evaluating risks and determining 
the rate at which the business is to 
be written. He generally issues the 
insurance policy or contract, keeps 
books showing company balances, 
collects premiums and _ performs 
many other services of an adminis. 
trative character, all of which to 
duplicate would substantially in 
crease the overhead expense of the 
insurance companies. For _ this 
service the agent is paid a commis- 
sion or a percentage of the premium 
collected from the policyholder. 

On the other hand, the broker 
is essentially a salesman, having no 
direct connection with the insurance 
companies. He contacts the public 
and generally looks after the in- 
surance requirements of his clien- 
tele. For this service he is paid a 
commission by the agent with whom 
the business is placed. 


Distribution of Premium Dollar 


According to the figures appear- 
ing in a recent insurance journal, 
we find that in breaking down the 
distribution of the stock fire insur- 
ance earned premium dollar for the 
year 1943 losses account for 59¢ of 
the dollar, taxes 5¢, field super- 
vision 3¢, home office expense 6¢, 
other management expense 3¢, rents 
6/10 of 1¢, underwriting profit 
4/10 of 1¢ and agents commis- 
sions 23¢. Statistics for the 
year 1943 indicate further that on 
the basis of net premium for all 
lines of insurance the stock com- 
panies wrote approximately 77% 
of the business, the mutuals 20% 
and the reciprocals, insurance ex- 
changes and Lloyd’s 3%. 

Because of the difference in 
selling methods, which in tum 
is responsible in part for some 
price differential, it is only natural 


that there should be friction 
between the stock and non-stock 
insurance organizations. There 


have been charges and counter- 
charges which through repetition 
and the process of time have devel- 
oped into a sort of primer for all 
new inductees in the business. Some 
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of the charges have merit, others 
are only half truths. a 

The security of the public is not 
determined by the type of insurance 
carrier but by the financial strength 
and sound management of the op- 
erating companies. 


Insurance a Management Problem 


An increasing number of busi- 
ness men are beginning to recognize 
insurance as a management prob- 
lem. Concomitant with this recogni- 
tion there has been a searching in- 
quiry by insurance buyers into all 
phases of the insurance business. 
Buyer organizations have been 
formed where insurance problems 
are discussed openly and frankly, 
and in a friendly atmosphere, with 
members of the insurance profes- 
sion. Buyer interest and education 
should be encouraged by the insur- 
ance business. Instead of being 
“sold” insurance, the buyer should 
be “taught” how to analyze his 
insurance requirement and how to 
obtain the best results in spending 
his insurance dollar. The well in- 
formed insurance buyer helps not 
only himself but also the insurance 
business. It enables him to differ- 
entiate between the uninformed 
“peddler” of insurance and the in- 
formed, responsible agent and 
broker who has the capacity, knowl- 
edge and facilities to render service. 

In handling any business I expect 
my agent and broker to place the 
insurance with financially strong 
and soundly managed insurance 
companies, capable of rendering the 
best of inspection and safety serv- 
ice. I expect him to obtain the busi- 
ness at the lowest possible rate 
consistent with sound underwriting, 
and to follow closely with my office 
on methods of improving the risk 
in order that insurance costs may 
be reduced. I expect my agent and 
broker to see that the insurance 
policy is adapted to fit the require- 
#ments of my business. I realize that 
in this connection there are certain 
limitations in the capacity of the 
agent and broker to fulfill this ob- 
jective. 

Probably more progress has been 
made in the past fifteen years than 
in any other period in liberalizing 
policy forms and conditions, but 
there are still a multitude of inflex- 
ible and conflicting underwriting 
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December 31, 1944 


AMERICAN CASUALTY COMPANY of READING, PENNSYLVANIA 


Assets 
OS Se eS Ss ee ee eee 


| 
U. S. Government Bonds 
Bond 





Mortgages 


Accrued Interest 


Liabilities 
Reserve for Unearned Premiums . . 


Reserve for Claims 
Reserve for Accrued Commissions 


Voluntary Reserve 


AMERICAN AVIATION & GENERAL INSURANCE COMPANY 


Assets 
a acta Ride igs ie Be hal esa a a oh ae OA $ 108,832.66 
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Premiums in Course of Collection (Not Overdue) 28,506.29 
SL, Perera 2,003.62 
Reinsurance and Other Assets... . 1... 2+ ee ee 613.92 
: ae $ 1,052,062.74 
Liabilities 
Reserve for Unearned Premiums ...........-. $ 50,543.77 
CEE «6s se 6 6 2 6s « 6.0 ¥0 0 8 4 5,427.35 
Reserve for Expenses and Taxes... ... ++ +s ees 5,398.10 
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ee ae ee ee 490,693.52 
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rules. I realize further that with 
few exceptions the producers have 
not been consulted when changes 
in rules or policy forms are con- 
templated. Too little regard is 
shown by underwriters to the prac- 
tical problem of selling and to the 
needs and desires of .the insuring 
public. Progress as a whole has 
been slow, and unfortunately in 
most instances the result of com- 
pulsion. The recent meeting in 


New York of the appointed repre- 
sentatives of both underwriters and 
agents for the purpose of discussing 
specific insurance problems holds a 
great deal of promise for the insur- 
ance business as a whole. It is 
hoped that something constructive 
will result from these and similar 
meetings. More cooperation and 
less friction will benefit both the 
business and the insuring public 
which it serves. 

















WHAT INSURANCE HAS DONE TOWARD VICTORY 


DAY, every business and industry must be judged by a new 
standard—its contribution, direct or indirect, toward the winning 


of the war, 


The men and resources of the fire insurance industry have been 
utilized to the full in the mobilization of our nation’s might. A large 
proportion of the male employees are serving with the armed forces. 
Many others have been, and are, devoting a large part of their time 
and energies to unpaid civilian war activities. Further, a large propor- 


tion of the income of the industry is converted directly into War Bonds. 


In all these ways, fire insurance has aided the general war effort of 
the United States. Added to this is the immeasurable and vastly im- 
portant overall support rendered by the whole “industry which 
protects other industries” in its never-ceasing war on man’s ancient, 


indefatigable enemy—fire. 


Through the vigilance, skill and protective work of its inspection 
and engineering facilities, the fire insurance industry has not only 
helped prevent many disastrous fires—it has presented the country 
with the equivalent of hard-won production victories. Toward this end, 
we intensified our efforts in 1944. Yet, it is unfortunately true that in 
spite of all efforts, there. was an increase in the number of fires in 1944, 
the result of the accelerated wartime production tempo. Consequently 
we plan to redouble our preventive activities in the critical year ahead 


«+a contribution to the America our men are fighting for. 
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STATEMENT 
December 31, 1944 





ADMITTED ASSETS 

Cash in Office, Banks and Trust Com- 
panies - « « «§$ 21,220,339.31 
United States Government Bonds . . 34,764,718.31 
All Other Bonds and Stocks . . . . 76,426,404.54 
First Mortgage Loans 368,005.60 
Real Estate 3,772,527.58 
Agents’ Balances, less than 90 days due —_8,637,873.31 


Reinsurance 
Recoverable on Paid Losses. . 1,697,960.88 
Other Admitted Assets 157,610.37 


Total Admitted Assets. . . .$147,045,439.90 


LIABILITIES 


Reserve for Unearned Premiums . .$ 56,900,611.00 
Reserve for Losses 17,391,935.00 
Reserve for Taxes 2,870,000.00 
Reserve for Miscellaneous Accounts . 913,950.86 
Funds Held Under Reinsurance Treaties 58,461.60 


Total Liabilities Except Capital $ 78,134,958.46 
Capital . . . «+ 15,000,000.00 
Surplus . . - ~ 53,910,481.44 


Surplus as Regards Policyholders 68,910,481.44 
Total . 2 6 6 © © © + «© »$147,045,439.90 


Note: Bonds carried at $3,645,555.62 amortized value 
and cash $50,000.00 in the above statement are 
deposited as required by law. All securities 
have been valued in accordance with the re- 
quirements of the National Association of In- 
surance Commissioners. On the basis of actual 
December 31st market values, total Admitted 
Assets would be increased to $148,631,517.64 
and Surplus to Policyholders would be in- 
creased to $70,496,559.18. Surplus adjusted to 
reflect Canadian Assets and Liabilities on 
United States Dollar basis. 








Doecto *« THE HOME « 


AUTOMOBILE MARINE 


THE HOME, THROUGH ITS ACENTS AND BROKERS, IS AMERICA’S LEADING INSURANCE 
PROTECTOR OF AMERICAN HOMES AND THE HOMES OF AMERICAN INDUSTRY 














grat 
now 
to .§ 
tive! 
repr 
insu 
men 
rele 
Sect 
mitt 
vent 
sé Ter 


soci: 
syst 
agai 
wou 
wou 
vers 
ovel 


T 
Inst 
the 

E 
the 

vivo 
full 
ered 
dom 
ploy 
of r 
self- 
A 
by ¥ 
are 

surv 
the | 
am 
$20 
subj 
with 
limi 


FOI 









extension of coverage of the 

country’s Social Security pro- 
gram to many millions of workers 
now excluded, and of other changes 
to strengthen the program’s effec- 
tiveness have been advanced by 
representative committees of the life 
insurance business. These recom- 
mendations were presented through 
release of a statement on Social 
Security prepared by a joint com- 
mittee. of the American Life Con- 
vention and the Life Insurance As- 
sociation of America, headed by 
M. Albert Linton, president of the 
Provident Mutual Life Insurance 
Company, and a committee of The 
National Association of Life Un- 
derwriters, headed by Judd C. Ben- 
son, general manager, Union Central 
Life Insurance Company, Cincin- 
nati. 

While endorsing the principle of 
Social Security and recognizing the 
social and economic value of the 
system, the committees advise 
against changes in the system which 
would impair the will to work, or 
would be so costly as to affect ad- 
versely the soundness of the nation’s 
over-all economy. 
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Specific Recommendation 






The statement, issued through the 
Institute of Life Insurance, makes 
the following recommendations : 

Extension, whenever feasible, of 
the coverage of old age and sur- 
vivors insurance to all those gain- 
fully employed groups not now cov- 
ered, including agricultural and 
domestic workers, government em- 
ployees, railroad workers, employees 
of non-profit organizations, and the 
self-employed. 

A thorough review of processes 
by which benefits and eligible status 
are determined under old age and 
survivors insurance. For example, 
the present minimum benefits of $10 
a month might well be raised to, say, 
$20 a month ($30 per aged couple), 
subject to appropriate safeguards, 
with no increase in the present top 
limit of $85 a month. 
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SOCIAL SECURITY 


Close study as to how best to safe- 
guard the interests under old age 
and survivors insurance of men and 
women in the armed forces, and of 
persons who continue to work after 
age 65. 

Extension of old age and sur- 
vivors insurance to provide benefits 
for total and permanent disability 
after age 55, thereby making allow- 
ances for the fact that some workers 
become prematurely old in the sense 
that they can no longer work. 

Extension, wherever feasible, of 
unemployment compensation protec- 
tion to all groups of workers, with 
the exception of self-employed and 
possibly employees of non-profit or- 
ganizations where the added weight 
of payroll taxes on these institutions 
might restrict their operations. 

Study of the practicability of hav- 
ing unemployment compensation 
benefits related, in part, to the num- 
ber of dependents of a married 
worker. 


Merit Rating Advised 


Continued experimentation by the 
states with merit rating in financing 
unemployment benefits before arriv- 
ing at a positive conclusion as to the 
relative weights of its advantages 
and disadvantages. 

A moderate increase in the maxi- 
mum number of weeks for which 
unemployment compensation is paid 
if and when the financial position 
of state plans permit, rather than 
shortening of the waiting period or 
an increase in the level of benefits. 

The statement calls for a reexami- 
nation of the entire problem of 
financing old age benefits. It char- 
acterizes as unsound proposals that 
Social Security taxes should be in- 
creased to combat inflation or to 
help finance the war.. The way to 
protect the system, it says, is to 
determine Social Security taxation 
policy by the needs of Social Secu- 
rity only. 

Recommending that a committee 
of qualified persons be appointed by 
Congress to review the financial 
question fully, the statement says : 





“This review is particularly de- 
sirable owing to the fact that a re- 
serve fund of six billion dollars has 
already been accumulated and _ is 
rapidly increasing on account of the 
current heavy excess of income over 
outgo. Furthermore, with up-to- 
date estimates of benefit payments, a 
revised tax schedule should be de- 
veloped which would make it un- 
necessary for Congress to go 
through what now appears to be an 
annual process of deciding what the 
next year’s tax rate is to be. By 
setting the schedule, say for a three 
or five year period, and by providing 
for periodic review, the situation 
would be much more satisfactory 
than at present.” 


Caution on Unemployment 


The statement urges great caution 
in considering proposals to increase 
the level of unemployment benefits, 
declaring that, if enacted, they may 
endanger the will to work. It cites 
the Beveridge report in Great 
Britain as giving recognition 
throughout to the importance of 
the fundamental principle that So- 
cial Security benefits must not im- 
pair incentives to work and save, 
and declares that the principle that 
Social Security benefits should not 
be above subsistence levels is par- 
ticularly applicable to unemployment 
compensation. The committees ex- 
press grave doubts as to the wisdom 
of experimenting with any extension 
of unemployment compensation to 
cover temporary disability occa- 
sioned by accident and_ sickness. 
They recommend that temporary 
disability coverage be continued and 
encouraged on a voluntary basis, 
and declare that, if any government 
experimentation is to be tried—and 
there are grave doubts as to its wis- 
dom—this should be at the state and 
not the federal level. 

The committees note that plans 
for medical and hospital care are 
often associated with income main- 
tenance. Whether or not they actu- 
ally form part of the Social Security 
(Continued on the next page) 
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Social Security—Continued 


program, the statement continues, 
adequate medical attention and hos- 
pital care are needed to lessen the 
extent to which illness reduces the 
ability to earn a living. Pointing out 
that voluntary insurance of the cost 
of hospital care is already wide- 
spread and growing fast, and that 
similar protection against the cost 
of medical care, heretofore not so 
widespread, is rapidly growing in 
use and public favor, the commit- 
tees urge: 

“Every effort should be made to 
utilize voluntary cooperative enter- 
prise before resorting to a compul- 
sory government program.” _ 

The committees declare that the 
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effectiveness of voluntary plans for 
the prepayment of the costs of medi- 
cal care would be greatly tacilitated 
by the establishment of more health 
centers for the diagnosis and treat- 
ment of serious diseases. 


Statement of Principles 


The specific recommendations of 
the committees are accompanied by 
a statement of their views as to the 
principles and safeguards which 
should govern the operation of such 
a system in a democratic society. 
These may be summarized as fol- 
lows: 

“To the extent that a sound So- 
cial Security program provides in- 
surance coverage to replace reliance 
upon charity and public relief, it is 
a distinct advance over older meth- 
ods of relieving need, because it is 
more orderly, dignified, and reliable. 
However, it cannot be too strongly 
emphasized that a sound over-all 
economy is the first requisite of an 
effective plan of Social Security. 
The underlying strength of any 
such plan lies in the productive 
power of the people; and weak- 
nesses develop as the will or the 
opportunity to produce is impaired. 
The best assurance people have that 
Social Security will be kept on a 
sound basis is for the individual 
citizens to look upon it in terms of 
the need for protecting and strength- 
ening society, rather than in terms of 
their own potential claims against 
the system. 


Prevent Income Loss 


“It is also a sound principle to 
prevent loss of income wherever 
possible, rather than to reimburse for 
it. Jobs are better than unemploy- 
ment benefits and good health more 
to be desired than sickness benefits. 
Therefore, constant study must be 
made of the causes which give rise 
to the need for Social Security bene- 
fits. Rehabilitation and retraining of 
unemployed workers, preventive 
medicire, and encouragement of 
older workers to play economically 
useful roles in the community are 
essential parts of this program. 

“A plan of Social Security to be 
sound should support, not under- 
mine an effective system of rewards 
and incentives to make it worth the 
while of individuals economically, at 


least, to take risks and put forth 
efforts. Reasonable controls must he 
maintained so that payments do not 
discourage people from contributing 
to the community’s output of goods 
and services. To maintain proper 
incentives to work, Social Security 
benefits should be determined by the 
level of subsistence. 

“Social Security, of its very na- 
ture, involves governmental direc. 
tion. Programs requiring adminis. 
trative latitude and discretion are 
best administered by local and state 
authorities close to the people, 
Sound principles, therefore, dictate 
that federal control of such pro- 
grams be kept to a minimum. The 
old age and survivor’s insurance 
program is being administered on a 
wholly national basis. This excep- 
tion to the principle of decentral- 
ization appears warranted because 
relatively little administrative lati- 
tude and discretion is involved, and 
certain problems arising in handling 
this insurance can best be met un- 
der a national program. 


Importance of Cost 


“Just as benefits must not be so 
large as to interfere with the will 
to work, so the cost of Social Secu- 
rity must not be so high nor so 
allocated among taxpayers as to dis- 
courage industry and saving. It is 
essential that Social Security meas- 
ures be developed with caution, 
prudence, and moderation. Other- 
wise they will create conditions and 
impose costs even more serious than 
the situations they are designed to 
cure. 

“Social Security is an instrument 
through which a democratic society 
founded on a sound economy pro- 
tects itself against the destructive 
effects of poverty in its midst. Vol- 
untary plans, on the other hand, are 
the instruments through which the 
individual lifts his family and him- 
self as far above the Social Security 
floor of protection as his own indus- 
try, enterprise and foresight permit. 

“Through voluntary thrift plans 
the citizen makes provision for the 
individual needs of his own family, 
while through Social Security he 
undertakes to build a base for the 
society in which his own voluntary 
plans must function. In the com- 
plex society in which we live, neither 
should stand alone.” 
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The language 
of insurance 1s 
imple enough to 
you... but does it 
often sound “like 
Greek” to policy holders? 

The accompanying adver- 
tisement takes the mystery 
out of one commonly used phrase 


business ON this important form of 


Group, W. Ross McCain, President. 


, 


“Extended coverage” is something 
werybody who carries fire insurance 
hould know about. It might save 
you a very heavy loss some day. 


Suppose your property is damaged or 
destroyed by Windstorm, Hail, Riot, 
Civil Commotion, Aircraft, Vehicles 
or certain types of Explosion or 
§moke—what then? 


7 e . 
Right here is where an ‘extended 
coverage endorsement” comes in. It 
extends yout fire insurance policy to 
include these additional risks. The 
extra cost is very small. The extra 
protection is very great. 
. . 


Toenable you to have changes made 





AETNA INSURANCE CO. * 





-—and paves the way for larger ‘= 


protection. It appears—in color—in 
the March 5th issue of Time, the weekly 
news magazine and in the March issue of 

Nation’s Business. The Aetna Insurance 


in your insurance at a moment’s 
notice, the Aetna Insurance Group 
sells only through reliable local agents 
and brokers. You can depend on these 
representatives to give you expert 
advice on your insurance needs .. . 
to come to your assistance in event 
of loss. 


It is a further satisfaction to know 
that when your policies are with a 
capital stock company such as those 
comprising the Aetna Insurance 
Group, they are backed by both a paid- 
in capital and surplus. 

Don’t Guess About Insurance 
—CONSULT YOUR LOCAL 
AGENT OR BROKER 


THE WORLD FIRE & MARINE INSURANCE CO. «+ 
MEDMONT FIRE INSURANCE CO. * STANDARD INSURANCE CO. OF N.Y. * STANDARD SURETY & CASUALTY CO. OF N. Ys 


Since 1819 


but do you know what they mean in Fire Insurance? 


no policyholder has 
ever suffered loss 


because of failure of the Aetna to 
meet its obligations. 

















Attna Insurance Group 


HARTFORD, CONNECTICUT 
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World | 1914—Salem 1929 
War 2 1941 —Fall River 
Listen to 


LELAND STOWE 
Blue Network 


Saturdays 7:15 p. m., B.W.T. 


THE CENTURY INDEMNITY CO, 





Automobile Liability Policy—Named 
Insured Allowed to Recover for His 
Injuries Sustained While Riding in the 
Insured Automobile 


By statute of the state of Wiscon- 
sin all liability policies issued to 
automobile owners in that state are 
required to contain an “omnibus” 
clause extending the coverage to all 
persons driving with permission of 
the named insured, excepting em- 
ployees and agents of a public 
garage, repair shop, sales agency 
and service station, and excepting 
a purchaser of the automobile from 
the insured. 

A liability policy was issued to an 
automobile owner in Wisconsin 
which contained an “omnibus” 
clause in compliance with the Wis- 
consin statute. The clause in the 
policy, however, contained the fol- 
lowing specific exclusion: 

“The insurance with respect to 
any person other than the named 
insured does not apply : 

(a) To injury or death of any 
person who is a named insured.” 

The insured named in the policy, 
while riding in his own car which 
was being driven at the time with 
his permission by a friend, was in- 
jured in an accident caused by the 
negligence of the driver. Suit was 
later instituted in which the insurer, 
in reliance upon the above-quoted 
exclusion, denied liability under its 
policy. It was held, however, by the 
Supreme Court of Wisconsin in 
Schenke v. State Farm Mut. Auto- 
mobile Ins. Co. (December, 1944) 
16 N.W. 2d, 817, that the insurance 
company was liable for the injuries 
thus sustained by its insured. It was 
the court’s view that the exclusion 
pertaining to injuries to the named 
insured, contained in the “omnibus” 
clause of the policy, was contrary to 
the provisions of the Wisconsin 
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statute as there was no such excep- 
tion provided for in the statute. 
Applying the rule that provisions of 
an insurance policy which are con- 
trary to the provisions of a statute 
are void, the court held the insur- 
ance carrier liable for the personal 
injuries sustained by its named as- 
sured. 


Fire Insurance—Subrogation—Liabil- 
ity of Insured for Wrongful Release 
| Security 


A bank held a mortgage upon an 
improved parcel of real estate in 
the city of Alexandria, Louisiana. 
For its own protection, it procured 
a policy for fire insurance which 
covered only the interest of the bank 
as mortgagee in the insured prem- 
ises, and in no way protected or cov- 
ered the owner’s interest in the 
property as mortgagor. The policy 
contained a provision that in the 
event of loss, the insurer, upon pay- 
ment of the loss to the bank, should 


KEEP Your RED CROSS 
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be subrogated to the interest of th 
bank in the mortgage debt and seq. 
rity, to the extent of the loss pai 
A fire loss amounting to $532 «. 
curred which was promptly paid 
the bank by the insurer. At the tin 
of payment, the bank executed, 
subrogation agreement in which j 
assigned to the insurer a propor. 
tionate interest in the mortgage dey 
and security. Through oversight » 
inadvertence, the bank credited th 
debtor’s account with the amount ¢ 
the fire loss which it received fron 
the insurer. Subsequently, the mor- 
gagor paid off the balance of th 
debt, exclusive of the proceeds of 
the insurance, and the bank sw- 
rendered the mortgage notes to the 
mortgagor and cancelled the mor. 
gage. The question then arose as ts 
whether the bank was liable to the 
insurer for the amount of the in 
debtedness to which the insurer hai 
become subrogated. 

In City of New York Ins. Co.¥. 
Abraham (November, 1944) 20 So. 
2d, 183, the Court of Appeal oi 
Louisiana held that the cancellatio 
of the mortgage debt and the entire 
surrender of the security by the bank 
to the mortgagor constituted 2 
breach by the bank of its subroge- 
tion agreement with the insurer 
The bank was, therefore, held liabk 
to the insurer to the full extent of 
the insurance loss theretofore paid 
The court held, however, that the in 
surer must first attempt to colle¢ 
its loss from the property owne 
who had been unjustly enriched 
the bank’s mistake. If unable to col 
lect from the property owner, thet 
the insurer could recover the ful 
amount of its loss from the bank bj 
reason of the latter’s breach of con 
tract. In other words, the mortgagot 
becomes primarily liable, and ‘tht 
mortgagee secondarily liable, for tht 
loss. 
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Cash in Banks 

U. S. Government Bonds . 
Railroad and Other Bonds . 
Stocks 

Premiums in Course of Collection 


Accrued Interest and Other Assets 


re 
AT THE CLOSE OF BUSINESS DECEMBER 31, 1944 
SS RAEARRIRE A SSRI putin 
ASSETS LIABILITIES 
$ 847,459.13 Reserve for Losses . $2,221,668.49 
serve Jneg *remiums . 481,152.78 
3,909,484.33 Reserve for Unearned Premium 5 
Reserve for Taxes, Expenses and Unas- 
91,394.72 signed Funds “ie 595,747.77 
Reserve for Contingencies 100,000.00 
—_— Capital — Paid In . $1,000,000.00 
69,021.30 Net Surplus . . 1,000,000.00 
4,469.56 SURPLUS AS REGARDS 
<ste POLICYHOLDERS . 2,000,000.00 
$5,398,569.04 Total Liabilities $5,398,569.04 


Total Admitted Assets . 


le: Eligible bonds amortized. Other bonds and stocks at convention market value. On the basis of 
December 31, 1944 market quotations for all bonds and stocks owned, the total admitted assets and unassigned 
funds would be increased by $42,074.25. 


Securities carried at $562,011.51 in the above statement are deposited as required by law. 
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ness, as represented by the sixty- 

three stock and participating 
stock carriers of the Association of 
Casualty and Surety Executives and 
the twenty-two direct-writing and 
agency mutuals of the National As- 
sociation of Mutual Casualty Com- 
panies, has prepared a casualty and 
surety rating bill recommending 
principles and standards which the 
member companies feel should be 
recognized in any rating legislation 
that may be introduced in state 
legislatures. 

The associations say in a mem- 
orandum accompanying the bill that 
the recommended legislative princi- 
ples are the result of careful and 
extended study of the effect of the 
Supreme Court decision in the 
S.E.U.A. case ruling insurance as 
subject to federal laws. Comment- 
ing that in casualty insurance rate 
making it is essential for the com- 
panies to combine their experience, 
the memorandum points out that the 
bill specifically provides for ap- 
proval of rates by state authority. 
Thus, under the provisions of the 
recommended bill the collaboration 
of insurance companies in making 
of rates would not be in violation 
of federal anti-trust laws. 

The memorandum points out that 
delicate questions of conflict between 
federal and state power to control 
interstate commerce must be re- 
solved with the result that the situa- 
tion is so fraught with legal and 
technical difficulties that ill-advised 
legislation may well defeat the very 
purposes of its enactment. A very 
complete and enlightening discus- 
sion of both the legal and practical 
phases of this problem appeared in 
Best’s Insurance News for Febru- 
ary under the title State Rate Regu- 
lation. 

At another point the memoran- 
dum expresses the belief that state 
regulation which is too restrictive, 
too burdensome, too varied or which 
is ineffective might well cause pol- 
icyholders or insurance carriers to 
seek regulation by a federal agency. 


Ts: casualty and surety busi- 


FOR MARCH, 1945 


CASUALTY RATING BILL 


Because of constant changes in casu- 
alty insurance and suretyship, it is 
recommended that principles be 
established to give administering au- 
thority broad discretionary power, 
rather than enact detailed legislation 
which would impede desirable de- 
velopments in rate making. At the 
same time, adoption of the basic 
principles advocated in the bill would 
aid in promoting uniformity of 
regulation by the various states. 

The eleven basic principles incor- 
porated in the industry bill (the 85 
companies write approximately 80% 
of all casualty insurance written by 
private carriers) follow: 


Eleven Basic Principles 


1. A company, or a group of com- 
panies acting through a rating 
organization, may develop rates and 
rating plans, but no such rate or 
rating plan becomes effective until 
approved by the state. 

2. Companies may _ collaborate 
with others in rate making, as mem- 
bers of or subscribers to, a rating 
organization, but no company is re- 
quired so to collaborate by becoming 
a member or subscriber. 

3. To permit competition, subject 
to standards applicable to all com- 
panies, any independent company 
may use its own rates and any com- 
pany member of or subscriber to a 
rating organization may apply a 
uniform deviation to rates approved 
for such organization or may adopt 
its own system of expense provi- 
sions. 

4. To permit flexibility within 
rating organizations a single mem- 
ber or a minority group of members 
may appeal to the administering 
authority from action by the organ- 
ization. 

5. One or more rating organiza- 
tions, within or outside the state, 
may be licensed. 

6. Rights of the individual mem- 
ber of the public as to rates which 
affect him are recognized and pro- 
tected. 

7. Detail procedures which might 


prevent exercise of discretion by the 
supervising authority have been re- 
duced to a minimum to the end that 
procedures may be as nearly uni- 
form nationally as the state public 
interest will permit. 

8. The supervising officer is given 
specific authority to consult with 
other states to the end that uniform- 
ity in practices may be adopted. 

9. Sufficient flexibility in rate 
making is permitted to enable the 
administering authority to approve 
plans which meet the problems of 
properly rating as a unit the ex- 
posures of a risk having business 
operations in several states. 

10. Principles of rate making are 
sufficiently flexible to accommodate 
the differing requirements of all 
types of insurance companies. 

11. Power is given the adminis- 
tering authority to make reasonable 
rules and regulations necessary to 
effect the purposes of the bill. 

Following is the complete text of 
the suggested casualty and surety 
rating bill and the additional section 
recommended for states which have 
inadequate anti-rebate laws or no 
such laws: 


AN ACT relative to the making, filing 
and approval of rates for certain casualty 
insurance including fidelity, surety and 
guaranty bonds and to rating organiza- 
tions [and repealing sections.......... ’ 
Be Ee BEE FOF. .ccccccccces 5: 


Sec. I—SCOPE OF ACT 


This Act applies to casualty insur- 
ance,* including fidelity, surety and 
guaranty bonds, on risks or operations in 
the state [, except reinsurance, accident 
and health insurance, insurance against 
loss of or damage to, or against lia- 
bility, other than workmen’s compensa- 
tion and employers’ liability, arising out 
of the ownership, maintenance or use of, 
any aircraft and insurange against 

* 


are used herein in their generally 
accepted trade sense. The wording 
of the section should be fitted to 
any laws of the state which clas- 
sify insurance. 

** Here list any other kinds of 
casualty insurance to which this 
Act does not apply. 


(Continued on the next page) 





Rating Bill—Continued 
Sec. 2—MAKING OF RATES 

All rates shall be made in accordance 
with the following provisions: 

1. Due consideration shall be given to 
past and prospective loss experience 
within and outside the state, to catas- 
trophe hazards, if any, to a reasonable 
margin for profit and contingencies, to 
policyholders’ dividends in the case of 
participating insurers, and to all other 
relevant factors within and outside the 
state ; 

2. The systems of expense provisions 
included in the rates for use by any in- 
surer or group of insurers may differ from 
those of other insurers or groups of in- 
surers to reflect the requirements of the 
operating methods of any such insurer 
or group with respect to any kind of 
insurance, Or any subdivision or combina- 
tion thereof for which the [commissioner 
of insurance], hereinafter referred to as 
[commissioner], approves the application 
of separate expense provisions ; 


3. Risks may be grouped by classifi- 
cations for the establishment of rates and 
minimum premiums. Classification rates 
may be modified to produce rates for indi- 
vidual risks in accordance with rating 
plans which establish standards for meas- 
uring variations in hazards or expense 
provisions, or both; 


4. Rates shall be reasonable, adequate 
and not unfairly discriminatory. 


Sec. 3—FILING OF RATES AND 
RATING INFORMATION; 
APPROVAL 


(a) Every insurer shall file with the 
[commissioner] every manual of classifi- 
cations, rules and rates, every rating plan 
and every modification of any of the 
foregoing which it proposes to use. Every 
such filing shall indicate the character 
and extent of the coverage contemplated 
and shall be accompanied by the informa- 
tion upon which the insurer supports the 
filing. 








FIRE & CASUALTY 





(b) An insurer may satisfy its obliga. 
tion to make such filings by becoming q 
member of, or a subscriber to, a licensed 
rating organization which makes such 
filings and by authorizing the [commis. 
sioner] to accept such filings on its behalf, 

(c) Any filing made pursuant to this 
section shall be approved by the [com 
missioner] unless he finds that such filing 
does not meet the requirements of this 
Act. As soon as reasonably possible after 
the filing has been made the [commis. 
sioner] shall in writing approve or dis. 
approve the same; provided, that any 
filing shall be deemed approved unless 
disapproved within thirty days. 

(d) Any such filing with respect toa 
fidelity, surety or guaranty bond shall be 
deemed approved from the date of filing 
to the date of such formal approval of 
disapproval. 

(e) In the event that the [commis 
sioner] disapproves a filing he shall specify 
in what respect he finds that such filing 
does not meet the requirements of this 
Act. 

(f) If at any time the [commissioner] 
finds that a filing so approved no longer 
meets the requirements of this Act, he 
may, after a hearing held on not less 
than twenty days’ written notice, specify- 
ing the matters to be considered at such 
hearing, to every insurer and rating or- 
ganization which made such filing, issue 
an order withdrawing his approval 
thereof. Said order shall specify in what 
respects the [commissioner] finds that 
such filing no longer meets the require- 
ments of this Act and shall be effective 
not less than thirty days after its issuance, 
Copies of such order shall be sent to 
every such insurer and rating organiza- 
tion. 

(zg) Any person or organization ag- 
grieved by the action of the [commis- 
sioner] with respect to any filing may, 
within thirty days after such action, make 
written request to the [commissioner] for 
a hearing thereon. The [commissioner] 
shall hear such aggrieved party within 
thirty days after receipt of such request 
and shall give not less than ten days’ 
written notice of the time and place of 
the hearing to the insurer or rating organ- 
ization which made the filing and to any 
other aggrieved party. Within thirty days 
after such hearing the [commissioner] 
shall affirm, reverse or modify his previ- 
ous action specifying his reasons therefor. 
Pending such hearing and decision thereon 
the [commissioner] may suspend or post- 
pone the effective date of his previous 
action. 

(h) Beginning ninety days after the 
effective date of this Act no insurer shall 
make or issue a contract or policy except 
in accordance with filings which have 
been approved for said insurer as pro- 
vided in this Act. 


Sec. 4-RATING ORGANIZATIONS 

(a) A corporation, an unincorporated 
association, a partnership or an_ indi- 
vidual, whether located within or out- 
side the state, may make application fot 
license as a rating organization for such 
kinds of insurance or subdivisions thereof 
as are specified in its application and 
shall file therewith (1) a copy of its 
(Continued on page 44) 
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There are two main reasons why peo- 
ple aren’t buying more property insur- 
ance right now. First, they don’t know 
they need it. Second, they don’t know 
what a bargain it is. 

So if you want to start things stir- 
ting, you'll do something about these 
‘don’t knows”. You can do it by send- 
ing a letter out with your statements 

. a letter with a paragraph that goes 
something like this — 


} 


Since 1941 replacement prices 
have risen 9%! This means you'd 
probably lose considerable if your 
property, insured at pre-war val- 
ues, had to be replaced today. So 
.to avoid loss... why don’t 
you immediately get enough ad- 
ditional protection to offset this 
advance? It won’t cost much — 
rates are the lowest in history; 
down 40% below 1914 levels! 


It’s amazing what results a letter like 
this can bring. Send one out — see if it 
doesn’t do things for your April and 
May business! 


FIRE ASSOCIATION GROUP, 
#01 Walnut St., Philadelphia 6, Pa. 


Branches in Atlanta, Chicago, Dallas, 
New York, San Francisco, Toronto. 


In U. S. NEWS and NATION’S 
BUSINESS, this March ad in Fire 
Association Group’s national 
advertising campaign will be 
seen by many of your pros- 
pects and clients! 
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INSURANCE CALENDAR 





On March 14, 1794, Eli Whitney—a young 
genius who had never seen cotton growing until he 
patented the first cotton gin. 
This ingenious device for removing seeds had a 
profound effect upon our national economy... 


went to Georgia- 


reduced clothing prices tremendously. The never- 
ceasing crusade of insurance companies against fire 
hazards has had a pronounced effect upon our na- 
tional well-being, too. It is the one big reason 
property insurance rates are now so amazingly low! 
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1945 — MARCH hath 31 days 


**Before you buy, always check ceiling prices!”’ 





ASTRONOMICAL 
CALCULATIONS 


EASTERN STANDARD TIME 





| Latitude +30° | Latitude +35° 





























MAR. - 
SUNRISE] SUNSET | SUNRISE | SUNSET 

1 | 6:27 :59 3 755 

6 | 6:21 | 6:02 | 6:23 | 5:59 
11 | 6:15 | 6:05 | 6:17 | 6:04 
16 | 6:09 | 6:08 | 6:10 | 6:08 
21 | 6:03 | 6:12 | 6:03 | 6:12 
26 | 5:57 | 6:15 | 5:56 | 6:16 
31 | 5:51 | 6:17 | 5:49 | 6:20 

MAR Latitude + 40° | Latitude + o*° 
SUNRISE | SUNSET |SUNRISE| SUNSET 

1 | 6:34 | 5:51 3! : 

6 | 6:27 | 5:57 | 6:30 | 5:54 
11 | 6:19 | 6:02 | 6:21 | 6:00 
16 | 6:12 | 6:07 | 6:12 | 6:07 
21 6:03 | 6:12 | 6:03 | 6:13 
26 | 5:55 | 6:18 | 5:53 | 6:20 
31 | 5:47 | 6:23 | 5:44 | 6:26 

MAR. L atitude+ 20" Latitude + 40° 

1 | ‘nse | “ser | ‘nse = 

3 8:27 | 8:06 | 8:27 207 
10:11 | 9:06 [10:23 8: ‘57 

5 11:59 |10:14 - 9:56 
7 4$12:56 |11:36 | 1:20 [11:11 
Qg | 2:49 | 1:21 | 8:15 |12:55 
11 4:34 | 3:26 | 4:56 | 3:08 
13 6:05 | 5:46 | 6:17 | 5:36 
15 | 7:27 | 8:03 | 7:26 | 8:07 
17 | 8:48 {10:19 | 8:35 [10:35 
19 {10:18 - 9:54 ba 
21 {12:01 | 1:26 [11:33 | 1:53 
23 1:50 | 3:09 | 1:28 | 3:33 
25 | 3:42 | 4:30 | 3:27 | 4:47 
27 «| 5:29 | 6:37 | 5:24 | 5:45 
29 | 7:14 | 6:38 | 7:19 | 6:36 
31 | 9:00 | 7:39 | 9:14 | 7:28 
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To obtain local times of sunrise and sun- 
set: for longitudes other than the stand- 
ard time meridians (i.e., 75°, 90°, 105°, 
and 120°, for Eastern, Central, Mountain, 
and Pacific Standard Time), decrease the 
time four minutes for each degree east 
of the standard meridian, or increase the 
time four minutes for each degree west 
of the standard meridian. 





1—Th.— 1867, Nebraska admitted to Union (37th State). 
2—Fr. — 1867, Dept. of Education established. 
3—Sa.— 1847, Alexander Bell, telephone inventor, born. 
4—Su. — 1789, lst U.S. Congress met, New York City. 
5— M. — 1933, Reichstag voted Hitler absolute power. 
R iy — 1891, Indianapolis city charter adopted. 
-€ Last Quarter, 11:30 P. M., E.S.T. 
~ rh —“ 1855, Niagara suspension bridge opened. 
9—Fr. — 1862, Monitor battled the Merrimac. 
10—Sa. — 1941, Lend-Lease Bill signed. 
11—Su.— Only 223¢ of each premium dollar paid into 
stock fire ins. companies goes for profits. 
12—M. — 1789, gencral postoffice established. 
13—Ts.— New Moon, 10:51 P.M., E. S.T. 
14—W. — 1875, Deadwood Gulch, S.D., gold discovery. 
15—Th.— 1922, disastrous 10-alarm fire — business section, 
Chicago— $15,000,000 losses. 
16—Fr. — Adjustmentof Chicagoclaimsagainstcompanies 
in Fire Association Group already under way. 
17—Sa. —ST. PATRICK’S DAY 
18—Su. — 1938, petroleum industry nationalized, Mexico. 
19—M. — 1860, birth of Wm. Jennings Bryan, orator. 
20—Ta.— First Quarter, 2:11 P.M., E. S.T. 
21-W. — 1918, German spring offensive began. 
22—Th.— If you need additional property insurance, get 
it now—rates are at an all-time low! 
23—Fr. — 1790, Franklin petitions Congress to free slaves. 
24—Sa. — 1638, R.I. purchased from Indians. 
25—Su. — 1911, Triangle Shirt Waist Co. fire, N.Y. C 
26—M. — 1902, death of empire builder Cecil Rhodes. 
27—Tu.— 1845, Wilhelm Roentgen, X-Ray discoverer, born, 
28—W.— © Full Moon, 12:44 P. M., E. S.T. 
29—Th.— 1918, anti-draft riots in Quebec. 
30—Fr. —1842, cther first used as general anacsthetic. 
31—Sa. — 1917, Virgin Is. became U.S. possession. 

















OBSERVATION for March: No time like the present to bring your property insurance 





in line with today’s replacement prices. Rates are 40% lower 
than in 1914...the lowest in history. 


MORAL for March: Take advantage of these low rates to complete your pro- 





as tection. Call your Agent or Broker today! 
-avromobile- 
FIRE ASSOCIATION GROUP 
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Fire Association of Philadelphia = ZEN Lumbermen’s Insurance Company 
The Reliance Insurance Company oS Philadelphia National Insurance Company 
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Rating Bill—Continued the kinds of insurance or subdivisions 
constitution, its articles of agreement or thereof for which the applicant is author- 
association or its certificate of incorpo- ized to act as a rating organization. 


ration, and of its by-laws and rules Every-such application shall be granted 
governing the conduct of its business, or denied in whole or in part by the 
(2) a list of its members and subscribers, [commissioner] within sixty days of the 
(3) the name and address of a resident date of its filing with him. Licenses 
of the state upon whom notices or orders issued pursuant to this section shall re- 
of the [commissioner] affecting such main in effect until suspended or re- 
rating organization may be served and voked by the [commissioner]. The fee 
(4) a statement of its qualification as a for said license shall be [twenty-five 
rating organization. If the [commis- dollars]. 

sioner] finds that the application is quali- (b) Each rating organization shall, 
fied, he shall issue a license specifying subject to reasonable rules and regula- 














UTILITIES INSURANCE COMPANY 
ST. LOUIS, MO. 


AFFILIATED COMPANY 


PREFERRED FIRE INSURANCE COMPANY 


TOPEKA, KANSAS 
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PROTECTION 
HEADQUARTERS 


*Your Red Cross has never failed the American sol- 


dier”...the words of General Douglas MacArthur. 


The most important drive in Red Cross history is 


now in progress. Let’s not fail the Red Cross. 


THE MANHATTAN 


FIRE AND MARINE INSURANCE COMPANY 
99 JOHN STREET, NEW YORK 7, N. ¥. 





tions, permit any insurer, not a ™membe, 
to become a subscriber to its rating ser, 
ices, and shall furnish such services with 
out discrimination to its members ay 
subscribers. The refusal of any ratip 
organization to admit an insurer as; 
subscriber shall, at the request of sy 
insurer, be reviewed by the [commis 
sioner] at a hearing held upon at leas 
ten days’ written notice to such rating 
Organization and such insurer. Eyep 
rating organization shall notify th 
[commissioner ] promptly of every chang 
in the list of its members and subscriber, 

(c) No rating organizé ation shall adoy 
any rule the effect of which would be 
prohibit or regulate the payment of diy 
dends to policyholders. 

(d) The [commissioner] shall, at leas 
once in five years, make or cause to 
made an examination of each rating or 
ganization licensed in this state. Th 
reasonable costs of such examinatigy 
shall be paid by the rating organization 
examined upon presentation to it of 
detailed account of such cost. The off 
cers, Managers, agents and employees « 
such rating organization may be examine 
under oath and shall exhibit all books 
records, accounts, documents or agree 
ments governing its method of operation 
The [commissioner] may waive suck 
examination upon proof that such rating 
organization has, within a_ reasonabl; 
recent period, been examined by the in 
surance supervisory official of another 
state, pursuant to the laws of such state 
and upon the filing with the [commis 
sioner] of a copy of the report of sud 
eXamination. 


Sec. 5—DEVIATIONS 

Every member of or subscriber to: 
rating organization shall adhere to the 
filings made on its behalf by such or 
ganization except that any such insurer 
may make written application to the 
[commissioner] for approval on its be 
half of a uniform percentage decrease o 
increase to be applied to the premium 
produced by the rating system so file 
for a kind of insurance, or for a sub 
division or combination thereof for whic 
the [commissioner] has approved the ap 
plication of separate expense provision 
by such rating organization. Such appli 
cation shall specify the basis for the 
modification and a copy thereof shal 
also be sent simultaneously to such rating 
organization. The [commissioner] shal 
set a time and place for a hearing 4 
which the insurer and such rating or 
ganization may be heard and shall give 
them not less than ten days’ writte 
notice thereof. The [commissioner] shall 
approve the modification for such insure 
if he finds it to be justified. He shal 
not approve such modification if he find 
that the resulting premiums would k 
inadequate, unreasonable or  unfairl 
discriminatory. 


Sec. 6-APPEAL BY MINORITY 

Any member of or subscriber to ? 
rating organization may appeal to th 
[commissioner] from the decision © 
such rating organization in approving & 
rejecting any proposed change in o 
addition to the filings of such rating 
organization and the [commissioner 
shall, after a hearing held on not less 
than ten days’ written notice to the ap 
pellant and to such rating organization, 
issue an order approving the decision 
such rating organization or directing # 
to give further consideration to sud 
proposal. 
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If such appeal is based upon the fail- 
ure of the rating organization to make a 
filing on behalf of such member or sub- 
scriber which is based on a system of 
expense provisions which differs, in ac- 
cordance with the right granted in sub- 
division 2 of Section 2, from the system 
of expense provisions included in a filing 
made by the rating organization, the 
[commissioner ] shall, if he grants the 
appeal, order the rating organization to 
make the requested filing for use by the 
appellant. In deciding such appeal the 
[commissioner] shall apply the standards 


set forth in Section 2. 


Sec. 7—_INFORMATION TO BE 
FURNISHED INSUREDS; 
HEARINGS AND APPEALS 
OF INSUREDS 

Every rating organization and every 
insurer which makes its own rates shall, 
within a reasonable time after receiving 
written request therefor and upon pay- 
ment of such reasonable charge as it may 
make, furnish to any person affected by 
a rate made by it, or to the authorized 
representative of such person, all per- 
tinent information as to such rate. 

Every rating organization and every 
insurer which makes its own rates shall 
provide within this State reasonable 
means whereby any person aggrieved by 
the application of its rating system may 
be heard, in person or by his authorized 
representative, on his written request to 
review the manner in which such rating 
system has been applied in connection 
with the insurance afforded him. Any 
party affected by the action of such rat- 
ing organization or such insurer on such 
request may, within ten days after writ- 
ten notice of such action, appeal to the 
[commissioner }. 


Sec. 8—-RATE ADMINISTRATION 

(a) Recording and Reporting of Loss 
Experience 

The [commissioner] shall, after con- 
sultation with all insurers and rating or- 
ganizations affected thereby, promulgate 
reasonable rules and _ statistical plans, 
which may be modified from time to 
time and which shall be used thereafter 
by each insurer in the recording and re- 
porting of its loss experience, in order 
that the total loss experience of all 
insurers may be made available at least 
biennially in such form and detail as 
may be necessary to aid him in determin- 
ing whether rating systems comply with 
the standards set forth in Section 2. In 
promulgating such rules and plans, the 
[commissioner] shall have due regard for 
the rating systems approved by him and, 
in order that such rules and plans may 
be as uniform as is practicable, to the 
rules and to the form of the plans used 
in other states. The [commissioner] may 
designate one or more rating organiza- 
tions or other agencies to gather and 
compile such experience. 

(b) Interchange of Rating Plan Data 

Reasonable rules and plans may be 
promulgated by the [commissioner], after 
consultation with all insurers and rating 
organizations affected thereby, for the 
interchange of loss experience necessary 
for the application of rating plans. 

(c) Consultation with Other States 

In order to further uniform adminis- 
tration of rating laws, the [commis- 
sioner] and every insurer and rating 
organization may exchange information 
and experience data with insurance super- 
visory Officials, insurers and rating organ- 

(Continued on the next page) 
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 emaee the first Rhode Island towns were religious sanc- 
tuaries, their “worldly goods” stressed simplicity and 
utility. By 1700, increasing prosperity brought a more luxurious 
way of life. Rhode Islanders owned many ships, some of them 
trading in the far corners of the world, and returning with rich 
cargoes. 

Although the Quakers continued to wear plain clothes, made 
of finest materials, their food was the best obtainable, their 
simple furniture made of choice woods. The other colonists 
vied with each other in costumes and elaborate living in the 
spacious houses which replaced their humble cottages. Besides 
the wealth-producing merchants, there were many skilled 
silversmiths, clock-makers, cabinet-makers, and mill operators. 
Later much of this wealth was to vanish in the Revolutionary 
War, but in the early 1700’s Rhode Island knew a golden era. 

Board tables gave way to beautifully designed ones of teak- 
wood or mahogany. Built-in bunks were replaced by great four- 
poster beds decorated with family crests and curtained with 
brocades. Spoons were hammered from pure coin silver. Other 
furnishings were in scale, with window panes and painted wal!- 
papers brought from England. 

An early merchant’s broadside advertised saltpetre, Mallacca 
rattans, spices, chintzes, “silk taffaties”, “humhums” and hand- 
kerchiefs of many strange materials. The ladies were able to 
buy fur muffs, clocked stockings, satins, silks, laces and gold 
jewelry, and for the gentlemen there were embroidered waist- 
coats, long coats, satin breeches and ornate buttons and buckles. 
All of this was a far cry from frugal Quaker besinnin7< 


oe 


The Rhode Island Insurance Company also started on a simple scale, but was 
soon able to furnish its policyholders with the insurance equivalent of “humhums 
and silk taffaties”— all the newest offerings. 


RHODE ISLAND INSURANCE COMPANY 
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Progressive in Outlook — Conservative in Management 
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Through an ancient gorge, a moun- 
tain stream churns itself white as 
it whirls nearly 700 ft. along the 
flank of Mt. Liberty. Perpendicu- 
lar granite walls, rising from 60 to 
70 ft., are decorated with mosses, 
flowers and ferns, perpetually 
freshened by mist and shaded by 
trees arched above. A huge boul- 
der formerly had hung suspended 


for centuries between the walls of 


the gorge, but an avalanche in June 1883 caused by heavy rain 


dislodged it, making the gorge deeper and forming two waterfalls 


that had not been there previously. Thousands of summer visitors 


find The Flume a refreshing retreat even on the hottest days and 


its rugged beauty ever remains an attraction. 


At all times and seasons, through 75 years of sound, solid and successful 
principles, the New Hampshire Fire Insurance Company has continued to 
attract policyholders because of its ruggedness and never-ceasing service. 











izations in other states and may congyp 
and cooperate with them with respect + 
rate-making and the application 
systems. 

(d) Rules and Regulations 

The [commissioner] may make reagoy 
abie rules and regulations necessary 
effcct the purposes of this Act. ; 


f Tating 


Sec. 9—-FALSE OR MISLEADING 
INFORMATION 

No person or organization shall knoy 
ingly give false or misleading inform 
tion to the [commissioner], to any jp 
surer, or to any rating organizatig 


which will in any manner affect ¢ 
proper determination of rates or pr 
miums. 

Sec. 1O—PENALTIES 


The [commissioner] may, if he fing 
that any person or organization has yj 
lated any provision of this Act, impos 
a penalty of not more than $250 for ea¢ 
such violation, but, if he finds such violg. 
tion to be willful, he may impose a pen. 
alty of not more than $100J for eae 
such violation. Such penalties may } 
in addition to any other penalty pro 
vided by law. 

The [commissioner] may suspend the 
license of any rating organization or jr 
surer which fails to comply with an order 
of the [commissioner] within the tim 
limited by such order, or any extension 
thereof which the [commissioner] ma 
grant. The [commissioner] shall not sus 
pend the license of any rating organiza- 
tion or insurer for failure to compl 
with an order until the time prescribed 
for an appeal therefrom has expired or, 
if an appeal has been taken, until such 
order has been affirmed. The [commis- 
sioner] may determine when a suspension 
of license shall become effective and it 
shall remain in effect for the period fixed 
by him, unless he modifies or rescinds 
such suspension, or until the order upon 
which such suspension is based is modi- 
fied, rescinded or reversed. 

No penalty shall be imposed and no 
license shall be suspended except upon a 
written order of the [commissioner], 
stating his findings, made after a hearing 
held upon not less than ten days’ written 
notice to such person or organization 
specifying the alleged violation. 


Sec. 1I—JUDICIAL REVIEW* 

Any order or decision of the [com- 
missioner] shall be subject to review, 
which shall be on the basis of the record 
of the proceedings before the [commis- 
sioner] and shall not be limited to ques- 
tions of law, by [appeal] [writ of cer- 
Petatts OO TEBE. 0.000 vccecsecees court] at 
the instance of any party in interest. 

The [filing of such appeal] [granting 
of such writ] shall act as a stay of any 
such order or decision of the [commis 
sioner] which provides for a change 1 
any rating system resulting in an i 
crease or decrease in premiums. Pending 
final disposition of the proceedings om 
appeal, any insurer affected by such or- 
der may continue to charge rates which 
obtained prior to such order of decrease 
or may charge rates resulting from such 
order of increase, on condition that the 
difference in the premiums be deposited 
in a special account by said insurer, to 
be held in trust by said insurer, and to 
be retained by said insurer or paid to the 
holders of policies issued after the ordet 
of the [commissioner], as the court may 
determine. 
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In all other cases, the court shall de- 
termine whether the filing of the appeal 
shall operate as a stay. The court may, 
in disposing of the issue before it, modify, 
afirm or reverse the order or decision 
of the [commissioner] in whole or in 
part. 

* Consideration should be given to 
the practice and procedure in each 
state. 

LAWS REPEALED 

Sections .... --- . of the statutes 
of this state are hereby repealed. All 
other laws or parts of laws inconsistent 
with the provisions of this Act are hereby 
repealed. 
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Sec. 


Sec. 13--CONSTITUTIONALITY 

If any section, subsection, subdivision, 
paragraph, sentence or clause of this Act 
is held invalid or unconstitutional, such 
decision shall not affect the remaining 
portions of this Act. 


Sec. 4-—EFFECTIVE DATE 
This Act shall take effect* ........... 
*The effective date of this Act 
should be set sufficiently ahead to 
allow the insurance department, the 
companies and the rating organiza- 
tions to prepare themselves with 
necessary personnel and procedures 
to carry out the purposes of the Act. 
It is recommended that such effec- 
tive date should be not earlier than 
January 1, 1946. 


ADDITIONAL SECTION 
RECOMMENDED FOR STATE 
WHICH HAS INADEQUATE 

ANTI-REBATE LAW OR 

HAS NO SUCH LAW 


Sec. [—REBATES PROHIBITED 
No insurer or employee thereof, and no 
broker or agent shall knowingly charge, 
demand or receive a premium for any 
policy of insurance except in accordance 
with the applicable filing approved by the 
[commissioner]. No insurer or employee 
thereof, and no broker or agent shall pay, 
allow, or give, or offer to pay, allow, or 
give, directly or indirectly, as an induce- 
ment to insurance, or after insurance has 
been effected, any rebate, discount, abate- 
ment, credit, or reduction of the premium 
demand or receive a premium for any 
special favor or advantage in the divi- 
dends or other benefits to accrue thereon, 
or any valuable consideration or induce- 
ment whatever, not specified in the policy 
of insurance, except to the extent pro- 
vided for in such applicable filing. No 
insured named in a policy of insurance, 
nor any employee of such insured shall 
knowingly receive or accept, directly or 
indirectly, any such rebate, discount, 
abatement, or reduction of premium, or 
any special favor or advantage or valu- 
able consideration or inducement. Noth- 
ing herein contained shall be construed 
as prohibiting the payment of commis- 
sions or other compensation to duly 
licensed agents and brokers, nor as pro- 
hibiting any participating insurer from 
distributing to its policyholders dividends, 
savings or the unused or unabsorbed por- 
tion of premiums and premium deposits. 
As used in this section the word “in- 
surance” includes suretyship and_ the 








word “policy” includes bond. 
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FIRE + TORNADO + WINDSTORM 

HAIL * EXPLOSION + RENTS 

EARTHQUAKE + RIOT AND CIVIL 

COMMOTION + EXTENDED COVERAGE 
INLAND MARINE 





Republie Insurance Co. 


HOME OFFICE * 3415 CEDAR SPRINGS AVENUE 
DALLAS, TEXAS 
Pacific Coast Department 


675 South Park View 
LOS ANGELES 5, CALIF. 


Eastern Department: 
110 Fulton Street 
NEW YORK 7,N.Y. 























WANT TO KEEP YOUR 


CUSTOMERS Satisfied 


WITH YOUR SERVICE? 








Progressive insurance company man- 
agement requires more than just 
highly specialized experience and 
ample resources—necessary as they 
are. 


It is equally important to maintain 
a continuous study of the changing 
needs of your risks—and a continu- 
ous program to improve methods of 
service. 


You will be pleased with Pearl’s 
friendly cooperation...and_ their 

ability to grasp your problems and 

ra you keep your customers satis- 
ed. 


( @ PEARL ASSURANCE COMPANY, LTD. 
@ EUREKA SECURITY FIRE & MARINE 
INSURANCE CO. 


@ MONARCH FIRE INSURANCE COMPANY 


AWAY AMCALY 


HOME OFFICE: 19 RECTOR STREET, NEW YORK 6 





WAR 
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CLEVELAND NEW YORK 
313 Bulkley Bldg. 26 Cliff St. 
PHILADELPHIA CINCINNATI 


525 Chestnut St. 


SAN FRANCISCO 
200 Bush Street 


1417 Carew Tower 


CHICAGO 
175 W. Jackson Blvd. 
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BRITISH COMMENT 


AR conditions continued to make for growth j 

fire insurance premiums throughout the fre 
world and, while increasing strength of the nationg 
insurance industries in nearly every land, as well a 
the greater interest shown by certain United State 
companies in insurance overseas (the American Inter. 
national Underwriters, for example, now number eleven 
fire companies and one casualty company 1n their 
group) took up a good deal of this increase. Britis 
companies and Lloyd’s underwriters have no doubt aly 
shared in it. 


The year will be remembered for a succession of 
calamities which, while not without effect on insurance 
results, have to be deplored mainly because of the loss 
of life and wealth entailed. Even in the midst of war's 
holocausts, these happenings are potent reminders of 
the degree to which in so many lands civilised and pro- 
gressive communities are subject to perils of extreme 
magnitude. The Australian bush fires in January and 
February swept wide areas of cultivated land, destroy- 
ing pastures and crops, flocks and herds, farmsteads 
and villages and undoing the labour of years. A figure 
of £4,000,000 probably does not represent the whole of 
the capital loss that resulted, and the insured loss was 
substantial. In April a great part of the dock area at 
Bombay was devastated by explosions and fire, and 
£19,000,000 has been mentioned as the probable prop- 
erty loss. Insurance interests were heavily involved, but 
questions of liability were present which, coupled with 
the urgency attached by the Government of India to 
the need for official action as to compensation, led to 
special arrangements being made applying to both in- 
sured and uninsured losses. 


Succession of Calamities 


In the Argentine an earthquake in the San Juan area 
near the Andes caused serious damage and casualties, 
but the insured loss is believed to have been slight. 
In the U. S. A. an Atlantic coast hurricane in Septem- 
ber, followed by another (fortunately less severe) a few 
weeks later, swept along the seaboard states from South 
Carolina to Maine and, with the prevalence of extended 
coverage policies, proved costly to insurers. The Fire 
Companies Adjustment Bureau is handling some 85,000 
claims from these two occurrences. Other hurricanes 
affecting Cuba and Jamaica must be regarded as the 
most severe for several years, and the final claims pay- 
able by insurers will be substantial. The Imperial Gov- 
ernment has stepped in with a special grant to assist 
an ex- 
plosion in a liquid fuel gas plant, followed by conflagra- 
tion, at Cleveland in October, caused destruction over a 
fifty-block area. Damage to the gas storage plant has 
been estimated at $4,000,000 and other property loss is 
estimated at between $6,000,000 to $10,000,000. 


It is an axiom of insurance practice that it is the 
losses that stimulate the demand for cover, but nowa- 
days this applies mainly to the so-called extraneous 


BEST'S FIRE AND CASUALTY NEWS 


perils 
torm 
there 
or d 
Bom 
sion 

secut 
Jama 
cone 





earth 
» ance 
tend: 
prev 
at Vv 
the j 

Tl 
nati¢ 
1941 
part 
bant 
prok 

T 
have 
lem: 
any 
cone 
far 
yeat 
tor. 


S ( 
; 
of t 
Aet 
Cer 
and 


and 
S 


a 


wri 
loss 
cial 
thre 
flec 
cou 
and 
dev 

7 


the 





1944 
1943 
1942 


1944 
1943 
1942 


1942 


194; 
1942 


FO 








NT 


srowth ip 
the free 
national 
S well as 
2d State: 
an. Inter. 


er eleven ? 


in their 
British 
oubt alsy 


°Ssion of 
Nsurance 
the loss 
of war's 
nders of 
and pro- 
extreme 
wary and 
destroy- 
rmsteads 
A figure 
whole of 
loss was 
: area at 
ire, and 
le prop- 
lved, but 
led with 
India to 
1, led to 
both in- 


1an area 
sualties, 
1 slight. 
Septem- 
-) a few 
n South 
xtended 
he Fire 
> 85,000 
rricanes 

as the 
ns pay- 
al Gov- 
9 assist 
an ex- 
iflagra- 
over a 
ant has 
loss is 


is the 
nowa- 
aneous 


/ NEWS 











-~ 





perils. For instance, the Canadian extended coverage 
form has begun to appear in Newfoundland: elsewhere, 
there is some interest shown in quotations against loss 


or damage caused by falling aircraft. In India the 
Bombay explosion created a sudden demand for explo- 
sion cover. Palestinian insured still appear anxious to 
secure full comprehensive policies. The Cuban and 
Jamaican hurricanes led to requests from important 
concerns for windstorm cover, just as the San Juan 
earthquake earlier in the year brought earthquake insur- 
ance into prominence. In all such matters, selection 
tends to operate against the insurers and a curious idea 
prevails that the cover should be instantly available 
at very cheap rates even though after a year or two 
the protection will be dropped on account of cost. 

The liberation during 1944 of many of the European 
nations invaded and occupied by Germany in 1940 and 
1941—France including Alsace and Lorraine, Belgium, 
part (unhappily, only a part) of Holland, Greece, Al- 
bania and most of Yugo-Slavia immediately presented 
problems to the British Insurance industry. 

The “Cease Fire” will, as events on the Continent 
have already shown, only bring a spate of new prob- 
lems clamouring for solution without, it is to be feared, 
any immediate return of trained staff. These are the 
conditions under which 1944 closes and 1945 opens. A 
far from easy year lies behind us; an even more difficult 
vear ahead.—The Post Magazine and Insurance Moni- 
tor. 


BY-LINE FIRE UNDERWRITING RETURNS 


OME idea of underwriting trends in the fire and 

marine field in recent years is gained by a review 
of the classified experience of a prominent stock carrier, 
Aetna Insurance Company, a leading agency mutual, 
Central Manufacturers’ Mutual Insurance Company, 
and an outstanding direct writer, Mutual Implement 
and Hardware Insurance Company. 

Significantly, the Aetna and Central Manufacturers, 
writing a general business, record a sharp rise in fire 
loss ratios, while the Mutual Implement, doing a spe- 
cialty business, reports a notably stable experience. All 
three companies have had heavier automobile claims re- 
flecting higher replacement and repair costs. Running 
counter to the returns of the Aetna, the inland marine 
and extended coverage business of the mutuals also 
developed a higher loss ratio in 1944. 

The by-line premium writings and loss experience of 
the companies for the three years ended 1944 follow: 


AETNA INSURANCE COMPANY 


Ocean Inland 
Marine Marine 


Ext. 
Cc me. 1 


Prem. Loss 
Writ. Ratio 


1,955 52.9 


Fire Auto 
. * 


Loss 
Ratio 


52.4 


Prem. 
Writ. 
4,040 


Loss 
Ratio 


59.7 


Loss Prem. 

Ratio Writ. 

58.4 2,808 

1943 16,357 51.5 2,569 44.6 2,357 44.0 2,866 60.0 1,528 62.4 

1942 15,145 44.2 5,941 97.0 2,494 45.0 2,503 58.7 1,388 49.9 

CENTRAL MANUFACTURERS’ MUTUAL INSURANCE CO. 
914 4 


Prem. 
Writ. 
3,158 


Loss 
Ratio 


56.5 


Prem. 
Writ. 
1944 17,197 


1944 3,844 48.6 237 38.1 36.5 344 40.9 594 40.8 
1943 3,455 41.6 128 42.7 995 28.4 296 31.6 490 25.1 
1942 3,501 38.5 306 223.1 1,119 34.3 255 36.9 424 29.3 


MUTUAL ee AND HARDWARE INSURANCE CO. 
6.9 eee es 6 


1944 4,826 ° 596 33.2 171 41.8 748 52.2 
1943 4,502 36.7 cee coe 577 24.3 138 27.3 627 42.8 
1942 4,282 36.0 coe oe $91 22.1 104 48.8 525 51.4 


* Figures in thousands. 
t Ratio losses incurred excluding adjustment expenses to earned prems. 
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Inland Marine Premiums” 



































Inland Marine lines showed large gains in income 


for ’44—an increase of approximately 20% in pre- 
miums, compared with 15% during °43. Premium 


production too reached another record high, with total 
net premiums country-wide close to $100 million. 


Inland Marine lines can be made the source of 
considerable premium income during °45. As a by- 
product of war production we have a huge national 
income which, in large part, has been put into circu- 
lation. Sales of jewelry and furs, paintings and other 
objects of art have reached staggering proportions and 
more than an average amount of these purchases are 
being insured by alert producers, who are making sales 
now while money is plentiful and sales resistance at 
low ebb. Meanwhile, the public steadily is becoming 
more and more Inland-Marine-Insurance conscious. 


Legalization of the sale of Personal Property Floater 
in forty-four States has opened a new field for pre- 
mium income, which is being developed studiously by 
alert producers. A fairly good-sized volume of this 
business is being created, and it is bound to be ex- 
tended in coming years. 


Agents are cordially invited to utilize our Inland 
Marine and Special Lines Department in developing 
an increasing volume of this business. Load your '45 
with Inland Marine premiums! 
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North British and Mercantile 
Insurance Company Limited 


The Pennsylvania Fire Insurance Company 


The Commonwealth Insurance Company 
of New York 


The Mercantile Insurance Company 
of America 


The Homeland Insurance Company 
of America 


150 William Street, New York 8, N. Y. 


New York Boston 


Detroit 


Philadelphia 
Chicago 
San Francisco 
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Group Service 
in One Company 


Fire and Windstorm 
and all Allied Lines 


All forms Casualty Insurance 
Fidelity and Surety Bonds 


° AMERICAN - 
FIRE AND CASUALTY COMPANY 


A Stock Company 


Home Office ~~ Orlando, Florida 














INSURANCE STOCKS 
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Bought—Sold—Quot ed 








The 1945 issue of our 
“COMPARATIVE DATA 
ON 
PRINCIPAL FIRE AND CASUALTY 
INSURANCE STOCKS” 


Will be available about March 31st. 
Copy upon request. 


MACKUBIN, LEGG & COMPANY 


Established 1899 


Members New York Stock Exchange 
New York Curb Exchange (Associate) 


BALTIMORE NEW YORK 
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EXECUTIVE COMMENT—Continued 


RACTICALLY all the casualty lines, except work. 

men’s compensation, showed good increases in yo. 
ume, particularly the automobile lines, with writing 
representing a 22.4% increase over last year. Work 
men’s compensation, the second largest line, shows 
a 17.9% decline from last year, due to reduced war 
time construction activities. The decline in bondiy 
was largely confined to surety writings, also caused by 
reduced construction. 

The year’s gain from insurance or underwritin 
operations was less than in 1943, but one of the best j 
the company’s history. Because we are required } 
use statutory loss reserves in the computation of losse 
incurred, we are reporting a smaller underwritin 
profit than our actual experience (upon which we con. 
pute our income taxes) indicates. The company’s log 
and claim expense ratio for 1944 was down slight! 
from 1943. Based upon loss ratios utilizing “case 
rather than “statutory” loss reserves, the bulk of th 
year’s underwriting profit came from four lines, (a 
compensation, (b) bonding, (c) general liability an 
(d) automobile liability. Only three lines showed log 
ratios which indicated an underwriting loss. These line 
- order of importance, are automobile property dam 

e, plate glass and personal health. 

the decline in taxable income was not due to an in. 
crease in incurred losses as these were actually a littk 
less than last year on the case basis, but due to a decline 
in earned premiums, a moderate increase in our levd 
of expenses, and to the fact that this year we are build 
ing up an equity in the unearned premium reserve 
whereas in 1943 such equity was being released ani 
added to taxable income.—Charles C. Bowen, president 
Standard Accident Insurance Company. 


* * * 


ET premium income increased in which all classe 

of our business shared—fire, automobile, inland m:- 
rine and windstorm—and the total net premium income 
was the largest in our history. In this period fire rate 
were reduced in a number of states and forms of cover 
age were broadened. 

Losses incurred, including loss adjustment expenses 
were more than in the previous year. While our ir 
curred fire losses were less than in 1943, the nationwide 
loss from reported fires was the highest since 1932 
The fire loss trend continues upward. As anticipated, 
automobile losses were much greater, but we hope this 
unprofitable trend will be minimized by higher premium 
rates for collision insurance. Windstorm losses wert 
exceptionally heavy, due mainly to the Memphis hail: 
storm in May and the hurricane which swept along 
the Atlantic Coast in September. Our inland marine 
business was profitable and this, combined with satis- 
factory fire experience, was responsible for an under: 
writing profit. 

Our industry has continued its support of the wat 
effort by inspection service and technical advice to the 
Army, Navy and Coast Guard in the matter .of fire 
prevention, storage and salvage—Harry F. Ogden 
president, Fidelity and Guaranty Fire Corporation. 
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NCURRED losses were again somewhat lower than 
[ine expected. The increase in premium income was 
spread over all of the principal casualty lines with the 
exception of workmen’s compensation. The decline in 
workmen's compensation was due to the fact that some 
policies which had been issued in prior years in connec- 
tion with large Federal projects were terminated in the 
early months of 1944 with the completion of work. 
Fidelity and surety premiums fell off slightly. In line 
with the trend toward comprehensive coverages many 
forms were materially broadened in 1944, this being 
particularly true of personal liability, burglary, auto- 
mobile and fidelity, in most cases with no increase in 
premium.—E. Asbury Davis, president, United States 
Fidelity and Guaranty Company. 


= & 


HE year produced a substantial growth in business. 

Losses incurred and expenses paid increased. Our 
trade underwriting gain was less than in 1943, due 
chiefly to the great increase in losses. A large part of 
our increase in premiums related to fire and allied busi- 
ness written for a term of years on which the Unearned 
Premium Reserve requirements are very high, as illus- 
trated by the fact that the increase in the Unearned 
Premium Reserve exceeded the increase in net premium 
income. Acquisition costs and certain other expenses 
must be paid out of (and deducted from) premiums 
received, while the Unearned Premium Reserve is com- 
puted on the entire net premium in each instance before 
deducting any such expenses. It is not unnatural, there- 
fore, that the operation of these requirements tends to 
develop a statutory underwriting loss, especially when 
the increase in the Unearned Premium Reserve is un- 
usually large in proportion to the gain in premiums. As- 
sets increased to an all-time high. Net earnings from 
investments were in excess of annual dividend require- 
ments. 

During the past year, an important development 
occurred affecting the entire structure of the insurance 
business. I refer to the 4 to 3 decision handed down by 
the United States Supreme Court on June 5, 1944, in 
which the court declared insurance to be commerce 
under conditions whereby the bulk of our business be- 
came interstate commerce and, therefore, amenable to 
the Federal anti-trust laws. This change of attitude on 
the part of the Supreme Court has created a very com- 
plicated situation involving the revision and/or enact- 
ment of many state laws, also some legislation by the 
Federal Congress not only for the purpose of making 
it legal to continue business somewhat in keeping with 
proper practices of long standing under state control ; 
but to clarify the situation in respect of state taxes. 
There is a reasonable expectation that appropriate leg- 
islation will be enacted, but it will require time; mean- 
while, the exigencies of the business must be met and 
the states will require the payment of taxes in return 
for the continued privilege of doing business therein. 
Growing out of this situation will be many problems 
which your directors and management will endeavor to 
meet, according to their best judgment, in the interest 
of the stockholders. —F. D. Layton, president, National 
Fire Insurance Company. 

(Continued on the next page) 
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riven rm auencan SPECIALISTS 


If you want fire insurance, it’s to your advantage 
to consult a specialist in that field. The same is 
true for all insurance in Latin America. Local con- 
ditions and regulations there demand that you 
consult not only a specialist for that area, but one 
who is on-the-spot. 

ULTRAMAR maintains offices, agencies and cor- 
respondents throughout the hemisphere, and 
specializes in Latin American insurance. It is a 
thoroughly reliable and experienced international 
organization which serves as Foreign Managers 
for leading U. S. and Latin American insurance 
companies providing practically every kind of 
coverage. 

By dealing with ULTRAMAR, you derive these 
three basic advantages: 1—Prompt, time-saving 
settlement. 2—Convenient, direct adjustment un- 
der uniform conditions and terms. 3— Payment 
in either U. S. or local currency, as desired. 

Queries are invited from individuals, business 
houses, agents, brokers and insurance companies 
anywhere in the Americas. Address whichever 
office is most convenient to you. 


IN HAVANA: 
Oficinas de Ultramar S. A., Edificio 
La Metropolitana, Habana, Cuba. 
Phone: M-9869. 

IN NEW YORK: 
Oficinas de Ultramar S. A. of New 
York, 80 John Street, New York 7, 
N. Y. Phone: WHitehall 3-9690. 

IN MEXICO CITY: 
Oficinas de Ultramar de Mexico 
S. A., Isabel La Catélica, No. 45, 
Mexico, D. F. Phone: Mex. L-1063. 
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EXECUTIVE COMMENT—Continued 


T IS interesting to note that portfolio net premiums 

written during 1944 amounted to 15.6% more than 
those written in 1943. This volume exceeds the previous 
peak in 1942. We show a statutory underwriting loss 
for the group of 4.72%. These results are accounted 
for in part by the heavy losses caused by the September 
and October hurricanes, as well as by the substantial 
increase in straight fire losses. The National Board 
of Fire Underwriters report that the 1944 fire losses 
amounted to $423,538,000, which is 11% more than 
1943. 

The investment of funds reflects continued adherence 
to conservative standards. In reporting investment in- 
come and valuation gains, we emphasize the undeviating 
maintenance of the strong over-all position. The ac- 
quisition of securities during the year quite naturally 
included a large total of United States and Canadian 
Government securities in support of the war effort. 
For some time, the record of investment income has 
been marked by stability with evidences of steady 
growth in the last few years. The expansion of funds 
available for investment has made this possible even 
in the face of the low money market rates that are still 
with us. 

In the interest of public relations, the National Board 
of Fire Underwriters is sponsoring Leland Stowe’s 
news commentary program over the Blue Network 
every Saturday evening. It is believed that our stock- 
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holders will be interested in listening to Mr. Stowe’s 
comments upon world affairs and that by so doing they 
will learn a great deal about the conduct of the fire 
insurance business. 

In 1942, we reported on the activities of the mem. 
bers of the Springfield Fire Group as fiduciary agents 
of the War Damage Corporation for the purpose of 
writing war damage insurance. On March 31, 1944 
the War Damage Corporation extended the term of all 
existing policies for one year from that date without 
the payment of any additional premium. War damage 
insurance is still available, but very little new business 
is being written.—W. B. Cruttenden, president, Spring- 
field Group of Insurance Companies. 


* * * 


HE company’s business was materially affected by 

war conditions—some lines suffering by reason of a 
reduced program in the construction of Government 
camps, cantonments, defense plants, and similar proj- 
ects, while other forms of insurance were stimulated 
by the general business activity, the duration of which, 
of course, is something we are unable to predict. 

While the results of the year’s operations are better 
than anticipated, I cannot help but feel I should again 
draw to your attention the fact that we are operating 
under wartime conditions, and all business activity is 
greatly stimulated as a result thereof. We, therefore, 
believe a strong financial position should be maintained 
as a safeguard against unknown conditions which will 
undoubtedly confront us in the postwar period.— 
Stewart McDonald, chairman of the board, Maryland 
Casualty Company. 


* * * 


ERPLEXING questions are presented to your board 

of directors by the decision last summer in the South- 
Eastern Underwriters’ case in the Supreme Court of 
the United States, upsetting the settled law as laid 
down by the same court for more than seventy-five 
years. Insurance is now declared to be in interstate com- 
merce and subject to a long line of regulations formu- 
lated for the control of very different activities, without 
regard to the special requirements of this business. It 
is expected that many of the tax laws now on the 
statute books will be found unworkable in the new 
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situation. Some features of rate making as now prac- 
ticed must be reviewed to determine whether they are 
in restraint of trade in interstate commerce. Both fed- 
eral laws and state regulations may well have to be 
modified. An early act of Congress is expected to meet 
the exigency temporarily. Final disposition will take 
time. 

It would seem that even under the most favorable 
conditions, the insurance companies can look forward 
to much uncertainty and many problems for years to 
come. However, insurance is a basic necessity and 
eventually must be able to solve its own difficulties. 
It is felt that some in the federal government are seek- 
ing to get control of the insurance business. Stock- 
holders who believe in insurance remaining in the hands 
of private owners should give help to all those working 
for the free enterprise system. 

Losses have continued to increase. This is probably 
due to strain of war. Machinery wears out, man- 
power is short, care and cleanliness are neglected and 
so fires result. Due to a good record for a number of 
years past, state insurance departments are ordering 
rate reductions. Higher losses and lower rates, in- 
creased taxes and expenses, are difficult problems to 
meet. American business has always been able to meet 
its problems and we can meet ours.—W. Ross McCain, 
president, Aetna (Fire) Group. 
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ISASTROUS fire losses are occurring all over the 
country. The total for December, 1944 alone was 
$48,694,000 as compared with $33,847,000 in the preced- 
ing month, thereby recording the largest single month’s 
losses since March, 1932. These losses cannot help but 
have an adverse effect upon the fire experience of your 
company. Neither can the catastrophic effects of the 
hurricane of September 14th last and various other 
tornadoes pass us by without inflicting severe losses 
om us in their path. Until the national total of losses 
by fire takes on a substantial reduction, or until pre- 
mium rates are adjusted to meet the current conditions, 
and until acquisition costs bear a proper relation to the 
experience, the present unprofitable trend of fire under- 
writing can hardly be expected to reverse itself. 
Nevertheless, we have satisfied ourselves from long 
experience that reinsurance is a business that runs in 
cycles. Although we may be in a losing curve at pres- 
ent, there is no doubt but the ultimate outcome will be 
a reversal of direction and a profitable course of events. 
That is the simple reflection of all laws of action and 
reaction. A continued nation-wide high loss experi- 
ence must inevitably create rate adjustments and acquisi- 
tion cost restrictions, thus leading to an underwriting 
basis that will produce opportunities for profit—W, J. 
Langler, executive vice president, Northeastern Insur- 
ance Company of Hartford. 
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AMERICAN AUTOMOBILE INSURANCE COMPANY 
FINANCIAL STATEMENT, DECEMBER 31, 1944 


ASSETS 








—= 


Cash in Banks and Offices - $ 5,030,008.67 


U. S. Government Securities* 11,316,754.39 
Canadian Government Securities* 93,500.09 
Preferred and Common Stocks* 14,581,976.9 
Premiums in Course of ree (Less than 90 days old) . 3,302,488.4 
Accrued Interest . 35,213.53 
ee ee ee ee ee ee 84,043.% 


Total Admitted Assets. . . . «. « « $34,443,984. 


LIABILITIES 





Legal Reserves: 
Unearned Premiums . . . . «. «© « « $ 8,258,993.39 
6 Gee eee le Se 11,193,749.87 
Federal Income and Other Taxes "aa a 853,507.71 
Commissions eee ee ee ae 814,572.18 
mses . ° ° ° ° ° . ° ° ° ° 32,230.77 
otal . ° ° ° ° e ° $21,153,053.92 
ae a Other Liabilities ee ae a ee ee 4,495.52 
Capital Stock . ° ° s - $ 2,000,000.00 
Surplus . ° e » “% ° ° 11,286,434.85 


13,286,434.85 
$34,443,984.29 


Surplus as regards Policyholders. . . . . 
Total Liabilities “a ee ee ee ee ee 


*The amortized and market values used in this statement (except stock of subsidiaries) am 
on the basis prescribed by the National Association of Insurance Commissioners. If bonds 
and stocks (except stock of subsidiaries) were valued at December 31, 1944 market quote 
tions, the assets would be $34,901,799.15 and policyholders’ surplus $13,744,249.71. 
Stocks of the three wholly owned subsidiaries are carried in the above statement at cost 
which is $2,493,287.29 less than their combined Policyholders’ Surplus. 

Securities carried at $1,323,984.05 in the above statement are deposited for purposs 
required by law. 


AMERICAN AUTOMOBILE FIRE INSURANCE COMPANY 
FINANCIAL STATEMENT, DECEMBER 31, 1944 





ASSETS 


Cash in Banks and Offices . « + *» « » ~~ ee 
U. S. Government Securities* i 2,657,609.69 


Canadian Government Securities* . i a Aa 89,500.00 
Preferred Stocks* 1,135,000.00 
Premiums in Course of Collection (Less than 90 days old) ‘ 1,094,091.19 
Accrued Interest . . . =. «© © . 9,482.30 
a. ~« =< «+ «+. « «+ + =< «+ « 30,865.13 


Total Admitted Assets. . . — ae oe 
LIABILITIES 


$6,275,090.92 


Legal Reserves: 
Unearned Premiums . . ‘ ‘i ‘ e - $2,875,218.54 
Claims . ° ° ‘ ° ‘ ° . ° ° e 829,034.80 
Federal Income and Other Taxes ‘ _ ie we oe 172,022.84 
issions ° ° ° ° ° ‘ ° ° ° 298,364.42 
mses . ° ° ° ‘ Ue ‘ ° ° ° 11,078.51 
Total e ° ° ° ° ° ‘ e ° e $4,185,719.11 
Reserve for Other Liabilities . . . . . . =. 2,163.96 
Capital Stock . . «. « « ~~ = $ 600,000.00 
ee eo ee gk te 1,487,207.85 
Surplus as regards Policyholders. . . . . =. 2,087,207.85 


Total Liabilities ° © © «© © « « «  §6,275,090.92 


*The amortized and market values used in this statement are on the basis prescribed by 
the National Association of Insurance Commissioners. If bonds and stocks were valued at 
December 31, 1944 market en the assets would be $6,312,913.20 and policy- 
holders’ surplus $2,125,030.13. 


oe! carred at $440,187.35 in the above stat t are deposited for purposes required 
law. 
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MPANY} ASSOCIATED INDEMNITY CORPORATION 
_ FINANCIAL STATEMENT, DECEMBER 31, 1944 














ASSETS 
030,008.67 | Cashin Banksand Offices . . . . . « « $ 1,713,272.81 
poeta, U.§. Government Securities* . . . . . . 6,758,992.37 
581.970 Preferred and Common Stocks* . . . . «. ~~  4,000,050.00 
302,488,4 | RealEstate  . 409,337.67 


35,213.53 Premiums in Course of Collection San inn 90 dows old) ‘ 1,308,798.03 
84,043.4 Accrued Interest and Miscellaneous Assets ‘ «© @ 15,046.42 


443,984.29 Total Admitted Assets . ° ° ° ° +  « $14,205,497.30 
= SSS 
LIABILITIES 





Legal Reserves: 

258,993.39 Unearned ee 
193,749.87 Claims se An a ww 7,882,639.73 
353,507.71 Federal Income and OtherToxes. . . . 7 319,815.73 
314,572.18 Commissions ° ° ° e ° 222,685.99 
32,230.77 Policyholders’ Dividends Declared ic. i cee oe 359,433.41 
Expenses . s ° ° ° ° . ‘ ° ° 34,761.96 

153,053.92 Total » ‘ ° ° ° ° ° ° ° ° $10,024,798.82 
4,495.52 Reserve for Other Liabilities . . . . . « « 40,043.98 


Capital Sock . . + + «+ ~~ $1,000,000.00 
Surplus . . -. «+ «+ «+ « « 3,140,654.50 


186,434.85 Surplus as regards Policyholders. . . +. «© «© 4,140,654.50 
43,984.29 Total Liabilities ° ° ° ° ° ° ° + $14,205,497.30 





liaries) or *The amortized and market values used in this statement are on the basis prescribed by 
s. If bonds the National Association of Insurance Commissioners. If bonds and stocks were valued at 
19.71. December 31, 1944 market quotations, the assets would be $14,366,365.93 and policy- 
ent at cost, holders’ surplus $4,301,523.13. 


Securities carried at $4,579,637.01 in the above statement are deposited for purposes 
required by law, 


MPANY | ASSOCIATED FIRE & MARINE INSURANCE COMPANY 
FINANCIAL STATEMENT, DECEMBER 31, 1944 


ASSETS 

98,542.61 ff Cashin Banksand Offices . . . +. «© « « « $215,350.64 
39,500.00 U.S. Government Securities* . . a en ee 601,497.96 
35,000.00 1 Acents’ Balances (Less than 90 days old) . ee «58,772.85 
9,482.30 Accrued Interest and Miscellaneous Assets . . . « 6,095.17 














15,090.92 Total Admitted Assets. . . . «© « « «+ $876,716.62 
LIABILITIES 








Legal Reserves: 

15,218.54 Unearned Premiums . . - + + + + + $305,912. os 
9,034.80 Claims. . »© © + © © © © © «# ¢ 
2,022.84 Premium Taxes ° ° ° a oe a a ee 16, '339. $2 
8,364.42 Commissions Se ae ee ee ee er ee 12,843.55 
1,078.51 Expenses and Miscellaneous Liabilities . . . . 2,729.66 
5,719.11 a a ae a 
2,163.96 Oepel ied: . . «© 6 6 ltl $300,000.00 

mess Ole lll ltl tll CS 


7,207.85 (} Surplusas regards Policyholders . . . +. «+ « 505,424.94 
5,090.92 Total Liabilities . ° e ° e ° ° ° - $876,716.62 


cribed by ‘The amortized values used in this statement are on the basis prescribed by the National 
valued at Association of Insurance Commissioners. If bonds were valued at December 31, 1944 market 
a poe quotations, the assets would be $879,718.66 and policyholders’ surplus $508,426.98. 

s required Securifies carried at $210,524.29 in the above statement are deposited for purposes required 
by law. 
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ADMITTED ASSETS LIABILITIES 
TOME TIMES: on iccccccnccceces $ 303,892.75 Reserve for 
Mortgages (Ist Liens) ....... 1,135,187.04 Unearned Premiums ..... $ 7,429,066.37 
*Bonds and Stocks ........... 13,813,193.48 Reserve for Unpaid 
Loans on Collateral ......... 23,500.00 Losses and Loss Expense .. 2,750,478.58 
Cash in Banks and Office .... 2,131,221.63 Dividend Declared and Unpaid 120,000.00 
Net Uncollected Premiums. Reserve for Taxes ........... 258,700.00 
not over 90 days ........ 1,492,079.34 Voluntary Reserve 
Other Admitted Acccts ....... 234,343.44 for Contingencies ......... 400,000.00 
Other Reserves and Liabilities 136,712.11 
$ 19,133,417.68 Capital ....... $ 3,000,000.00 
Net Surplus .. 5,038,460.62 
*Surplus to Policyholders ..... 8,038,460.62 
*At actual market values, this fig 
would be increased by si 17, 25: 3.99 $ 19,133.41 7.68 


Securities carried at $504,384.30 are deposited as required by law. 


H2n»d ANNUAL STATEMENT 


December 31, 1944 
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pny - Compa P 
of annex R yt . 
ADMITTED ASSETS LIABILITIES 
*Bonds and Stocks ............. $ 4,558,129.67 Reserve for 

Cash in Banks and Office ...... 217,015.42 Unearned Premiums ...... $ 1,836,955.90 
Net Uncollected Premiums, Reserve for Unpaid Losses .... 643,584.56 
not over 90 days ........... 178,132.56 Reserve for Taxes ............. 70,300.00 

Other Admitted Assets ........ 23,915.57 Voluntary Reserve 
i: 2 a hd ae for Contingencies ......... 50,000.00 

. 3.22 = 
viata Other Reserves and Liabilities . . 26,244.91 
GRMN is cicceux $ 1,000,000.00 
Net Surplus.... 1,350,107.85 

*Surplus to Policyholders ...... 2,350,107.85 
“ses chaened ie aetense. $ 4,977,193.22 


Securities carried at $295,242.46 are deposited as required by law. 
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December 31, 1944 
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EXAMINATION QUESTIONS AND ANSWERS 


PART V—ACCOUNTING AND FINANCE 


Questions 1 and 2 


In a certain insurance agency the 
accounting books are kept according 
to the double entry system. It is the 
custom of the agency to have the 
books closed twice each year, as of 
the close of business on June 30th 
and on December 31st. Before the 
books are closed a trial balance of 
the ledger accounts is prepared. 
Among the accounts appearing in 
the trial balance are following: 

(1) Accounts Payable 

(2) Cash 

(3) Commissions Earned 

(4) Office Salaries 

(5) Office Supplies Used 

(6) Postage 

(7) Reserve for Bad Debts 

(8) Taxes 

(a) Explain for each account 
listed above whether it would have 
a debit or a credit balance at the 
time of closing the books and 
whether it is a balance sheet account 
or an account needed to prepare the 
profit and loss statement. 

(b) Why must a trial balance 
actually balance if the books are cor- 
rectly kept? Explain carefully. 

(c) Explain the meaning of 
“closing the books” and illustrate by 
showing its effect upon each of the 
accounts referred to in this problem. 

(d) Suppose the amount of the 
“taxes” account includes a substan- 
tial prepayment for a period subse- 
quent to the date when the books 
are to be closed. How would this 
be handled when the books are 
closed in order to show a proper al- 
location of this item? Explain. 


Answer 


(a) The kind of balance to be 
found in any given account at the 
time of closing the books depends 
largely on the category in which the 
account belongs. Accounts are usu- 
illy divided into two classes, one 
group called “real” and the other 
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“nominal.” The former consists of 
the assets, liabilities and net worth 
items that remain open at the end 
of a period and appear on the bal- 
ance sheet. The latter are tempo- 
rary or operating accounts which are 
closed periodically into the profit and 
loss account, and the surplus ac- 
count. 

Items 1, 2 and 7, i.e., “Accounts 
Payable,” “Cash” and “Reserve for 
Bad Debts” are balance sheet items. 
At the time of closing the books 
“Accounts Payable” and “Reserve 
for Bad Debts” should have credit 
balances and “Cash” a debit balance. 
The remaining items, i.e., “Commis- 
sions Earned,” “Office Salaries,” 
“Office Supplies Used,” “Postage,” 
and “Taxes” are needed to prepare 
the profit and loss statement. At the 
time of closing the books the “Com- 
missions Earned” account should 
have a credit balance and the other 
four nominal accounts should have 
debit balances. 





DEAN'S NOTE 


This composite set of answers to the June 
1944 Chartered Property Casualty Under- 
writer examinations. given by the American 
Institute for Property and Liability Under- 
writers, Inc., has been prepared from the 
papers of the examinees. Editing was nec- 
essary to assemble each composite answer 
and present it in condensed form. However, 
the content in some cases is more complete 
than was required for a high grade and 
answers have been given to all the questions 
even though the candidate had a choice. 

It should also be mentioned that although 
these answers have been taken from meri- 
torious papers, they are not necessarily per- 
fect. Many of the questions involved judg- 
ment on the part of the candidate and no 
hard and fast solution could be required. 
Credit was given for the reasonableness of 
the answer and the evidence of intelligent 
application of a candidate's knowledge. 

Candidates are cautioned not to rely on 
this set of questions and answers as a 
method of direct preparation for the C. P. 
C. U. examinations. They may be useful as 
a guide to the type of questions asked and 
the content of answers desired by the Insti- 
tute, but they cannot be a substitute for 
thorough study and mastery of the subject 
matter of the Institute's curriculum. 


(b) A “Trial Balance’ must ac- 
tually balance, because each entry 
on the debit side of the ledger must 
have an entry for a like amount on 
the credit side. Therefore, when the 
balances of the debits and credits in 
all the accounts are listed and totaled 
(as they are in a trial balance), the 
totals should be identical. The trial 
balance is a test of the accuracy of 
the posting from the journal to the 
ledger, because it is a check on the 
fact that the total of the debit bal- 
ances are equal to the total of the 
credit balances. If the totals are not 
alike it means that an error has 
been made. Either the wrong 
amount was posted or the entry was 
posted to the wrong side of the 
account. If the proper amount is 
posted on the correct side of the 
ledger a trial balance will not detect 
errors where the posting has been 
to the wrong account. 


(c) The term “closing the books” 
refers to an accounting process 
which has as its purpose the bring- 
ing of the accounts up to date, so 
that a picture of the company’s posi- 
tion may be taken. The first step is 
the preparation of a pre-closing trial 
balance to see if the books are in 
balance. The next step is to make 
the adjusting entries in the jour- 
nal to account for all accrued and 
deferred items. After the adjusting 
entries have been posted in the 
ledger, the closing entries can be 
made. The first closing entry trans- 
fers the balances of all the tem- 
porary or profit-and-loss accounts to 
a single Profit and Loss account. 
These accounts are closed and ruled. 
A final closing entry transfers the 
balance in the Profit and Loss ac- 
count to the appropriate proprietor- 
ship account. During this process 
the real or balance sheet accounts 
have been affected only by the ad- 
justing entries. After the posting, 
they are balanced, ruled, and the 

(Continued on the next page) 
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C.P.C.U. Answers—Continued 
balances carried forward into the 
next accounting period. 

In this problem the balances in 
the “Commissions Earned,” “Office 
Salaries,” “Office Supplies Used,” 
“Postage,” and ‘Taxes’ accounts 
would be transferred to the “Profit 
and Loss” account. This would be 
done after the posting of the adjust- 





= Ses 





ing entries. Then the “Accounts 
Payable,” “Cash,” and “Reserve for 
Bad Debts” accounts can be bal- 
anced and the amounts reported in 
the statement of assets and liabili- 
ties. 

(d) After the amount of the pre- 
payment for taxes has been ascer- 
tained, an adjusting entry should be 
made in the journal. The “Taxes” 


The London & Lancashire Insurance Co. Ltd. 
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account should be credited (for the 
amount of the prepayment) and the 
account “Prepaid Taxes’ debited 
The “Taxes” account, as indicated 
in part (a) is a profit and loss ag. 
count with a debit balance. The ney 
account “Prepaid Taxes” is a de. 
ferred charge and is an asset account 
with a debit balance. 

This entry is necessary, so that 
the accounting period just completed 
will be charged only for the amount 
of the taxes actually incurred during 
the period. If the entry is not made, 
the accounting period just completed 
will bear the tax cost for a futur 
accounting period. 


Question 3 


A. manufacturing corporation 
started business on July 1, 1927. 
On June 30, 1943 the following fig- 
ures were taken from its accounts: 
Capital Stock 


(80,000 shares) ... $8,000,000 
1st Mortgage Bonds 

SS 3,000,000 
Earned surplus ...... 7,700,000 
OS ee ere 1,000,000 
Land and Buildings .. 10,000,000 
Machinery and Equip- 

rere 4,000,000 
Inventories .......... 5,100,000 ! 
Accounts Receivable .. 1,000,000 
Accounts Payable 1,000,000 
Notes Receivable ... 100,000 
Notes Payable ....... 3,000,000 
Deferred Charges .... 100,000 


As of June 30, 1943 calculate and 
indicate the significance of each of 
the following: 

(a) the current ratio 

(b) working capital 

(c) book value per share of stock. 


Answer 


(a) The “current ratio” is the 
ratio of current assets to current lu- 


bilities. In this case the current 
assets are: 

See $1,000,000 
Inventories ......... 5,100,000 
Accounts Receivable . . 1,000,000 
Notes Receivable .... 100,000 





Total Current Assets $7,200,000 
The current liabilities are: 





Accounts Payable . $1,000,000 

Notes Payable ....... 3,000,000 
Total Current 

Liabilities ....... $4,000,000 
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The current ratio, therefore, is 
$7,200,000 divided by $4,000,000 or 
1.8 to 1. This ratio is used as a test 
of the liquid position of the com- 
pany, because it shows the propor- 
tion of current assets available to 
pay current liabilities. The rule of 
thumb for a good current ratio has 
been 2 to 1, but a satisfactory ratio 
will vary depending upon the nature 
of the business, viewpoint of man- 
agement, credit policy and other fac- 
tors. It is always important to look 
behind the ratio into its component 
parts to see what changes have taken 
place as time has passed. 

(b) Working capital is that capi- 
tal which circulates through the busi- 
ness. It starts as cash, turns into raw 
material and labor, changes to fin- 
ished goods, and returns as cash. 
Sometimes it is said the working 
capital consists of the current assets, 
which in this case amount to $7,200,- 
000. More generally the term is used 
to refer to net working capital which 
is the difference between current as- 
sets and current liabilities. The net 
working capital in this case would be 
$3,200,000 ($7 ,200,000-$4,000,000) . 

(c) The “book value” of a share 
of stock is the net worth of the cor- 
poration divided by the number of 
shares of stock outstanding. In this 
case the net worth is $15,700,000 
($8,000,000 capital stock plus $7,- 
700,000 earned surplus). $15,700,- 
000 divided by 80,000 (the number 
of shares outstanding) equals 
$196.25 which is the book value per 
share of stock. 

This represents the stockholder’s 
liquidating interest per share, provid- 
ing the book value of the assets and 
liabilities can be realized. Book 
value is likely to differ from the 
market value of the stock, as the lat- 
ter tends to reflect the earning power 
of the stock and other factors. 


Question 4 


The declaration of “irregular” and 
“year-end extra” dividends by cor- 
porations has been criticized as being 
unstable. 

(a) Outline the advantages and 
disadvantages of a stable dividend 
policy to: 

(1) the corporation 
(2) the stockholder. 

(b) When the cash account is not 
adequate to maintain a stable divi- 
dend rate, would you as a stockholder 
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Assets 


Bonds (Amortized Value) 
United States Government 
State, County and Municipal 


Corporation and Miscellaneous 
Total r 
Stocks (Market Value). 4 


Collateral Loans 


Due from Insurance Companies 
Accrued Interest ie 


Total Assets __ 


Liabilities 


Reserve for Taxes 
Reserve for All Other Liabilities 
Reserve for Contingencies---_-- 


Voluntary Reserve --- : 
Capital ___ ies 
Surplus 


Surplus to Policyholders ee ees 
Total Liabilities 


Veit T 


PRESI 


Onis 
ENT 


The KANSAS CITY Sire and TVlarine presents its 


ANNUAL STATEMENT 


as at December 31, 1944 


ash on Hand and in Banks____-_-- 
Canadian Government (U. S. Dollar) 


Home Office Building (Depreciated Value) 3 


Agents’ Balances (Less t than 90 days due)-_- 


Percent 

to Total 

Assets 

seentccwcss © DAE «TE 
$388,927.83 
13,004.62 
91 836.86 
83,286.44 

577,055.75 39.01 

331,687.50 22.42 

191,418.68 12.94 

7,612.68 ol 

148,197.86 10.02 

26,114.20 1.77 

Mokeedre 3,060.16 21 

$1,479,289.19 100.% 


Reserve for Reinsurance Balances Payable---_-- 
Reserve for Reinsurance Treaty Transactions 


Total Liabilities Except Capital = 








$ 202,461.39 

78,792.96 

50,104.54 

32,008.48 

15,921.82 

_ $ 379,289.19 
$100, 000. 00 
500,000.00 
500,000.00 


1,100,000.00 
$1,479 289.19 
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recommend that the difference be 
adjusted by a stock dividend? In 
your answer indicate the effect of a 
stock dividend on balance sheet items 
and its effect on the probable amount 
of future dividend declarations. 


Answer 


(a) (1) From the standpoint of 
the corporation a stable dividend pol- 
icy is advantageous because it in- 
creases a company’s financial pres- 
tige and improves the investment 


status of the stock, thereby making 
it easier to raise new funds when 
necessary. 

On the other hand such a policy 
may be disadvantageous to the corpo- 
ration if its earnings are not uniform 
and the directors are tempted to run 
the risks of questionable or unusual 
methods in order to obtain funds to 
make a dividend payment. 

(2) To a stockholder a stable 
dividend policy would have the fol- 
lowing advantages : 

Continued on the next page) 
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a. Stock should sell at a higher 
price because dividend regularity 
raises investment status. 

b. Price of the stock should 
fluctuate less because of greater cer- 


c. On account of a. and b. the 
stock should be more readily ac- 
ceptable as collateral for a loan. 

The principal disadvantage to the 
stockholder would be the counter- 
part of the advantage of a higher 
price, namely, lower yield. The 
yield on stable dividend securities is 





tainty of dividend. 
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ASSETS 
Cash on Hand and in Banks............... 


$1,587,887.13 








U. S. Government Bonds.................. 3,476,939.04 
ea a i ab ow pd line ile 9.0 4,110,750.00 
Premium Balances Receivable. . . $522,772.75 
Less: Ceded Reinsurance 
Balances Payable........... 698,436.83 —175,664.08 
Other Admitted Assets.................-.-- 20,505.49 






Total Admitted Assets............. $9,020,417.58 








LIABILITIES 


Reserve for Unearned Premiums............ 






$2,120,803.14 









Reserve for Losses and Adjustment Expenses. 1,528,237.75 

Reserve for all Other Liabilities............. 173,471.09 
er ne ere ere $1,530,000.00 
NN oi Sok cea k duniinaoy aie 3,667,905.60 

Total Capital and Surplus.......... 5,197,905.60 

De EDS IE RPC eR $9,020,417.58 









Bonds are valued on an amortized basis and stocks at prices prescribed 
by the National Association of Insurance Commissioners. Bonds carried 
at $202,402.47 in the above statement are deposited as required by law. 
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usually less than on those with vari. 
able dividends. 

(b) No, I would not recommend 
that the deficiency in the cash re. 
quired for a dividend be adjusted by 
a stock dividend. This would 
merely give me more paper to rep- 
resent that which J already own be- 
cause the corporation would capi. 
talize surplus and transfer the 
amount of the stock dividend from 
“surplus” to the “capital” account, 
Neither the real assets nor the cash 
position of the company would be 
enhanced by this transfer. 

A stock dividend normally should 
have no effect on the aggregate 
amount available for future divi- 
dends, but inasmuch as there will be 
more shares outstanding the divi- 
dend rate per share may actually 
go down. An exception to this state- 
ment should be noted when the 
amount retained from a cash divi- 
dend payment is employed at more 
profitable rate than previously. It 
should also be mentioned that some 
persons prefer stock to cash divi- 
dends at the present time because of 
possible income tax advantages. 


Ouestion 5 


An industrial corporation has 
post-war plans for increasing its 
business and 1s undecided whether 
to raise the needed funds through 
the issuance of additional bonds, 
common stock, or bank loans. 

(a) Indicate the specific questions 
that should be answered concerning 
the use of the funds before a choice 
is made, and explain the significance 
of each of the questions. 

(b) Assume that it is decided to 
obtain the funds through additional 
common stock. What are the pos- 
sible advantages to (1) the corpora- 
tion; and (2) the stockholder, of 
listing the issue on a national securi- 
ties exchange such as the New York 
Stock Exchange? 


Answer 


(a) The financing media appro- 
priate to a corporation’s post-war 
expansion program is dependent on 
the length of time it expects to need 
the funds and the nature of the as- 
sets whose acquisition it intends to 
finance. Therefore the following 
specific questions must be answered 
before choosing the method for 
raising the funds: 


BEST'S FIRE AND CASUALTY NEWS 





(1 
short 
then 
proj 1 
used 
finan 

(2 
long 
tal? 
could 
usual 
finan 
ble. 


(3 
finan 
or st 
it is 
lien 
suita 

(b 
to ti 
stock 
chan, 

S. 
chast 
wide 
owne 

b. 
sider 
on a 
news 


C. 
ital 
buye 
(2 
the 
on z 
are: 


a. 
able 
for f 


exect 


b. 
great 
quen 
ties { 


C. 
infor 
avail 
chan; 
Excl 
of al 
secur 
issua 
cial 

mini: 
prese 
stanc 
the 

sion. 


FOR 


| vari- 


mend 
sh re. 
ted by 
would 
) Tep- 
yn be- 
capi 

the 
from 
‘Ount, 
» Cash 


ld be 


hould 
egate 
divi- 
rill be 
divi- 
‘ually 
State- 
| the 
divi- 
more 
y. It 
some 
divi- 
se of 


has 
y its 
ether 
ough 
ands, 


tions 
‘ning 
woice 
‘ance 


d to 
tonal 
pos- 
ora- 
’ of 
curi- 
“ork 


pro- 
war 
t on 
reed 
as: 
s to 
ving 
red 

for 


EWS 











(1) Are the funds to be used for 
short term working capital? If so, 
then the bank loans would be ap- 
propriate. Stocks and bonds are 
used for permanent or long time 
financing. 

(2) Are the funds intended for 
long term minimum working capi- 
tal? If so, stock or debenture bonds 
could be used although the former is 
usually regarded as preferable for 
financing where liens are not feasi- 
ble. 


(3) Are the funds to be used for 
financing fixed assets? If so, bonds 
or stock would be satisfactory. Since 
it is usually practicable to place a 
lien against fixed assets they are 
suitable for bond financing. 


(b) (1) The possible advantages 
to the corporation of listing the 
stock on a national securities ex- 
change are: 

a. The securities will be pur- 
chased by more persons, giving a 
wide, diversified distribution of 
ownership. 

b. The corporation receives con- 
siderable publicity, as stock sales 
on an exchange are reported in the 
newspapers. 


c. Issuance of new and large cap- 
ital flotations is facilitated when 
buyers know the stock is to be listed. 


(2) The possible advantages to 
the stockholder of listing the issue 
on a national securities exchange 
are: 


a. Stock is more readily market- 
able on an exchange with facilities 
for frequent quotations and prompt 
execution of orders. 


b. Collateral value of the stock is 
greater because of reliability of fre- 
quent quotations and adequate facili- 
ties for a quick sale. 


c. More accurate and complete 
information about the stock is made 
available. A national securities ex- 
change, like the New York Stock 
Exchange, requires full disclosure 
of all material facts before listing a 
security and also requires periodic 
issuance of regular, audited finan- 
cial reports containing a certain 
minimum of information and 
presented according to accounting 
standards that meet the approval of 
the Securities Exchange Commis- 
sion. 


FOR MARCH, 1945 








What you can get for 66c! 


The average cost of $100 of fire insurance in 
the United States today is estimated at approx- 
imately 66 cents. Thirty years ago the average 
cost was approximately $1.16—a decline of more 
than 40%! While the cost of other commodities 
has steadily increased, the cost of insurance has 
radically declined. . . . For 66 cents you get 
sound protection, local agency service, loss 
prevention activity, safety research! . . . Do 
the people of your community know how much 
they can get for sixty-six cents? Because if you 


don't tell them about it, who will? 
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The agent is a commu- 

nity leader, promoting se- 

curity and safety! In war 

as in peace—he’s a good 
man to know! 
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Question 6 


Assume that the corporation in 
Question 5 decides to raise the ad- 
ditional funds partly through 5% 
bonds and partly through 6% pre- 
ferred stock. 

(a) From the standpoint of (1) 
the corporation, and (2) the pur- 
chaser of securities, state the ad- 
vantages that should be gained by 
selling these securities through an 
investment banker. 

(b) Could the investment banker 
use commercial bank credit to aid in 
the flotation of these issues? Ex- 
plain. 

(c) What important provisions 
in the corporation’s 5% bonds would 
you expect to learn from the “pro- 





Spectus” prepared by the investment 
banking house? 


Answer 


(a) (1) The corporation gains 
the following advantages by selling 
the securities through an investment 
banker : 

a. Certainty of securing the 
funds. The banker bids for and buys 
the securities from the corporation, 
paying the agreed upon price. The 
risk of selling the securities to the 
public is thus borne by the invest- 
ment banker. 

b. Benefit of banker’s advice as to 
the type and form of securities 
which can be marketed best at the 


time. 
(Continued on the next page) 
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c. Wider distribution of the 
securities with the advantages which 
adhere thereto. 

d. The net price to the corpora- 
tion is likely to be better than it it 
attempts to distribute the securities 
itself. The investment banking dis- 
tributive system already exists and 
enjoys a reputation for efficiency. 

(Z) The sale of the securities 
through an investment banker bene- 
fits the purchaser of the securities 
in the following ways: 

As the name of the banking 
house will be associated with the 
securities in the future, the pur- 
chaser can be reasonably certain that 
the banking house has made a 
searching inquiry of all phases of the 
corporation and the banker through 
technical experts has assured him- 
self that the borrower is in sound 
financial condition. 

b. After the issuance of the secu- 
rities, the banker will continue to 
keep informed about the affairs of 
the corporation and may give fur- 


ther advices to his clients. In doing 
this, the banking house is endeavor- 
ing to maintain a good reputation 
for safeguarding the interests of the 
investors. 

c. For a period of time after the 
original flotation, the banking house 
will make a market for the securi- 
ties. This will allow those who are 
forced to sell very soon after pur- 
chase to do so without breaking the 
market. 

(b) The investment banker can 
use commercial bank credit to aid in 
floating the issues. The marketing 
period may require 30 to 60 days 
and the corporation issuing the secu- 


rities wants its funds right away, 
so the investment banker usually 
purchases them from the issuer. 


If the investment banker cannot ad- 
vance the necessary sum from his 
own funds, or those of the syndi- 
cate, he may find it necessary to 
borrow. This can be accomplished 
through a collateral loan in which 
the securities purchased from the 
corporation are pledged. Inasmuch 





as this is a short-term, working- 
capital loan it is quite proper tor 


a commercial bank to mane it. Dur- 
ing the marketing period, the loan 


is reduced as the securities are sold 
to the public, until eventually the 
whole loan is liquidated. 


(c) The “prospectus” prepared 
by the investment banking house 


should indicate the following impor- 
tant provisions of the bonds: 

(1) The date when the principal 
is due to be repaid. 

(2) The place where the prin- 
cipal is to be paid. 

(3) The frequency and place of 
interest payments. 

(4) The call price, if any, and 
the conditions under which callable 
by the corporation. 

(5) The right to convert, if any, 
into other issues of the corporation 
and the conditions and time limit of 
the conversion. 

(6) The nature and extent of the 
lien rights. 

(7) Sinking fund provisions, if 
any. 





ALABAMA 


HOTEL ADMIRAL SEMMES 


HOTEL THOMAS JEFFERSON .. 
DISTRICT OF COLUMBIA 


HOTEL WASHINGTON 


ILLINOIS 


HOTEL FAUST 
HOTEL CLAYPOOL 


JUNG HOTEL 
HOTEL DESOTO ...... 


MISSISSIPPI 


HOTEL LAMAR 
HOTEL PAXTON 
HOTEL CLOVIS ... 


HOTEL ALDRIDGE 


SOUTH CAROLINA 


HOTEL WADE HAMPTON 


. Birmingham HOTEL EDSON 
HOTEL 

HOTEL CORTEZ 
HOTEL TEXAS 
HOTEL BUCCANEER 
HOTEL 

HOTEL JEAN LAFITTE 
CORONADO COURTS 


Washington 
Rockford 
Indianapolis 


New Orleans 
. New Orleans 
MIRAMAR COURT 
HOTEL CAVALIER 
HOTEL PLAZA 
HOTEL LUBBOCK 
HOTEL FALLS 
HOTEL CACTUS 
ANGELES COURT 
HOTEL MENGER 


Meridian 





JACK TAR COURT HOTEL 


TEXAS 
HOTEL STEPHEN F. AUSTIN 


Austin 
Beaumont 
Brownwood 
Brownwood 
El Paso 
Fort Worth 


iuateceeauestu Galveston 


Galveston 
Galveston 
Galveston 
Galveston 
Galveston 
Galveston 
Laredo 
Lubbock 
Marlin 

San Angelo 
San Antonio 
San Antonio 


VIRGINIA 
HOTEL MOUNTAIN LAKE 


Mountain Lake 


Affiliated 


NATIONAL HOTELS 
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rking- —— — 
er ior | |) J. M. B. PETRIKIN - - - Vice-President . D. A. HOLADAY - - - - - - Treasur 
Dur- %.'N. GARDNER - =. «Vice-President J: & GARDNER - - - - - - President tiaZEL O'NEILL - - - - - - ates 
. = FORTY-FIRST ANNUAL STATEMENT 
e Sok 
ly the THE MERCHANTS FIRE INSURANCE COMPANY 
DENVER, COLORADO 
-“parec 
en DECEMBER 31, 1944 
mpor- ASSETS LIABILITIES 
Cash in Banks and Office -$ 178,031.97 Reinsurance Balances .............$ 87,533.58 
ncipal Bonds (at amortized values|}— Loss Claims in Process of Adjustment 
) U. S. Government. . .$1,414,199.13 (Less-Losses Reinsured $91,514.69) 184,118.27 
Po State . . 26,301.32 Accrued Taxes and Expenses 50,798.40 
Municipal 753,059.33 P pthehes 
— Accounts Payable -.. 2,559.43 
Total Bonds Cn aoe 2,193,559.78 Reserve for Unearned Premiums 1 ,500,083.57 
, and First Mortgage Loans ey ine 394,579.96 Reserve for Possible Loss of Accounts 5,000.00 | 
lable Accrued Interest on Bonds and Loans 11,640.72 Capital Stock 400,000.00 
Agents Balances and Other Accounts 258,777.83 S mr > iaeaa $825 915.15 | 
f any, Stock—Insured Building and Loan — ay pha 
raties Assn. 5,000.00 Less Assets not admitted 14,418.14 811,497.01 | 
nit of nn 
$3,041 ,590.26 $3,041 590.26 | 
rf tl 
the POLICY HOLDERS’ SURPLUS $1,211,497.01 | 
ns, i M. P. KAUFMAN | 
State Agent for 
= New Jersey, New York and Pennsylvania | 
126 North 27th St., Camp Hill, Pa. | 
2) This statement is Based on Report Filed with the Insurance Commissioner of the State of Colorado. 








(8) Provisions for protection of 
the bondholders in case interest pay- 
ment or principal payment is de- 
faulted. 


Question 7 


“T,” an insurance loss adjuster, ts 
able to save about $1,000 per year. 
He has been advised that he can get 
a higher return on his savings and 
the benefit of the same diversity of 
investment portfolio by using them 
to purchase shares of a “fixed” in- 
vestment trust instead of depositing 
them in a savings bank. 

(a) What qualifications do you 
think should be placed on the above 
statement insofar as “same diversity 
of investment portfolio” is con- 
cerned? 

(b) Would “T” share the gains 
and losses on the investment trust 
portfolio and the savings bank port- 
folio in the same manner? Explain 
fully the reasons for your answer. 

(c) Would your answer to (b) 
have been any different if the in- 
vestment trust was of the “manage- 
ment” type instead of “fixed”? 
Give reasons for your answer. 


FOR MARCH, 1945 


Answer 


(a) Although a fixed trust may 
have a portfolio with a diversity 
similar to that of a savings bank, it 
is not proper to say the two port- 
folios have the same diversity be- 
cause the latter must adhere to those 
investments permitted by law and 
the former is not so regulated. In 
general, savings bank laws permit 
the purchase of obligations only, and 
they must fulfill certain conditions. 
Of course, the investment trust 
agreement could be drawn so as to 
restrict the portfolio to the same 
investments that are legal for sav- 
ings funds. However, it is not cus- 
tomary for the founders to take 
such an action. In fact, the portfolio 
of an investment trust is very apt 
to include equity securities and 
therein it differs materially from a 
savings bank. 

Another significant difference is 
the freedom given the savings bank 
to shift its portfolio among many 
investments as long as they fall 
within the proper class. In the case 
of the fixed trust when the trust is 
formed, certain fixed proportions of 


predetermined securities are speci- 
fied. Afterwards these proportions 
must be rigidly adhered to excepting 
where substitutions are allowed un- 
der specified conditions. 

(b) No, the gains and losses on 
the investment trust portfolio would 
not be shared in the same manner 
as in the savings bank portfolio. 
This is due to two factors. The first 
is the relationship of the investor to 
the portfolio. The owner of the in- 
vestment trust certificate is really 
the proportionate owner of the secu- 
rities in the trust, whereas the posi- 
tion of the savings bank depositor is 
similar to that of a creditor. This is 
clearer when it is realized that the 
instrumentality being used to effect 
the investment is radically different. 
One is a trust agreement ; the other 
is a corporation. In the former, the 
investor is the beneficial owner of 
the underlying securities. In the lat- 
ter, the investor deposits his funds 
with the bank which agrees to pay 
the full deposit liability under cer- 
tain conditions. The depositor does 
not control the actions of the bank, 
for he does not get a vote in the 

(Continued on the next page) 
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election of its directors and officers. 
To all intents and purposes, he is a 
creditor. If the investment trust in- 
vestor owns a sufficiently large pro- 
portion of the trust certificates, he 
can demand the proxy to vote those 
shares, of which he is equitably the 
owner. The savings bank depositor 
has no such right, as he is not the 
beneficial owner of the bank’s secu- 
rities. 

As other evidence of this differ- 
ence in relationship of the investor 
to the portfolio one can cite the fact 
that the returns from an investment 
trust certificate are frequently called 
“dividends,” a term used to describe 
the returns from equity securities. 
The return on savings bank deposits 
is generally called “interest,” a term 
used to describe the returns from 
obligations or debt securities. 

The second factor is the nature 
and purpose of the surplus account. 
The investment trust may have a 
surplus account, but it is usually 
small and frequently its only pur- 
pose is for the equalization of divi- 
dend payments through the years. 


In any event it is created from the 
funds of the trust certificate hold- 
ers and is owned by them. The sav- 
ings bank should have a surplus ac- 
count and it is usually large (10% 
of the deposit liability was thought 
to be the desired percentage in the 
pre-war era). The bank’s surplus 
account not only aids in the main- 
tenance of a steady interest rate, 
but also acts as a guarantee to make 
good the deposit liability. Although 
it is a protection to him, a depositor 
should not be regarded as having an 
ownership interest in it. 

It should also be mentioned that 
the time is different when one is 
affected by profits and losses in the 
two kinds of organizations. Ordi- 
narily the investment trust holder 
will have his dividends adjusted to 
approximate the current year’s 
profits or losses, and in case he 
wishes to sell the security, the 
price will closely reflect the earn- 
ings. Regardless of its current 
profits and losses (as long as 
solvent), a savings bank pays the 
face amount of its deposit liability ; 
no more, no less. It pays only its 
stipulated rate of interest, which is 





changed infrequently. The surphy 
is the shock absorber that helps t 
protect the obligation of the bank 
pay the face amount of its deposits 
and it also aids in stabilizing the 
interest rate. 

(c) No, the answer would not be 
different because the difference be. 
tween the two types of trusts is not 
fundamental to the comparison with 
the savings bank. The difference be 
tween the “fixed” trust 
“management” types is in the degree 
of flexibility of the portfolio. As 
indicated in the answer to (b) of 
this question the fixed trust grants 
no flexibility. The management 
trust has differing degrees of flexi- 
bility, depending upon the particular 
agreement. In the most flexible 
management trust the management 
has sole power to decide what and 
when to buy and sell. Varying de- 
grees of discretion are found in the 
less flexible trusts. 


Ouestion 8 


“M” is about to purchase a hom 
but does not have sufficient cash to 
pay the full purchase price. A real 

(Continued on page 66) 
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estate salesman says he knows “F,” 
a retired merchant who lives near by, 
would like to place some of his sav- 
ings in home mortgages. 

(a) Identify each of the other 
principal sources of mortgage money 
for home. 

(b) Outline the factors that 
Should be considered by “M” in 
making a choice between a private 
party and institutional lenders as a 
possible source of his needed funds. 

~ (c) What are the possible advan- 

tages and disadvantages to “F” in 
placing his savings in home mort- 
gages? 


Answer 


(a) Other than the savings of 
individuals, the principal sources of 
mortgage money for homes are: 

(1) Life insurance companies 

(2) Building and loan associa- 
tions 

(3) Savings banks 

(4) Federal savings and loan as- 
sociations 

(5) Trust companies 


(6) Hospital, university, founda- 
tion, etc., endowment funds. 

(b) In making a choice between 
an individual and an_ institutional 
investor as a source of mortgage 
money, “M” should consider the 
following : 

(1) Cost of placing the loan. A 
service charge is frequently made 
when placing a loan with an insti- 
tutional investor and this may be 
avoided when an individual lender 
is contacted directly. On the other 
hand, the institutional investors may 
have superior methods for handling 
financing problems and thus more 
than offset the disadvantage of a 
service charge. 

(2) Ratio of amount of loan to 
value of the mortgaged property. 
Certain types of lenders are re- 
stricted by law as to the percentage 
of value they may lend. Others are 


limited only by their judgment, 
which may vary. 
(3) Rate of interest. Institu- 


tional lenders are influenced by the 
current conditions of the capital 
market, and respond to it more 
quickly than an individual who is 
likely to have a mental fixation on 
a certain rate of interest. 


(4) Terms for repayment of 
principal. Amortization may be re 
quired or allowed by an institutionaf 
lender. An individual is less likely 
to desire amortization because jt 
gives him the problem of small sums 
to reinvest. 

(5) Incidental services. Instity- 
tional investors are more likely to 
have the benefit of the advice of 
experts. For instance, they will 
make certain of clear title, and a 
professional appraiser’s valuation of 
the property for loan purposes is a 
check on the buyer’s judgment. 








(c) The possible advantages to 
“F” in placing his savings in home 
mortgages are: 

(1) Higher rate of interest. 

(2) The ability to “see” and 
“control” his investment. If the 
property is near by, he can supervise 
the investment by observing the bor- 
rower’s care of the property. 

The possible disadvantages to “F” 
in placing his savings in home mort- 
gages are: 

(1) Mortgages are not readily ‘ 
marketable. 

(2) Lack of spread or diversity | 
of investment. 









bye and we can show you many 
cases in which the sale of a single 
Credit Insurance policy pays the broker 
$500 to $2,500 and more a year. 


Right now, among your clients, are 
manufacturers and wholesalers who 
need American Credit Insurance—to 





Baltimore 2, Maryland. 


protect their accounts receivable 


through the months and years of 
change and uncertainty that lie ahead. 


Our “Credit Insurance File Booklet” 
gives you the basic sales information 
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CENTURY Financial Statements PACIFIC COAST 
INSURANCE COMPANY, Ltd. December 31st, 1944 FIRE INSURANCE COMPANY 
Established 1885 Established 1890 
UNITED STATES BRANCH UNITED STATES BRANCH 
Assets 
$1,940,343.40 U. S. GOVERNMENT BONDS EL... . $ 942,287.50 
po ne OTHER BONDS deat 218.097.89 
2,865,552.06 iietindlinaes STOCKS ponent ster 418,500.00 
396,040.69 CASH IN BANKS AND OFFICE 183.249.53 
216,942.38 PREMIUMS RECEIVABLE (Not over 90 days due) eS, ae 100.328.05 
fA eee ACCRUED INTEREST AND OTHER ASSETS 19.387.99 
$5,696,111.71 $1,881,850.96 
Liabilities 
! —— RESERVE—For Unpaid Claims ne § 283,243.27 
peo een RESERVE—For Unearned Premiums 367.978.86 
eee S RESERVE—For Taxes and All Other Liabilities a . 98,649.57 
8 TOTAL LIABILITIES aad Mee 1s, $ 749,871.70 
$ 500,000.00 STATUTORY DEPOSIT $500,000.00 
2,310,303.10 NET SURPLUS 631,979.26 

Bo) Sb ee w SURPLUS TO POLICYHOLDERS ss ~ieerssssnntnennnt _1,131,979.26 
$5,696,111.71 $1,881,850.96 

Bonds and Stocks valued on basis approved by National Asso- Bonds and Stocks valued on basis approved by National Ass 


ciation of Insurance Commissioners. If actual December 31, 
1944 Market Quotations of Bonds and Stocks had been used 
d be $5,877,184.73 and the policyholders’ surplus 
Securities carried at $662,872.00 in the above 
statement are deposited for purposes required by law. 


the assets would 
$2,991,376.12. 


United States Trustee 
Bankers Trust Co., New York 





(3) If the principal of the loan is 
reduced regularly, it is difficult, if 
not impossible, to reinvest small 
sums regularly. If the principal of 
the loan is not reduced, the loan may 
not be safe, for the property secur- 
ing the loan may be deteriorating 
and the value decreasing. 

(4) If the property is at a dis- 
tance, there is little chance to super- 
vise the investment. Unsupervised 
loans easily become defaulted loans. 

(5) If the mortgagor is or be- 
comes a friend, it is extremely diffi- 
cult to foreclose at the time when 
it is economically expedient to do so. 


Question 9 


“A budget should be regarded as 
one of the tools of management.” 

(a) What information essential 
to the preparation of a reasonably 
accurate budget should be obtain- 
able in a well managed insurance 
agency office? 

_ (b) Budgeted costs and expenses. 
are usually divided into two groups. 


FOR MARCH, 1945 





111 JOHN STREET e NEW YORK, N. Y. 


ciation of Insurance Commissioners. If actual December 31, 
1944 Market Quotations of Bonds and Stocks had been used 
the assets would be $1,956,399.95 and the policyholders’ surplus 
$1,206,528.25. Securities carried at $641,383.00 in the above 
statement are deposited for purposes required by law. 


LAWRENCE J. TILLMAN 
United States Manager 








(1) Describe the general charac- 
teristics of the accounts in each of 
these groups. 

(2) Give illustrations of the ac- 
counts in each group. 

(c) In view of the general pur- 
pose of a budget, do you think it is 
justifiable to permit any upward re- 
visions after the budget has been put 
into effect? Why? 


Answer 


(a) A budget is an estimate of 
the receipts and the disbursements 
of a business during a certain period 
of time. Since most insurance agen- 
cies obtain their receipts or income 
from commissions on the premiums 
written, the person preparing the 
budget will have to estimate the 
amount of premiums expected to be 
written. The records of the agency 
should reveal the premiums written 
in the past, broken down between 
new sales and renewals from the 
different classes of business. This 
information concerning the past and 


especially any important trends 
should be analyzed in conjunction 
with the sales plans of the past and 
sales plans for the budget period. 
After the forecast has been made 
for the probable premiums to be 
written for each class of insurance, 
the probable income from commis- 
sions can be calculated. Again the 
records should be helpful in showing 
the respective rates of commission 
that may be expected on new and 
renewal business for various types 
of insurance. 

On the expense side of the budget 
the actual costs of past operations 
should be in such form that it is pos- 
sible to determine the ratio each 
expense item bears to net commis- 
sions. These ratios should be avail- 
able for the different amounts of net 
commissions that the agency has 
earned in different years. Moreover, 
the information should be segregated 
according to the expenses that re- 
main constant for different volumes 
of business and those that are 

(Continued on the next page) 
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variable. Unless they are in this 
form they cannot be applied intelli- 
gently to the sales forecast. (An 
ideal situation would be one where 
unit costs were shown in terms of 
premiums written, graded according 
to volume and classified according 
to type of business. ) 

In addition to the operating ex- 
pense data there should be informa- 
tion relative to the extent of use and 
the needs for capital items, such as 
office furniture, fixtures, and equip- 
ment. 

(b) (1) Budgeted costs and ex- 
penses frequently are divided into 
two groups as follows: those which 
fluctuate with the volume of busi- 
ness and those which do not fluctu- 
ate with the volume of business. 
Some cost items vary directly with 
the amount of premiums written, 
while other costs vary but slightly 
with the volume of business done. 

(2) Examples of costs which 
fluctuate with the volume of busi- 
ness are the following : extra clerical, 
office supplies, maintenance of 
equipment, postage, and advertising. 
To illustrate the second group, one 


may mention such items as the sal- 
aries of regular employees, rent, 
depreciation, and debt cost. 

Another grouping of budgeted 
costs and expenses is the following: 

(1) One group of expenses is 
for items not of a temporary na- 
ture. In this case the budget pro- 
vides for the purchase of capital or 
balance sheet items. 

(2) The other group of expenses 
consists of those charges which are 
frequently recurring and which are 
for items consumed in the operation 
of the agency. 

Examples of the first group are: 
office furniture and fixtures, type- 
writers, and bookkeeping machines. 
Office supplies, rent, and advertising 
are illustrations of the recurring or 
non-balance sheet items. 

(c) Yes, it is justifiable to permit 
upward revisions after the budget 
has been put into effect. A budget 
should be a guide but need not be a 
strait-jacket. If conditions arise 
which could not be contemplated 
when the budget was prepared an 
upward revision may not only be 
permissible but also necessary. If 
changed conditions are ignored and 
the budget remains unaltered, busi- 





ness expansion and profits may 
curtailed. 


Question 10 


(a) Friction between office em. 
ployees may develop as the result of 
confusion over the lines of author. 
ity. 

(1) From a functional viewpoint 
distinguish among the several kinds 
of authority in an office organiza. 
tion. 

(2) Is centralization of authority 
in the hands of one person the 
proper solution to confusion over the 
lines of authority? Explain. 

(b) Properly designed printed 
forms are an indispensable aid to the 
good management of most offices. A 
clerk in an insurance agency office 
suggests that a form be prepared to 
ascertain the effectiveness of the 
telephone in getting new clients. 

(1) What questions should be 
answered before a decision is made 
to prepare a new office form? 

(2) Outline the procedure ‘you 
would follow in designing a new 
form and indicate the significance of 
each of the factors that you have 
taken into consideration. 








CONDENSED FINANCIAL STATEMENTS 


December 31, 


1944 








The Western Casualty and Surety Co. 


ASSETS 


U. S. Government, State and Municipal Bonds $4,520,645.29 
Stock of The Western Fire Insurance Company 


Preferred and Common Stocks 
Cash 


Accrued Interest 
Reinsurance and other Assets 


Total Admitted Assets 
LIABILITIES 


Reserve for Losses 


Reserve for Unearned Premiums ....... 
Reserve for Commissions, Taxes and Expenses 


1, 179,959.49 


ihe 113,800.00 Real Estate (Home Office) .........+-.--- 176,751.46 
oes 752,581.15 Cash | teen eee ee ee eee eseseseesnseseseseees 238,157.97 
jeae 611,206.12 Premiums in Course of Collection ......... 196,606.18 
cece 37,458.83 PE i diiwisee eee so 000060000 7,800.04 
et 72,117.99 Reinsurance and other Assets ............+.. 32,134.26 
$7,287 ,768.87 Total Admitted Assets ............0-55 $2,320,590.49 
LIABILITIES 
$3,294,208.94 ee eT er $210,351.88 
1,848,409.17 Reserve for Unearned Premiums ........... 859,208.34 
385,588.39 Reserve for Taxes and Expenses ........... 59,152.00 


$5,528,206.50 


1,759,562.37 
$7 ,287,768.87 


The Western Fire Insurance Co. 


U. S. Government, State and Municipal Bonds $1,073,010.08 


Other Bonds and Stoc 


* 


ASSETS 


BD vovcccoscccscccee 596,130.50 


$1,128,712.22 
00 


1,191,878.27 
$2,320,590.49 
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HOME OFFICE: FORT SCOTT, KANSAS 


WRITING PRACTICALLY EVERY FORM OF FIRE, INLAND MARINE AND CASUALTY INSURANCE AND SURETY BONDS 
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Answer 


(a) (1) There are two kinds of 
authority in an office organization. 
The first is the authority over the 
formulation of methods or policy. 
This is the authority to decide what 
is to be done and, to varying degrees, 
how it is to be done. The second 
type of authority is the authority 
over the execution of the policy. 
The person in charge here is respon- 
sible for seeing that the policy is 
effectively carried out through the 
prescribed methods. 

(2) Centralization in the hands 
of one person is not likely to be the 
proper solution to confusion over 
the lines of authority in an office 
organization. Although it is proper 
and frequently necessary for one 
person to be responsible for the 
formulation of policies and methods, 
he would be unable, physically, to 
execute them in a sizable organ- 
ization. Therefore, it is better to 
decentralize policy-execution and 
carefully define the authority and 
responsibilities of each job. This 
will enable each person to know his 
relationship to other persons and 
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avoid confusion over lines of author- 
ity. 

(b) (1) Before a decision is 
made to print the new office form 
the following questions should be 
answered : 

a. Is a form necessary to accom- 
plish the mission? 

b. Can the desired information be 
obtained from the forms now in use 
in the agency? 

c. Is it possible to incorporate the 
proposed form into another form al- 
ready in use? 

d. What will be the cost and 
effort involved in the preparation 
and use of the form? Is it worth 
that cost in relation to the antici- 
pated return? 

e. Is the form limited to one pur- 
pose and to use at the present time 
or may it be adapted to other pur- 
poses and used constantly ? 

f. Is it possible to obtain a com- 
mercial ready-made form that will 
do the job just as well? 

(2) The procedure outlined be- 
low could be followed in designing 
the new form: 

a. Make a record of the exact in- 








formation to be recorded on the 
form. This is necessary, so that all 
pertinent information is included on 
one form and unnecessary informa- 
tion eliminated. 

b. Ascertain the conditions under 
which the information is to be re- 
corded on the form and how the 
record is to be kept. If it is to be 
jotted down as received over the 
telephone more space is needed than 
if transcribed by machine. Is in- 
formation to be recorded while at 
a desk or elsewhere? Is ink to be 
used? Is the record to be kept per- 
manently? Is it to be duplicated? 
These things determine the size and 
kind of paper or card to be used. 

c. State the questions clearly and 
simply so there can be no doubt 
about what is wanted. 

d. Use a standard size of form 
and be sure it fits your equipment, 
binders, envelopes, etc. 

e. If it is to be a permanent form, 
it might be advisable to use a rough 
sample for a short time to deter- 
mine the adequacy of the form as 
set up. This allows for necessary 
changes before actually ordering the 
finished form. 
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All Other Bonds and Stocks*...........ccseeesseeeeeeees 24,135,503.24 one 
Premiums in Course of Collection, not over 90 days due..... 7,812,694.31 of K 
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Aetna Fire Group: the annual 
meeting last month oe agents 
E. Harvey Stover and Baxter Gentry 
were advanced to assistant secretaries 
of the Aetna Fire and its fire company 
subsidiaries. Promotion of special agent 
Lester W. Stuhlman to the position of 
superintendent of the brokerage depart- 
ment and appoiritment of Newton L. 
Tunis to succeed Mr. Stuhlman in the 
Connecticut and western Massachusetts 
territory also has been announced. 
x * 


Aetna Life Group: Ellis L. Benson 
now is manager of the southern Cali- 
fornia marine office of the Automobile 
and Standard Fire companies. Mr. Ben- 
son had been marine superintendent at 
Los Angeles but, coincident with his pro- 
motion to manager, the facilities of this 
marine office were greatly increased in 
order to provide better service for rep- 
resentatives of the two fire companies 
in southern California. The southern 
California marine office continues to 
function under the general supervision 
of Kurt L. Daniels, manager of the Pa- 
cific marine department which is located 
in San Francisco. 
xk * 

American Casualty: Thomas H. Yeag- 
lin has been appointed resident man- 
ager of the Michigan Service Office at 
Detroit. Mr. Yeaglin has had eighteen 
years’ experience in the Middle West, 
and for the past two and one-half years 
has been assistant manager of the Em- 
ployers’ Liability Company’s Pittsburgh 
Office. 

xk*wk 
American Indemnity: G. E. Bilquez 
has been appointed manager of a new 
fidelity and surety department in the 
Newark branch office. Mr. Bilquez has 
had over twenty years’ experience in the 
fidelity and surety field, and recently was 
superintendent of the bond department 
of the Eagle Indemnity Company, metro- 
politan office, New York City. 

x * 


American States: Complete casualty 
and fire service facilities are provided 
in an office opened in the Insurance Ex- 
change Building, Chicago, in charge of 
John G. Maloney, vice president. For 
the past year Mr. Maloney has been 
doing special promotional work with 
agents in Illinois, Indiana and Ohio. 
Previously for many years he worked 
out of the Chicago and Minneapolis of- 
fices of Hardware Mutuals, both in en- 
gineering and sales capacities. 
xk 


Anchor Casualty: A midwestern service 
office has been opened in the Sharp 
Building, Kansas City, Missouri, servic- 
ing the states of Iowa, Nebraska and 
Missouri. It is under the supervision - 
State Agents R. L. Bernard and L. 
Bitters. 
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RECENT DEVELOPMENTS 
IN THE FIELD 


Atlantic Mutual: Howard W. Smalley 
has been appointed to supervise the en- 
gineering and inspection services of the 
Atlantic Mutual Indemnity Company, 
recently organized casualty affiliate of 
the Atlantic Mutual Insurance Company. 
Mr. Smalley was formerly associated 
with The Travelers Insurance Company. 
x *k * 
Factory Insurance Ass'n: Three super- 
visory changes in the eastern regional 
office of the FIA at Hartford were an- 
nounced effective January 15. G. H. 
Finley, executive assistant in the inspec- 
tion and engineering department of the 
Hartford office, has been given increased 
responsibilities, his assignment calling 
for a thorough study of operations of 
the inspection and engineering practices 
and methods of the association on a na- 
tionwide basis. R. W. White has been 
advanced to superintendent and J. H. 
Keenan to assistant superintendent of the 
inspection department. 
a @ 
Fire Association Group: Election of 
S. Blackwell Jones as secretary in charge 
of investment affairs of the Fire Asso- 
ciation and its affiliated companies was 
announced early last month. Following 
four years in general accounting and 
credit work, Mr. Jones joined the Cen- 
tral Hanover Bank in New York in 
1930 serving in the trust investment de- 
partment. He relinquished this position 
in 1936 to enter investment counsellor 
activities with Loomis Sayles & Co. For 
the past two years Mr. Jones has been 
associated with the Price Renegotiation 
Office of the Army Signal Corps. 
xk * 


Fireman's Fund Group: Leslie J. Haef- 
ner has been elected marine secretary of 
the Fireman’s Fund and its affiliates, 
Home Fire and Marine and Western 
National Insurance Companies, a posi- 
tion which he relinquished in August, 
1942, when he went to Washington to 
accept executive responsibilities with the 
War Shipping Administration. Mr. 
Haefner joined the Fireman’s Fund as 
a junior clerk at the head office in San 
Francisco in 1906 and was elected marine 
secretary of the companies in 1940. 
x kk 


General America Companies: Resi- 
dent vice president, E. E. Cole has re- 
linquished his position as eastern depart- 
ment manager of the General America 
Companies and has transferred his ac- 
tivities to Cole, Inc., at Pittsburgh, well- 
known general agents in Western Penn- 
sylvania and West Virginia representing 
all members of the group. W. Leslie 
Miller, for the past ten years northern 
California manager of the companies at 
San Francisco, succeeded Mr. Cole as 
resident vice president in New York. 








Gulf: Ww. H. Mansfield has been ad- 
vanced to the post of secretary and E. A. 
Burkhard, in charge of the automobile 
claim department, has been elected as- 
sistant secretary. Mr. Mansfield, for- 
merly an assistant secretary, is in charge 
of automobile underwriting. 

7 = @ 
Hartford Accident: Albon V. Mce- 
Gregor has been appointed superintendent 
of the contract and judicial bond de- 
partment. The following appointments 
in the casualty department of the com- 
pany have been announced: Robert D. 
Ewens, superintendent of the burglary 
department ; Donald Day, Henry G. Mil- 
drum, assistant superintendents of the 
compensation and liability department; 
John F. Gilmore, Gerald T. Joyce, Jay 
B. Roberts, assistant superintendents of 
the automobile department; Joseph H. 
Garneau IJ, assistant superintendent of 
the personal accident department. 

ew fe 
The Home Group: Recent advance- 
ments in the staff include the appoint- 
ment of George E. Stroub, T. Morgan 
Williams and Herbert A. Payne as as- 
sistant vice-presidents and _ secretaries. 
Henry B. Reinhardt, office manager and 
supervisor in the personnel department, 
has been appointed treasurer and Mal- 
colm A. Sedgwick has been appointed 
secretary in charge of the investment 
department. Norman S. White was 
named assistant secretary to supervise 
the general agency department and 
Robert S. Walker of the marine depart- 
ment also was named an assistant secre- 
tary. 

x kw 


National Board: Jay W. Stevens, since 
1921 chief of the National Board of 
Fire Underwriters’ fire protection bureau 
on the Pacific Coast, has been designated 
by the executive committee as assistant 
manager of the San Francisco office. He 
is temporarily in charge of the office 
pending the assignment of another mem- 
ber of the National Board’s staff as as- 
sistant general manager to succeed 
Charles H. Lum who has held the posi- 
tion since the establishment of the office 
but is now on a year’s leave of absence 
because of ill health. 
xk 


National Union: The board of direc- 
tors at a meeting on January 30, ad- 
vanced Kenneth F. May and Paul ‘J. 
Synor to the office of secretary and re- 
elected all other officers. Mr. May joined 
the National Union in 1931, was elected 
(Continued on the next page) 
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Recent Developments—Continued 


assistant secretary and assumed super- 
vision of the automobile department. 
Previously he was associated with an- 
other company in various capacities con- 
fining his experience to the automobile 
classification. Mr. Synor acquired all of 
his insurance experience with the Na- 
tional Union. He joined the National 
Union Indemnity Company as a statis- 
tician in 1927, subsequently was trans- 
ferred to the fire company, advanced 
through various stages and is now in full 
charge of the accounts and statistical de- 
partments. 
xk kk 


North America Group: Frank A. Jet- 
tinghoff former assistant manager of the 
St. Louis service office has been trans- 
ferred to the Cleveland service office as 
a state agent. E. G. Evenden special 
agent in the Cleveland service office was 
transferred to the Chicago service office. 
x * * 
Northern of New York: Effective Feb- 
ruary 1, H. Richard Scherne, resigned 
as supervisor of the brokerage depart- 
ment of the Aetna Fire Group to join 
this company in an official capacity in 
the western department. Mr. Scherne 
started his insurance career with the 
Liverpool & London & Globe. He joined 
the Standard of New York upon its 
formation in 1922 and later became as- 
sistant secretary in charge of agency fire 
underwriting for all territories super- 
vised from the New York office. When 
control of the company was acquired by 
the Aetna Fire in 1941, he was trans- 
ferred to Hartford. 
xk 


Old Colony: Alan H. Bonito & Com- 
pany, Inc., have been appointed inland 


marine agents of this company with com- 
plete underwriting and loss settlement 
facilities. The Bonito organization, a 
well-known New York City agency, 
represents a large number of companies 
for fire, automobile, inland marine, acci- 
dent and health and casualty lines. 


* & 2 
Security Group: Edward V. Oliver, 


Pacific Coast manager, now is vice- 
president of the Security East and West 
and Connecticut Indemnity. Mr. Oliver 
is a native of San Francisco and was 
connected with the California Insurance 
Company for eighteen years prior to 
joining the Security Group in 1926 as 
assistant manager of the Pacific Coast 
department. He was elevated to the man- 
agership in 1939 and now is vice presi- 
dent in charge of Pacific Coast opera- 
tions. 

William H. Miller has been ap- 
pointed state agent for southern Illinois 
with headquarters at Decatur, replacing 
Stanton Burgoon, who has _ recently 
moved from Decatur to Rockford, IlIli- 
nois. 

x*kk 
Standard Accident: Donald W. Clapp 
has been transferred to the Chicago 
branch office in charge of casualty under- 
writing, office management and personnel. 
Mr. Clapp previously was assistant man- 
ager of the northern New Jersey branch 
office at Newark. Donald Irwin, who has 
been special agent out of the New Jersey 
office, has been named to take over the 
duties of assistant manager at the New- 
ark office. 
= = + 


The Travelers: Edgar A. Ziese, field as- 
sistant casualty lines of the Indianapolis 
branch office, has been appointed assistant 
manager of that branch. James F. Sar- 


geant, Jr., field assistant casualty lines, 
who was temporarily assigned to the 
Richmond, Virginia, branch office, has 
been returned to the Charlotte, N. C. 
branch. John W. Schroeder, assistant 
manager fidelity and surety lines of the 
Brooklyn branch office, has been trans- 
ferred to the 42nd Street branch in New 
York City in the same capacity. 

J. A. Bechtold has been appointed 
assistant chief engineer of The Tray- 
elers Fire and the Charter Oak Fire 
insurance companies to serve under Ar- 
thur G. Smith, chief engineer. Mr, 
Bechtold has been associated with the 
organization since 1935 and has served 
in the home office engineering department 
since 1939. John C. Alexander, Jr., now 
is special agent of The Travelers Fire 
and Charter Oak in Connecticut, Rhode 
Island and western Massachusetts. His 
previous experience with the organization 
was in the home office and in offices in 
Newark and Oklahoma City. 

x kk 


Walker & Lippitt: Consolidation of the 
facilities of the general agency of Lippitt 
& Hull, Inc, of Orlando, Florida, and 
those of the Southern Underwriters of 
Miami, Florida, under the title of Walker 
& Lippitt was announced early last 
month. The new general agency is under 
the management of Francis J. Walker, 
formerly manager of Southern Under- 
writers and head offices: are in Miami. 
The former office of Lippitt & Hull, Inc, 
at Orlando, is being maintained as 4 
branch office under the management of 
Thomas D. Lippitt, who also is assistant 
manager of the new general agency. 
Representation of the agency includes 
companies of the Home Group, Royal- 
Liverpool Group, Springfield Group and 
Phoenix and London Group besides some 
strong reinsurance connections. 


Since the 13th Century, the Pelican feeding fiedglings has been 
allegorical of Sacrifice and Protection. In 1516 it became Oxford's 
insignia. The Northern Assurance symbol has been a mark of 
PROTECTION for over 108 years. 


THE NORTHERN ASSURANCE CO. Ltd. 








FIRE AND ALLI ' 
MARINE» REPOR 
NEW YORK, 


ES, AUTOMOBILE 
RM «> FLOATER CONTRACTS 
SAN FRANCISCO 


INLAND / 


BEST'S FIRE AND CASUALTY NEWS 








‘OR 













































Ity lines, 
1 to the 
ffice, has 
» N. G 
assistant 
2s of the 
en trans- 
1 in New 


appointed 
ie Tray- 
Yak Fire 
nder Ar- 
er. Mr. 
with the 
is served 
partment 
Jr., now 
lers Fire 
t, Rhode 
*tts. His 
anization 
offices in 


mn of the 
»f Lippitt 
‘ida, and 
riters of 
f Walker 
irly last 
is under 
Walker, 
. Under- 
1 Miami. 
Lull, Inc, 
ied as a 
ement of 
assistant 

agency. 
includes 


EMPLOYERS 
REINSURANCE 
CORPORATION 


J. B. ROBERTSON—PRESIDENT 


FOR MARCH, 1945 








UIDING PRINCIPLE in the build- 
ing of Employers reinsurance con- 
tracts is that both parties must enjoy 
an opportunity for profit. This basis 
of mutual advantage is at once an un- 
derwriting aid and a source of potential 
earnings for the treatyholder. Its 
soundness has been proved through 
three decades of consistent practice. 
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CONTRACTORS’ 


ANY subcontracts for con- 
struction work provide that 
the subcontractor shall as- 


- sume liability and responsibility for 


injury to person, and damage to 
property caused by him in the pros- 
ecution of the work, and that he 
will save the owner and general 
contractor harmless from loss or 
expense which they may suffer or 
pay as a result of claims or suits 
arising out of such injury or dam- 
age and, if requested, defend at his 
own expense, any action or legal 
proceeding arising therefrom; and 

Most subcontractors’ public lia- 
bility policies exclude from cover- 
age, “Liability of others assumed 
by the assured under any contract 
or agreement oral or written,” and 
contain a provision limiting the time 
within which an action may be 
brought against the insurer for loss 
under the policy. 

The: peculiar factual situation 
presented in the case of William 
M. Moore Construction Company, 
Inc. vs. United States Fidelity and 
Guaranty Co., 293 N.Y. 119, 56 
N.E. (2d) 74, resulted in the in- 
surance company being held to have 
waived such exclusion and time 
limitation clauses. 

Thirteen judges considered this 
troublesome situation. Seven held 
that the clauses had not been waived 
—six held they had been, but 
these six were six of the seven 
judges of the Court of Appeals, the 
New York court of last resort. The 
trial justice decided in favor of the 
insurance company. The five jus- 
tices of the Appellate Division unan- 
imously affirmed the trial court 
and the six judges of the Court of 
Appeals concurred in reversing the 
Appellate Division, the presiding 
justice dissenting. 

Knowledge of the facts is neces- 
sary to an understanding of the 
controversy and the reasoning of 
the Court of Appeals in holding that 
notwithstanding the exclusion clause 
in the public liability policy, the 
insurance company was liable for 
the coritractual liability assumed by 
the insured subcontractor. 
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by JOHN McELRAEVY, JR. 
General Counsel, Alfred M. Best Company, Ine. 


It would be impossible more con- 
cisely to state the facts than did 
Judge Conway of the Court of Ap- 
peals, formerly Superintendent of 
Insurance of New York, who set 
them forth as follows in the pre- 
vailing opinion in the Court of Ap- 
peals. 


The Controversy 


“We have presented to us the 
question whether, when an insur- 
ance company has knowledge of 
a cross complaint against its as- 
sured involving a risk not covered 
by the policy and fails to notify 
the assured of the existence of the 
cross complaint and fails to dis- 
claim liability, but on the contrary 
defends the action, and thereafter 
fails to notify the assured of the 
entry of a judgment based on the 
cross complaint, may the assured 
recover its damages despite the 
noncoverage of the policy and 
despite the fact that the two-year 
period of limitations contained 
in the policy has elapsed, when 
the assured had no knowledge 
of the entry of the judgment 
against it. 


The Facts 


The plaintiff assured (herein- 
after referred to as Moore) was 
a subcontractor on the construc- 
tion of certain buildings in the 
city of New York back in 1929. 
The general contractor was Henry 
Mandel Building Company, Inc. 
(hereinafter referred to as Man- 
del). The defendant wrote for 
plaintiff a policy known as con- 
tractors’ public liability policy, in- 


suring plaintiff against loss from 
liability imposed by law for dam- 
ages on account of bodily injuries, 
including death, accidentally suf- 
fered by person or persons other 
than employees of the assured. 

While that policy was in force 
a member of the public, one Erle- 
man, was injured near the prem- 
ises under construction. He com- 
menced an action naming Mandel 
and Moore as defendants. When 
the summons and complaint were 
served upon Moore, it forwarded 
those papers to the defendant. 
The defendant, through its at- 
torneys, undertook the defense of 
the action. Thereafter Mandel 
served upon those attorneys an 
answer containing a cross com- 
plaint by which judgment was 
sought against Moore in the event 
that recovery was had against 
Mandel. That cross complaint 
was based upon provisions in the 
contract between Mandel and 
Moore, part of which read as fol- 
lows: ‘Sub-Contractor shall in- 
demnify and save Owner, Archi- 
tect and Contractor harmless 
against all claims for damages 
to persons growing out of the 
execution of the work.’ 

The defendant never notified 
Moore that the cross complaint 
had been interposed and did not 
disclaim liability thereon. 

When the personal injury ac- 
tion came to trial the complaint 
against Moore was dismissed dur- 
ing the trial but the jury returned 
(1) a verdict against Mandel and 
(2) a verdict against Moore in 
favor of Mandel, for the same 
amount, on the cross complaint. 

(Continued on the next page) 
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Contractors’ Liability—Continued 


That judgment aginst Moore was 
entered on October 5, 1933. 


The defendant’s policy excluded 
from coverage : ‘Liability of others 
assumed by the Assured under 
any contract or agreement, oral 
or written.’ It further provided: 
‘Condition H. No action shall lie 
against the Company to recover 
for any loss under this policy -un- 
less brought within two years 
after the amount of such loss is 
made certain either by judgment 
against the Assured after the trial 
of the issue, or by agreement be- 
tween the parties with the writ- 
ten consent of the Company.’ 

There was thus no coverage, 
under the terms of the policy, of 
the subject matter of the cross 
complaint. 


Assured's Contention of Waiver 


The theory of Moore in the 
instant action is that the, defend- 
ant waived and extended the pro- 
visions of its policy by reason of 
its failure to disclaim or deny 
liability and by undertaking to 
defend Moore against the cross 
complaint and that the defendant 
is now estopped by its conduct 
from asserting the exclusory pro- 
visions of the policy and the pro- 
visions limiting to two years the 
time for bringing an action on the 
policy. The court reserved deci- 
sion on the question whether the 
policy of the defendant had been 
enlarged by waiver or by estoppel 
but submitted to the jury the ques- 
tion whether Moore learned of the 
judgment against it prior to April, 
1937. Witnesses for Moore had 
testified that the defendant had 
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never given notice of the entry gf 
a judgment against it in favor of 
Mandel and that Moore had 
knowledge of the entry of th 
judgment from any other sourg 
prior to April, 1937. On that is 
sue the jury found for Moore, 


Decision of Trial Court 


On the question of waiver ang 
estoppel the trial court dismissed 
the complaint on the reserved mo 
tion upon the ground that there 
had been no waiver of the excly 
sory clauses and no estoppel be 
cause Moore had not been preju- 
diced by the failure to notify it 
of the cross complaint. 


Trial Court Reversed 


It seems to us quite clear that, 
in the language we used in Gerka 
v. Fidelity & Casualty Co. of New 
York, 251 N.Y. 51, 167 N.E. 169, 
170, the conduct of the defend 
ant here ‘was inconsistent with its 
later claim of nonliability under 
the policy. When it proceeded 
with the defense of the negligence 
action, 
claimed defense under the policy, 
it made its election and estopped 
itself from now urging that de 
fense.’ 


Analogous Cases 


So, also, in Rosenwasser vy. 
Globe Indemnity Co., 224 N.Y. 
561, 120 N.E. 874, we held that 
where the insurer in an indemnity 
policy entered upon and exclu 
sively conducted the defense of 
an action brought against the as- 
sured, with full knowledge of all 
the facts, it could not thereafter 
assert that the claim for damages 
was not covered by the policy. 
Treating the action of the defend- 
ant here as constituting an estop- 
pel to now assert noncoverage, we 
think it was unnecessary, under 
the facts disclosed here, for the 
assured to show prejudice to it 
by the insurer’s conduct. (The 
court here cites and comments 
upon cases in New York and other 
jurisdictions. ) 

In the Royle Mining Co. case, 
supra (126 Mo. App. 104, 103 
S.W. 1100), the insurance com- 
pany had taken control of the 

(Continued on page 79) 
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NATIONAL SURETY 
CORPORATION 


VINCENT CULLEN, President 


FINANCIAL STATEMENT 
December 31st, 1944 


ASSETS 


Coin Tie. «© «§ 6s ete hltthlUl tl hlCUlCU lll CU UR AST 
Investments: 

Bonds of United States Government. . $ 9,848,001.72 

State and Municipal Bonds. . . . 1,534,057.83 

Preferred Stocks . . «© «© «© -« 5,254,870.00 





Common Stocks . . . . . ~~. ~~ 10,270,900.00  26,907,829.55 
Capital stock of National Surety Marine Insurance Corporation, 
a wholly owned subsidiary . . . «© «© «© « «© 1,663,832.73 


Premiums in Course of Collection, 

Not over90 Days Due . . . «© 8 «© «© «© -« 1,226,791.34 
pe ae oe 40,106.22 
Reinsurance and Other Accounts Receivable . . . . . 45,516.70 
Home Office Building . . . , ee Se 500,000.00 


TOTAL ADMITTED ASSETS . . . . ._ . $32,806,538.91 

















LIABILITIES 

Reserve for Losses and Loss Adjustment Expenses. . . . $ 3,935,345.15 
Reserve for Unearned Premiums nS a Ee 5,920,309.31 
Reserve for Commissions, Expenses and Taxes a ee 1,945,729.66 
Reserve for future changes in prices of securities . . . . 2,380,209.98 

eee ee: 

a ae ee 
Surplus to Policyholders. . «© .« «© «© «© « «+ 18,624,944.81 
WOT. 2. wk lt el ell lt 6 ee 








Investments are catried on the basis prescribed by the New York Insurance Department— 
bonds being carried at amortized or investment values and stocks at values based on rates 
promulgated by the Nativnal Association of Insurance Commissioners. If investments were 
carried at the December 31st, 1944 market quotations, reserve for future changes in prices 
of securities of $2,380,209.98 would be increased to $2,920,547.25. 


Bonds carried at $1,112,636.86 are deposited as required by law. 





























Organized 1875 





ACCIDENT AND CASUALTY 
INSURANCE COMPANY 


OF WINTERTHUR, SWITZERLAND 


UNITED STATES BRANCH 
December 31, 1944 


Grnancitld Statement 





ADMITTED ASSETS 





Cash and U. S. Government Securities .. .. . . $2,771,132.13 
a rer Pe 
Me es eg sae eek ee 
SE RE cay eae ae ae eae 728,086.02 
ee ek ea . oe 
LIABILITIES 
ee re re 
Reserve for Unearned Premiums ........ .  1,339,192.70 
Reserve for Other Liabilities . . .. ....... 242,253.95 
Statutory Deposit with New York . . $ 850,000.00 
Surplus Over Deposit . . . . . . . . 1,650,000.00 
Policyholders’ Surplus. ............ . 2,500,000.00 
WOO GS eR ace eh eh eK KAS eee BRS 


Bonds and Stocks owned are valued in accordance with requirements of New York State Insurance 
Department and National Association of Insurance-‘Commissioners. Securities carried in the above 
Statement at $1,400,000.00 are deposited as required by law. 


On the basis of December 31, 1944, market quotations for all Bonds and Stocks owned, this Com- 
pany’s total Admitted Assets would be increased to $5,589,581.29. 








OGDEN DAVIDSON CHARLES A. BARKIE 
United States Manager QS U. S. Assistant Manager 
111 JOHN STREET NEW YORK 7,N.Y. 
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ontractors' Liability—Continued 


defense although its policy did 
not cover the risk and did not 
attempt to disclaim liability until 
after judgment had been entered. 
There it was said: ‘**** It is im- 
material whether plaintiff could or 
would have compromised the ac- 
tion had it been left free to act, 
or whether it could have achieved 
any better results had it controlled 
the defense. The principle on 
which defendant should be held 
liable is that which estops a party 
from taking a position inconsist- 
ent with one previously assumed 
by him, and to the prejudice of a 
third person. Tozer v. (Ocean 
Accident & Guarantee) Corp., 94 
Minn. 478, 103 N.W. 509. De- 
fendant will not be permitted to 
serve one purpose by taking a 
position, as it did throughout the 
progress of the McDaniels suit, 
that the liability of plaintiff was 
one it would recognize as covered 
by the policy, and then, after using 
that position to the detriment of 
plaintiff, change front by denying 
all liability. Plaintiff must be pre- 
sumed to have been prejudiced 
by such conduct, and need not be 
put to the proof that it could have 
achieved better results had de- 
fendant not interfered. ***’ 


Defendant's Contention Rejected 


It is urged that it would have 
been impracticable to defend 
Moore against the complaint of 
Erleman without also defending 
it against the cross complaint of 
Mandel. That argument lacks 
merit. There were in reality two 
separate actions—one in tort, the 
other in contract. The plaintiff 
could have engaged other counsel 
to cooperate with the insurer’s at- 
torneys, as was apparently done 
in Brassil v. Maryland Casualty 


Co., 147 App. Div. 815, 133 
N.Y.S. 187, affirmed 210 N.Y. 


235, 104 N.E. 622, L.R.A. 1915A, 
629, or might have taken over the 
entire defense of the action and 
achieved for itself a better result. 
However, the question here is not 
whether the defenses could have 
been divided but whether the in- 
surer should have notified Moore 
of the fact that there was a cross 
complaint. There would have been 
nothing impracticable about that. 


OR MARCH, 1945 


Since plaintiff did not know of 
the cross complaint, as the jury 
found on conflicting evidence, the 
period of limitation for the bring- 
ing of an action contained in the 
insurance contract is not appli- 
cable. Western Union Tel. Co. v. 
Czizek, 264 U.S. 281, 44 S. Ct. 
328, 68 L. Ed. 682; Syracuse 
Lighting Co. v. Maryland Cas- 
ualty Co., 226 N.Y. 25, 122 N.E. 
723. 

The purchase of the judgment 
from Standard Surety and Cas- 
ualty Company by an officer of 
Moore for less than its face 
amount and the collection of the 
full amount thereof is permissible. 
Seymour v. Spring F. C. Ass’n 
et al., 144 N.Y. 333, 39 N.E. 365, 
26 L.R.A. 859. 

The judgments should be re- 
versed.***” 


The presiding judge of the Court 
of Appeals dissented on the ground 
that the evidence established notice 
to Moore as matter of law. 

In Gerka vs. F. & C. Co. and 
Rosenwasser vs. Globe Indemnity 
Co., two of the cases above referred 
to, the insurer was held estopped 
from asserting exclusion of cover- 
age after having continued defense 
of action with knowledge of the 
facts constituting the breach. Limi- 
tation of space requires deletion of 
some of the court’s discussion of 
other cases. That discussion and 
those cases should be studied by all 
confronted with this interesting and 
troublesome problem. 


LOW COST SALVAGE SERVICE 


Get our estimate before you settle. 
No damage is hopeless. 


All Clothing. 

Rugs, Carpets. 

Linens. 

Laces. 

Tapestries. 

Furniture Fabrics. 

Cushions. 

Sofas. 

Chair:. 

Drapes. 

Brocades. 

Embroideries. 

Etc., Ete. 
REWOVEN, RESTORED, REPAIRED 





Recommended by Nat'l. Museums, Press, Fire 
2. 


Co's., and Adjusters 


LA MERS STUDIO 
142 EAST 34th ST., NEW YORK CITY 
(Near Lexington Avenue) 


LExington: 2-3574 (26th Year) 
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“Write our 
INLAND MARINE policies, 
too, inPACIFIC NATIONAL” 
.... and I know why! 


Our agency is progressive. We want to 
give our clients the balanced protec- 
tion that Pacific National provides. 
That company is always out ahead. 
* For example, Pacific National not 
only writes a modern, complete Per- 
sonal Property Floater but also fur- 
nishes a colorful, dramatic folder with 
application form attached — called 
“Enjoy Peace of Mind.” My Boss gets 
plenty of new business with it. 


ABOUT THAT FOLDER: If the Per- 
sonal Property Floater is written in 
your state, request sample copy from 
our Inland Marine Department. 


PACIFIC 
NATIONAL 


FIRE INSURANCE 
COMPANY 


HOME OFFICE: SAN FRANCISCO 
EASTERN DEPARTMENT: PHILADELPHIA 
OFFICES IN PRINCIPAL CITIES 

COAST TO COAST 
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WE 
SALUTE 


. « . the one man in every com- 
munity, large or small through- 
out this broad land, who is an 
active part of every local proj- 
ect; who works unceasingly for 
greater safety and protection of 
his neighbors; who seldom has 
office hours because his labors 
continue day and night; who, 
in times of disaster or catas- 
trophe, is the man everyone 
turns to—sure of his assistance; 
who, in times of business lull, 
can always manage a cheery 
smile in spite of rebuffs or 
reverses... 


Who is this paragon of civic 
virtue? Why, its the chap 
around the corner, the fellow 
everyone knows, the man who's 
too busy to seek compliments 
or praise — YOUR LOCAL 
AGENT ! 


You've done—and are doing— 
a swell job for fire insurance 
and your community, fellow, 
and our hat's off to you! 


DUBUQUE 
& MARINE 


RE 
SURANCECO. 


NATIONAL RESERVE 
INSURANCE COMPANY 


THE RESERVE 
UNDERWRITERS 


DUBUQUE, 
IOWA 


C. J. SCHRUP, President 
B. J. OSWALD, V.P. & Sec'y. 





FIVE RATE REGULATORY 
BILLS INTRODUCED IN 


CALIFORNIA 
HEN the California Legisla- 
ture reconvenes early in 


March, it will be faced with five 
different rate regulatory bills. Fol- 
lowing the introduction of a rating 
bill by Insurance Commissioner 
Garrison, a group of southern Cali- 
fornia casualty companies intro- 
duced a bill to regulate casualty and 
surety rates. The Association of 
Casualty and Surety Executives and 
the National Association of Mutual 
Casualty Companies also introduced 
a bill limited to regulation of casu- 
alty and surety rates. The Ameri- 
can Mutual Alliance introduced a 
rating bill for their fire section, 
while the Board of Fire Underwrit- 
ers of the Pacific and the National 
Board of Fire Underwriters entered 
a bill to be pushed if amendments 
satisfactory to their interests were 
not added to the other bills. 


STATE INSURANCE TAXES 


HE power of the states to tax 
insurance companies, which are 
now engaged in whole or in part in 


interstate commerce, raises some 
very technical and complicated 
legal problems. As some $135,- 


000,000 or $140,000,000 annually is 
involved, these problems are being 
studied from all angles and it ap- 
pears that the tax laws of some 
states will require extensive over- 
hauling. 

Approximately 90% of state taxes 
fall into the category of gross pre- 
mium taxes in which field consider- 
able discrimination exists between 
domestic and foreign companies. 
Tennessee has already adopted legis- 
lation which levies a 2% tax on all 
premiums collected within the state 
to replace the old law which taxed 
out-of-state carriers 244% and left 
domestic carriers tax free. Similar 
legislation has been introduced in 
other states. Meanwhile, the Su- 
preme Court has agreed to review a 
protest by Lincoln National Life 
against an Oklahoma tax of 4% on 
premiums collected in Oklahoma-by 
out-of-state companies on the con- 
tention that the tax is discriminatory 





in that no similar levy is mage 
against Oklahoma companies. Cop. 
necticut has extended its tax dye 
date for non-resident companies tp 
April 1 to permit the legislature tp 
amend the tax laws. 


Governor Dewey of New Yok) 


has just signed a bill which provides 
that no officer, director or truste 
of a domestic insurer shall be pe- 
sonally liable for payment, or deter. 
mination not to contest payment, of 
any license, excise, privilege or other 
fee or tax to any state or politial 
subdivision, the power to impose 
which may be in question under the 
Commerce Clause of the Constity- 
tion, unless held by court prior 
thereto to be invalid. Similar meas- 
ures are under consideration in 
other states. 


AUTOMOBILE RATES 


ONG predicted changes in auto- 

mobile rates, dictated by increased 
costs of repairs and replacements, 
became effective on January 31. As- 
nounced by the member companies 
of the National Automobile Unde- 
writers Association and placed in 
force in all but a few states, cdl- 
lision rates for both private pas- 
senger cars and commercial were 
increased by approximately 25%. 
The minimum comprehensive cov- 
erage premium was left unchanged 
at $6, except in New York where 
it was reduced to $5. Also m- 
changed are passenger car fire and 
theft rates. The new manual in New 
York, however, for commercial cars 
provides for about 25% reduction 
in fire rates and for downward te- 
vision in theft rates to those of the 
lowest rated territory. 


ACCIDENT AND HEALTH 
UP 21%, 


As increase in accident and 
health premium volume for 194 
is reported by the Health and Acs- 
dent Underwriters Conference. This 
is an acceleration of the previous 
rate of growth, and brings volume 
to about $525,000,000 for all con- 
panies, an all-time high. The co- 
ference reports that loss ratios were 
the same as in 1943. 
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AmMaRIGAN 
° STATES > 
INS VAAN 83 


FINANCIAL STATEMENT 


AS OF DECEMBER 31,1944..... 
ASSETS LIABILITIES 


eS Spe ee mee arr $ 565,085.55 Reserve for Unearned Premiums $1,738,593.23 
U.S. Government Bonds. .... 2,200,000.00 Reserve for Claims and 
Public Utility Bonds ....... 101,879.07 Adjustment Expenses .... . 1,422,816.58 
Railroad Bonds ......... 56,486.00 Accounts Payable ........ 16,055.22 
SES SS ee ae ee 692,735.00 Reinsurance Payable. ...... 2,445.46 
Stock of American States Fire Accrued Cominissions...... 175,612.96 
a re ae 430,000.00 WGCTGOG TONNE. 2 et 170,837.10 
Home Office Real Estate. .... 150,000.00 Dividends Declared ....... 15,000.00 
Accrued Interest. ........ 6,537.50 Voluntary Reserve. ....... 334,363.97 
Premiums Receivable a a $500,000.00 
Gna@er SO Gays) . 2... 66s ss 640,087.62 Surplus ... . 500,000.00 
Due from Reinsurance Co. .. . 32,913.78 Surplus to Policyholders. .... 1,000,000.00 
$4,875,724.52 $4,875,724.52 





On basis of actual market values December 31, 1944, for all securities, assets would be 
increased to $4,932,112.26 and Voluntary Reserve to $390,751.71. 
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arses sl EXPENSE RATIO LOSS RATIO MARGIN 
Gums )=Admitted Assets Proof of acceptance by agents A history of conservative management, plus an investment policy that 
. . ‘ d the public alike is shown by demands liquidity of assets, assures ability to settle all present and 
pach 
Premiums Written our steady, year by year growth. future claims. 










As of December 31, 1944, American States had 
ONLY 5 LIABILITY SUITS OUTSTANDING 


We invite a comparison of this record of PROMPT CLAIMS SETTLEMENTS 
with that of any other company. 


AMERICAN STATES INSURANCE CO. 


CLAIM 
SETTLEMENT 


AMERICAN STATES BUILDING « INDIANAPOLIS 

















Gnnua "i Slatemend 
UNIVERSAL INSURANCE COMPANY 


Incorporated 1921, under the Laws of the State of New Jersey 


December 31, 1944 





ASSETS 


U. S. Government Bonds . . . . . .  . $1,492,453.00 
Municipal Bonds . . . . . . 6.6. . 170,400.00 
Me « « « «© #© « @ @© @ « 83,018.00 
Public Utility Bonds ee ae a ee ee ae 58,515.00 
Industrial and Mise. Bonds . . . . .. . 14,739.00 
Preferred Stocks. . . . . . «© © eo « 227,714.00 
SR 759,744.51 
rr er 558,772.00 

* $3.365,355.51 

* Valuations on National Association of Insurance Commissioners Basis 

Cash in Banks . . . - « » « « Eee saeee 
Agents’ Balances (not over 90 eon = « > 242,654.64 
All Other Admitted Assets . . . . .. . 201,347.03 

$4,895,679.20 


LIABILITIES 
Reserve for Outstanding Losses 
(Known and Unknown) . . . . . .  . $1,613,468.00 
Reserve for Unearned Premiums . . . . . 607,306.12 
Funds held under Reinsurance Treaties oe a 347,411.31 


Reserve for Taxes and Expenses . . . . . 99,555.00 
Contingent Reserve for Reinsurance 
in Unadmitted Companies . . . . . . 542,755.76 
ee eee ee eee Fh, 
Net Surplus... . « « Sees 6201 
POLICYHOLDERS’ SURPLUS cw #& - + «= ee 
$4,895,679.20 


LOSSES PAID TO POLICYHOLDERS 
SINCE ORGANIZATION . . . 2. ws $47,164,418.74 


On the basis of December 3lst, 1944 market quotations for all Bonds and 


Stocks owned, admitted assets, net surplus, and policyholders’ surplus would 
be increased by $152,811.49. 


Securities carried at $226,554.00 in the above statement are deposited with 
various State Insurance Departments as required by Law. 


TALBOT, BIRD AND GO., INC. 


Snsurance Wn derwurilers 


111 JOHN STREET +- NEW YORK 7, N. Y. 
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Agency Worth—Continued 

very low offers, not being at all sure 
of what they are buying and not 
wishing to give the time and effort 
to find out. Others, without too 
much insurance experience and 
probably no experience as to pur- 
chasing and merging another agency, 
will make an offer on some such 
basis as two or three times the aver- 
age annual commission, which some 
one has told them is a fair price for 
an agency, and will possibly pay 
much more than a careful analysis 
of the business would show it to be 
worth. It is for this reason that in 
selling an agency as many prospec- 
tive purchasers as possible should be 
approached. There is no telling who 
nay consider it most valuable. Fur- 
thermore, as few men will take the 
time and trouble themselves to 
analyze the business carefully, be- 
fore a prospect is approached a 
summary of the business should be 
prepared which may be left with 
him for study. This must be done 
carefully to avoid placing informa- 
tion in any one’s hands which could 
be used in competition with the 
eventual purchaser. It is possible 
to prepare a summary which will 
give a good picture of the business 
in general without disclosing such 
information. 

a. Make a list of all one-year fire 
business showing name of company, 
policy number, amount of pre- 
mium and total commission. 

b. Make a list of all term fire 
business showing name of company, 
policy number, amount of pre- 
mium, year (not day or month) of 
expiration and commission by years. 

c. Do the same for the various 
classes of casualty and supplemental 
fire lines such as tornado, tourist 
floater, fur coat, and the like. 

This will give the total commis- 
sions on business in force by years. 
It will show the distribution of the 
business by classes. It identifies 
each item by company and policy 
number, enabling an audit or re- 
view of any particular item to be 
easily made. It shows distribution 
of business to companies. It gives a 
prospective purchaser a good pic- 
ture of the average size of the pre- 
miums, indicating the larger risks. 
At the same time it gives no actual 
expiration dates or names of in- 
sureds, in fact no information that 
could be used in competition. Never- 
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Maintaining contact 





Just as an Army Command Post must constantly maintain con- 
tact with the front lines, agents and brokers must keep in touch 
with their clients and prospects. Even though wartime restric- 
tions may curtail personal calls, Standard’s advertising materials 
—particularly direct mail—will enable you to multiply your 
efforts and help you maintain sales. 


Standard’s agency advertising helps include attractive folders 
on all types of casualty and bonding coverage, blotters, mailing 
cards, sales letter ideas, newspaper advertising suggestions, 
window posters, advertising signs and other effective sales aids. 
This service is completely described in our advertising catalog. 
Your Standard field man will gladly show you a copy or write 
to the nearest Standard office. 


STANDARD ACCIDENT INSURANCE COMPANY 


ONE OF AMERICA'S OLDEST AND LARGEST CASUALTY & BONDING COMPANIES 


and its Fire and Marine affiliate PLANET INSURANCE COMPANY 


HOME OFFICES, DETROIT 32, MICHIGAN 








theless the information is sufficient 
to enable a prospect to judge how 
well he could merge the business 
with his own, its relative size, de- 
sirability from a class of business 
standpoint—and simiJar general in- 
formation. After the prospect has 
studied these figures, if he is suffi- 
ciently interested and the seller feels 


he is acting in good faith, it would 
be proper to allow him to see the 
names of the insureds, information 
as to how they pay their bills and 
grouping of the policies into ac- 
counts. However, the prospect 
should not be permitted to list actual 
expiration dates or have other in- 
(Continued on the next page) 
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Agency Worth—Continued 
formation which, if he failed to pur- 
chase the agency, might make an- 
other prospect, knowing a competi- 
tor had the information, reluctant 
to purchase. 

The writer used this method in 
putting an agency up for sale by 
bids. The commission was about 


$2,500 per year. The effect of com- 
petition is indicated by the receipt 
of eight bids ranging from $1,000 
to over $3,000. Incidentally, the 
high bid came from the largest, most 
aggressive, and successful agency in 
the city who later stated that what 
they wanted most was the new clien- 
tele to solicit. The purchase proved 








Banker’s 
Strong Box 


In its day the strong box 
served as protection for 
money and valuables. Bank- 
ers used it to carry money 
from bank to home for safe- 
keeping overnight. 


| i 
jc ' 
SIXTH WAR LOAN 
Tals he pe 


xem rom 


EFFECTIVE 
PROTECTION 


EEPING your money safe is 
K synonymous with keeping 
your country safe today. Put it in 
War Bonds and be sure of both. 

Standards in fire protection have 
likewise changed. For 140 years 
the Caledonian has responded with 
insurance keyed to the demands of 
the times. 

That’s why alert agents stick to 
the Caledonian...dependable for 
almost a century and a half. 





Statue of Liberty Bond sales booth erected for Sixth War Loan Drive in New York's Times Square 


THE 


ALEDONIAN 


INSURANCE COMPANY 
Founded 1805 


Executive Offices + Hartford, Conn. 
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a desirable one to them. This sa 
price should not be considered gf 
representative of the true value gf 
such an agency; in this particule} 
case it was a forced sale due pf 
financial difficulties but sold at af 
time when general: business cong. 
tions were good. 

Now as to some pitfalls in py. 
chasing : 

a. Make sure the business soldis 
live business subject to renewal 
That it does not include cancel 
policies which have not been so m 
corded. 

b. Check to make sure it is th 
seller’s direct business and not bus: 
ness written for brokers. Segregat. 
the brokerage business. 

c. Check for business subject tp 
cancellation for non-payment of pre 
mium. 

d. Secure written agreement, pre 
pared by an attorney, from the seller 
that he will not act as a competitor 
for a term of years. 

e. Determine the standing g 
seller with his companies as to pay- 
ment of any balance due. 

f. Check records for any assign 
ments or chattel mortgages—it 5 
not unknown for an agent to chattel 
mortgage his business. 

In this discussion, the tangible 
item of furniture and fixtures, pos 
sible value of lease and accounts 
receivable have not been discussed, 





It is usually best to avoid purchase 
of accounts receivable but rather 
allow the seller to collect his own, 
considering only business already 
paid for or not overdue as good 
business. 

Methods of purchase on commis 
sion retained or similar basis also 
have not been discussed although 
they are ideal methods for both pur- 
chaser and seller under certain con- 
ditions. However, they should be 
entered into by a seller only when 
the ability, integrity, and respons: 
bility of the purchaser are of the 
best. 

No definite answer has been made 
to the question. No definite answef 
can be made but the ideas and meth 
ods outlined will enable any agent 
to answer the question himself with 
some assurance of correctness. The 
method outlined of presenting a 
agency for sale might be helpful to 
his executors in securing the best 
possible price. 

—Hartford Agent 
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TRINITY UNIVERSAL 
INSURANCE COMPANY 


DECEMBER 31, 1944 


ASSETS A LIABILITIES 

eo in Banks - - © + + «+ «+ $1,191,112.42 Reserve for Losses and Claims - - - $ 667,807.21 

J. S. Government Dende - + + + + 3,258,649.83 Special Reserve for Liability Claims - 1,752,124.01 
ch County and an Bonds” - 454,461.30 Reserve for Unearned Premiums - - 3,792,198.31 
Miscellaneous Bonds - - a cae 35,332.30 Reserve for Taxes - - - « « 430,702.02 
Stocks sds - - + 3,229,912.86 Reserve for Other Liabilities - + 191,314.04 
First Mortgage en on Real mute - 139,288.70 Commissions Payable - - - - - - 306,064.73 
ag 84 Loans Ome me as . pry nae All Other Liabilities - - oe 68,491.08 

ite for Company’s Office Building - - 000. Kaan 
Other Real Estate - -  s < 52,762.12 a = 000 00-0 
Premiums in Course of Collection - - 1,028,851.52 ee, * 8 OS eee 
Premium Notes Receivable - - - - 210,721.73 
Accrued Interest - - - - - + - 17,697.78 Surplus to Policyholders - - - - - 2,762,089.16 
Total Admitted Assets - - - - $9,970,790.56 Total - 2 2 © © © © © $9,970,790.56 


Bonds amortized. Stocks at December 1, 1944 values as required by the National Association of Insurance Commissioners. 


Secuntry NatTIonAL Fire 
INSURANCE COMPANY 


DECEMBER 31, 1944 


‘ ASSETS LIABILITIES 
Cash in Banks - - - - - - - - $ 160,846.24 Reserve for Losses - - - - - -$ 47,864.76 
U.S. Government Bonds - - - - - 400,755.50 Reserve for Adjustment Expenses - 711.99 
a R for U d P - - 642,586.88 
State, County and Municipal Bonds_~— - 774,670.69 wena ed a é aemeaed o- 21.645.50 
Stocks oS Le ee ee oe 89,400.00 Other Reserves and Liabilities - - - 13,627.99 
Agents’ Balances Receivable - - - 89,148.54 Capital - - - - - $500,000.00 
Premium Notes Receivable - - - - 116,828.20 Surplus - - - - - 407,771.86 
Accrued Inert - - - - > - - 2,559.81 Surplus to Policyholders - - - - - 907,771.86 
Total Admitted Assets - - - - $1,634,208.98 Total - - - - + - + + ~ $1,634,208.98 


AUTOMOBILE « CASUALTY *¢ FIRE + INLAND MARINE + FIDELITY 
and SURETY BONDS * COMPREHENSIVE LIABILITY * WORKMEN'S COMPENSATION 


OFFICES 
DALLAS + LOS ANGELES + SAN FRANCISCO + PORTLAND + SEATTLE + DENVER + TOPEKA 
CHICAGO «+ INDIANAPOLIS + CLEVELAND + COLUMBUS + LOUISVILLE + PHILADELPHIA 
PITTSBURGH + NEWARK + BIRMINGHAM 


EDWARD T. HARRISON, President 
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SHORT LAY OFF BRINGS 
COMPENSATION CLAIMS 


PREDICTION of an avalanche 

of workmen’s compensation 
claims, post-war, contained in the 
monthly report of Paul Scharren- 
berg, director of industrial relations 
for the state of California, is sup- 
ported by a striking illustration. A 
California shipyard, shifting from 
Liberty ships to larger vessels, was 
forced to lay off approximately 
4,000 men for not exceeding ten 
days. “The day following the lay 
off,” Mr. Scharrenberg says ‘there 
was a line-up of employees outside 
the insurance company’s office two 
abreast and several hundred feet 
long. The line-up continued for ap- 
proximately a week. The insurance 
company estimates that well in ex- 
cess of 1,000 employees made a 
claim of some sort for workmen’s 
compensation.” 


The story emphasizes that the lay 
off was temporary, the employees 
could readily have been put to work 
elsewhere, if necessary, and the lay 
off occurred during a time of high 
wages, implying that even worse 
conditions would have existed if 
these factors were not present. 


AUTO RATES REDUCED 
BY KANSAS ORDER 


Y ORDER of Commissioner of 

Insurance Charles F. Hobbs, au- 
tomobile bodily injury rates on pri- 
vate passenger cars in Kansas have 
been reduced approximately 8%. 
The reduction was effective March 
1, 1945. 


TEXAS ORDER AWAITS 
ACTION ON APPEAL 


NFORCEMENT of the Texas 

Board of Insurance Commission- 
ers order of October 18, 1944, deal- 
ing with workmen’s compensation 
insurance, has been postponed until 
thirty days after final adjudication 
of pending court action. 

A temporary injunction granted 
on January 19 by the District Court 
of Travis County in favor of the 
Texas Employers’ Insurance Asso- 
ciation has been appealed by the 
Board to the Court of Civil Appeals 
at Austin. An appeal from this 
Court goes directly to the Supreme 
Court of Texas. The postponement 
avoids application of the order to 
other companies until the issues 
raised by the Texas Employers In- 
surance Association have been de- 
cided. By agreement, an action 
brought by the Texas Indemnity In- 
surance Company as a result of the 
order has been postponed pending 
settlement of the Texas Employers’ 
case. 





BOILER INSPECTOR 
A National Casualty Company 
desires services of a qualified 
boiler and machinery engineer 
capable of departmental admin- 
istration. This is a post war posi- 
tion with plenty of opportunity. 


Write Box 71C. 


ALFRED M. BEST COMPANY, 
75 Fulton Street, New York 7, N. Y. 














SUPREME COURT DECIDES 
STATE FARM CASE 


Y A 7 to 2 decision, the United 

States Supreme Court upheld the 
right of Wisconsin to refuse a ]j. 
cense to the State Farm Mutual 
Automobile Insurance Company, 
Bloomington, Illinois, but the opin. 
ion failed to indicate the effect which 
the new “commerce” status of in- 
surance will have on state regula 
tion. The court held strictly t 
standard procedure and refused to 
rule on the issue that the Wisconsin 
requirement was an undue burden 
on interstate commerce, as the State 
Farm had contended, because the 
question had not been passed upon 
by the Wisconsin Supreme Court. A 
separate action based on this prin- 
ciple is now pending, the court 


pointed out, which will permit the’ 


“commerce” issue to be litigated in 
regular order. While the majority 
opinion affirmed ‘“Wisconsin’s pre- 
rogative to select the appropriate 
means of protecting its own citizens 
by establishing financial standards 
for companies which exploit the op- 
portunities which Wisconsin af- 
fords,” the statement loses much of 
its significance because the ‘“com- 
merce’ question was not considered, 


CAREY NEW JERSEY 
COMMISSIONER 


AWRENCE B. CAREY, presi- 

dent of Plainfield Nationa! Bank, 
has been appointed the Commis 
sioner of Banking and Insurance of 
New Jersey, succeeding Dr. Eugene 
E. Agger, whose term of ‘office ex- 
pired. 





Miarsu « MSLENNAN 


INCORPORATED 


INSURANCE 


Federal Reserve Bank Building . 








164 West Jackson Blvd., Chicago 
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T. J. FALVEY, President 
BOSTON, MASSACHUSETTS 


FINANCIAL STATEMENT 
DECEMBER 31, 1944 


MASSACHUSETTS BONDING «° INSURANCE COMPANY 















ASSETS 
I 60s iG earn e via ars ae ene S Slee $ 2,649,499.99 
ee DN So das baees ess ele scow sad UES eee 13,071,119.70 
sn wd ee gio binds eee 55 46a Na cased omaa sme e sea 630,573.82 
Railroad, Public Utility and Industrial Bonds ....................-+..4-. 1,254,051.51 
RS ee eee ea cease 4 Wek ie ae Oe Oa wk baw eee sede 3,271,110.00 
ado dg ce ey El g Cae a NG Gow Sis ae owe a ore 4,645,485.00 
I Ooh o's ee ei eal ean Wie nate ot NEMS EG ania Sree eee a ses 2,716,261.57 
Premiums in Course of Collection (none over 90 days)...............+.-.. 2,834,272.76 
NS es ce a Ne tte Coke enw mine e ss een ee ee 70,755.03 
Deposit with Workmen’s Compensation Reinsurance Bureau............. 336,847.46 
EE MI 2566.55 no 6. oka wed bas EOE SRAM SRA OOS ooo 00's oa av eBences 277,378.34 
rr re re en ee eee $31,757,355.18 
LIABILITIES 
SI SSE OLED LOE OTE OE SEO EE Ty $12,044,257.53 
BE NO I on 5 oo oie s onc canteens eccscscsccccseeees 6,167,189.67 
Reserve for Taxes, Commissions and Other ‘Liabilities .................. 1,677,793.51 
Total Liabilities Except Capital ...... Se a ee $19,889,240.71 
Fa a are Teer eer $2,000,000.00 
SI a ree ee ee er ee ree eee 9,868,114.47 
eee eee 11,868,114.47 
I ho ac Soe eee en eA PERE Ca eee eea eee $31,757,355.18 

















Bonds in the amount of $879,342.68 amortized value are deposited with various States as required by law. 
All securities have been valued in accordance with the requirements of the National Association of Insur- 


ance Commissioners. On the basis of actual December 3! Market Values, Total Assets would have been 


$32,197,460.15 and Surplus would have been $10,308,219.44. 





Transacts business throughout the United States, writing 


FIDELITY, SURETY and FORGERY BONDS and ALL KINDS of CASUALTY INSURANCE 





FOR MARCH, 1945 
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America’s Oldest and Largest Ex- 
clusively Accident and Sickness In- 
surance Compuny. 







> * 






Over $35,000,000.00 paid to dis- 
abled policyholders or their bene- 
ficiaries. 











2 * 


Women, these days, are taking a 
more active role than ever in the 
business world. Are you equipped 
to protect their liberal incomes? 











x ww 


North American leads the field in 
providing full coverage Accident 
and Sickness Insurance for working 
women. It is an especially salable 
plan that can be written in units 
costing as little as $3.00 a month. 






x we 










If you are willing to work, the 
North American has a place for 
you in its sales organization. Ex- 
perience in Disability Insurance 
selling is not absolutely necessary. 








xwer 









Write us. Let us tell you about the 
“North American Way” of building 
a permanent business for yourself. 







kwr 


George Manzelmann, President 


NORTH AMERICAN 
ACCIDENT INSURANCE 
COMPANY 


209 South LaSalle Street 
CHICAGO 















STRENGTHENED FINANCIAL 
RESPONSIBILITY LAW INTRO- 
DUCED IN MARYLAND 


OLLOWING an extensive study 

of the subject, the Maryland 
Legislative Council has advocated 
the adoption by the General Assem- 
bly of strengthened automobile 
financial responsibility legislation 
similar to the laws enacted within 
the last few years by Indiana, Mich- 
igan, New Hampshire, New York, 
Oregon and Virginia. As a result 
of the passage of these laws and the 
attendant publicity and selling cam- 
paigns, the number of insured auto- 
mobiles at least doubled. John S. 
White, speaker of the Maryland 
House of Delegates, has introduced 
the enabling legislation (H.R.24) to 
strengthen the motor vehicle finan- 
cial responsibility law of Maryland. 


NEW YORK STANDARD 
POLICY 


DOPTION of the 1943 New 

York Standard Fire Insurance 
Policy, now effective in twenty-seven 
states, is under consideration in 
seven additional states, namely : Cal., 
Conn., Iowa, Okla., Pa., S. D. and 
Wyo. Passage of the necessary 
legislation, however, appears doubt- 
ful in Cal. and Iowa. The states 
where the new form is now in use 
are: Ala., Ariz., Ark., Colo., Del., 
Fla., Ga., Ida., Ky., Ind., La., Md., 
Miss., Mo., Mont., Neb., Nev., N. J., 
N. M., N. Y., Ohio, S. C., Tenn, 
Utah, Vt., Va. and Wash. 


NEW BURGLARY RATES 
FURTHER DELAYED 


HE new burglary rate manual in 

preparation for filing in New 
York State, and for country-wide 
adoption, has been indefinitely de- 
layed, due to problems in revision 
of the rating method for broad form 
money and securities form. It has 
been predicted that the burglary 
manual will produce substantial re- 
ductions on commercial classes. 


. Deaths 





CIVILIAN AND MILITARY 
MORTALITY 


t. civilian death rate in the 
U. S. for 1944 was lower than 
in 1943, according to the statisticians 
of the Metropolitan Life Ins. ©, 
from tuberculosis, child. 
birth and appendicitis were favor. 
able, while those due to influenz, 
poliomyelitis (paralysis) and mep- 
ingitis showed increases. Fatal acg- 
dents registered a decline in 1944, 
Total number was 94,000. The 
automobile was the greatest killer 
—24,000—7,000 less than in 194]. 
Home and occupational accidents 
were down, while catastrophes (5 
or more people) showed an increase 
to 3,500. Largest loss was 322— 
ammunition ships exploding; the 
four other major catastrophes— 
circus fire, Hartford, 168; tornado 
N. E. U. S., 159; gas tank explosion 
in Ohio, 130 and explosion on a 
destroyer in N. Y. Bay, 100 lives. }| 





Military Deaths 


Military deaths in 1944 for all 
belligerents exceeded 2,000,000—1,- 
250,000 Axis casualties. Battle 
losses for Americans totaled 145,000 
—greatest loss in any year in our 
history. This total was 5 times that 
experienced in 1943 and 3 times the 
number of casualties from Pearl 
Harbor to the end of 1943—25 
months. American deaths on the 
Western Front alone in 1944 ex- 
ceeded our total deaths in World 
War I. 80% of last year’s losses 
were experienced by the Army. 
Among other belligerents the mili- 
tary deaths for 1944 are estimated 
as follows: Japan, 350,000; Ger- 
many, 800,000; Axis satellites, 100,- 
000; Russia, 550,000; British Em- 
pire, 125,000; China, 50,000; 
France, 15,000 and the balance 
among our allies. From the initial 
participation in the war the losses 
for the various countries are est | 
mated at: Russia, 2,500,000; Ger- 
many, 2,500,000; Japan, 600,000; 
British Empire, 350,000 ; U. S., 200,- 
000 and France, 150,000. Compara- 
ble figures for China and Eastern 
European countries are not avail- 
able. At the end of 1944 the total 
military deaths in World War I 
approximately equalled those of 
World War I—8,000,000. 
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ASSETS LIABILITIES 
United States Government Bonds... $12,125,273.27 Reserve for Unearned Premiums 
State, Municipal and other Gov't Bonds 466,788.55 Reserve for Losses and Claims 
Railroad Bonds....... Pee ake 14,467.15 Reinsurance Reserves... . . pels 
Public Utility Bonds.............. 306,308.36 Funds held under Reinsurance Treaties 
Preferred and Guaranteed Stocks. . . 2,967 ,595.00 Commissions and Accounts Payable . 
ee rr 4,853,703 .00 Federal, State and Other Taxes. . 

————————— Voluntary Reserves: 

Tora Bonps Anp Stocks..... $20,734,135.33 Contingencies...... $1,250,000.00 
Cash in Banks...... $2,238,473.54 Security Fluctuation 755,035.75 
Cash in Offices. ..... 10,565.00 2,249 ,038.54 Post War Period. 258,456.57 

ee Employees’ Sethe - 
Premiums, not over three months due 75,990.69 ment Plan.. 157,105.82 
Accrued Interest.................. 50,974.92 Ts. 
eS oe anaes ae 323,982.84 Capital Paid In. ... $2,000,000.00 
Post War Refund—Excess ProfitsTax 258,456.57 Surplus......... 8,545 ,846.15 


Surplus to Policyholders. ..... 


Torat ApmitTrep AssETs....... $23,692,578.89 Toran LIABILITIES....... 


$ 3,415,011.49 


w 


986,231.47 
832,558.02 
598 878.06 
283 572.73 
1,009 882.83 


_ 


2.420,598.1 





$13,146,732.74 


10,545 ,846.15 





_ $23,692,578. 8.89 


Bonds and Stocks are valued in accordance with requirements of the State of New York Insurance Department. 
On the basis of December 31, 1944 market quotations for all bonds and stocks owned, this company’s Total 


Admitted Assets and its Surplus would be increased by $390,653.08. 
Securities carried at $1,043,200.47 in the above statement are deposited as required by law. 


Dexectous 








A. M. ANDERSON JOHN T. JONES 
J.P. Morgan & Co., Incorporated, New York Vice-President, 
WM. HENRY BARNUM GARRISON NORTON 
President, Continental Realty Investing Co., Inc., New York Arthur Young & Co., 
- PRESCOTT S. BUSH JUNIUS L. POWELL 
Brown Brothers Harriman & Co., New York Chubb & Son, 
CLINTON H. CRANE GEORGE lH. REANEY 
President, St. Joseph Lead Co., New York President, 
D. ROGER ENGLAR REEVE SCHLEY 
Bigham, Englar, Jones & Houston, New York Vice-President, Chase National Bank, 
WILLIAM A. HAMILTON LANGBOURNE M. WILLIAMS, Jr. 
Hamilton, Ont. President, Freeport Sulphur Company, 


HENDON CHUBB, Chubb & Son, New York 
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New York 


New York 


New York 


New York 


New York 





UNITED STATES GUARANTEE COMPANY 


NEW YORK CITY 
FIDELITY SURETY CASUALTY 


Aviation Insurance through Associated Aviation Underwriters 






































Property Facts 
Are Basic 


The starting point 
for sound solution of 
problems of Income 
Taxation, Reconver- 
sion, Accounting, 
Insurance and Finance 
is an accurate knowl- 
edge and record of 
Property Facts. 


The AMERICAN 


APPRAISAL 
Company 


VALUATIONS * PROPERTY RECORDS 
DEPRECIATION STUDIES 









































this ts at! 
First Time Anywhere 
A Junior Comprehensive 
(Series ‘*A’’) 


Dishonesty Disappearance 
Destruction 


BLANKET BOND 


at moderate cost 
for the small enterprise 


Note this Complete Coverage 
$1000.00 
Commercial Blanket Fidelity 


(with Retroactive Restoration & 
Reinstatement Prem. Waiver) 


Money & Securities Broad Form 
(Blanket Inside & Outside) 


Safety Deposit Box Securities 
Cover at Bank 
$500.00 
Depositor’s Commercial Forgery 
& Alteration 
Insured’s Issue) 
TOTAL $2500.00 
Junior Series ‘‘B’’ Bond 
written in optional amounts 
for larger risks. 


Descriptive Folder & Rates Upon Request 
ANCHOR CASUALTY COMPANY 
SAINT PAUL 4, MINN. 
Anchor Your Bond Business 
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BROADENED PPF COVERAGE 


HE executive committee of the 

Inland Marine Underwriters As- 
sociation has recommended to mem- 
ber companies the adoption of 
numerous revisions in the personal 
property floater form. Designed 
to take care of all necessary and 
reasonable coverages an assured 
would normally obtain under spe- 
cific forms of policies, the proposed 
changes, which have been under con- 
sideration for several months, in- 
clude provisions for additional bur- 
glary and holdup coverage on 
unscheduled jewelry, watches and 
furs applicable to any residence of 
the assured and for increasing the 
limit of liability from $50 on money 
and securities to $500 on money, 
including numismatic property, and 
to $1,000 on securities including 
philatelic property. New rules pro- 
vide for coverage on boats and an 
optional automatic reinstatement 
clause on unscheduled _ personal 
property if entire loss exceeds $250. 
Also recommended is the issuance 
of three-year policies at two and 
one-half times the annual rate. 

Changes advocated, it is expected, 
will be put into effect by the IMUA 
member companies in all territory 
except District of Columbia, Illinois, 
Kansas, Michigan, Missouri and 
Wisconsin where approval of the 
changes by local organizations is re- 
quired. 

A two and one-half annual pre- 
mium charge for a_ three-year 
jewelry or fur floater policy is an- 


** FIRE «x 





NEW YORK 


REINSURANCE 








other proposal. Amended annual 
jewelry rates are: $1.87 per $1 
for first $5,000; $1.31 per $100 for 
excess of $5,000 up to $10,000; $.75 
per $100 for excess of $10,000 up 
to $50,000; and $.41 per $100 for 
excess of $50,000 up to $100,000, 
On policies exceeding $100,000 the 
rate is $.66 per $100 for the entire 
amount. New annual rate on sched- 
uled furs is $.85. 


WAR COST 


HIS war is costing the world 

200 Billion Dollars a year— 
more than $500,000,000 a day. The 
direct cost of World War I was 
estimated at $208,000,000,000, plus 
$150,000,000,000 in indirect cost. In 
the current war the direct cost to the 
U. S. is approximately $89,000,000- 
OOO per annum (1944-1945 fiscal 
year). This compares with $20, 
000,000,000 for Britain; $4,500- 
000,000 for Canada ; $2,500,000,000 
for Australia; $30,000,000,000 for 
Germany and $15,000,000,000 for 
Japan. By the end of the current 
fiscal year the cost of the war to the 
world will be 1 Trillion Dollars. Ii 
the first World War can be used as 
a yardstick, the indirect cost of the 
current war will total approximately 
$750,000,000,000 additional — pro- 
viding the war is over by the end 
of the present fiscal year. 


NO INDEX THIS MONTH 


EADERS accustomed to the use 

of the List of Advertisers and 
the Complete Cumulative Index of 
all major articles and company de- 
velopments will understand that still 
another regular feature of Best's 
INSURANCE NEws has become a wat 


casualty. 
In the interest of paper conserva- 
tion under paper consumption 


quotas, it was found necessary to 
omit from this issue the usual cumu- 
lative index and list of advertisers. 

However, we are including a more 
complete Table of Contents on the 
title page and will run the cumula- 
tive index of leading articles and 
company developments on a quar- 
terly or semi-annual basis, as paper 
quotas permit. 
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FINANCIAL STATEMENT, DECEMBER 31, 1944 


ADMITTED ASSETS 
































PRT, TOA ORIN ON i ace lesbaaanlaelinnatee $ 767,619.45 
Bonds: 
U. S. Govt. (Direct or Guaranteed) ...... $5,305,983.27 
State and Municipal..................222.--.----- 4,242,792.56 
RIFTS ARERR aS De Pee 49,751.41 
Federal Home Loan Banks.................... 50,000.00 9,648,527.24 
Te I dint slesihicisnmstanamnusinnibienioniieal $10,416,146.69 
Central Surety Fire Corporation Stock................-------------00---+- 627,301.85 
Real Estate Sold Under Contract....0....2..22.2.0cc ccc eeeeeeeeee eee eeeeeee eee 19,413.99 
POUND CMOIIUS Ge CHS I in sasccrnccscnssenncnnccesescneerence 33,694.84 
Premiums in Course of Collection (not over 90 days) ............ 894,504.74 
Accrued Interest on Investments...............02----.c2e--eeeeeeeeeeeeeeeee 74,320.95 
nn I a sbbenmnnnnamanehninn 2,563.44 
Total Admitted Assets..... a a aa ace $12,067,946.50 
LIABILITIES 
SD $4,434,812.90 
Reserve for Unearned Premiums ...............-.. 2,561 I 26.92 
Total Claim and Premium Reserves.........-.------------------++++- $ 6,995,939.82 
Reserve for Commissions, Taxes and Other Liabilities............ 695,293.07 
Votratary Cmmieerety Tami. nn .nicnn na sscn esac ncn serssinnnse 100,000.00 
Fe I on ccnsckitmnkicsissiccdintaiaseidaicinectunicesedsinnbsitisiaasamatisedil $ 7,791,232.89 
IE sesidci-iecciniciienprneniitetipnilnidceinitdssasen meena $1,000,000.00 
SITE: sidatichentasinnponsnentensidditbietiansnininntietnenis 3,276,713.61 
maa Ce Cini cis sticcerensiccrenininnnesinsitiiiiptipainiadiptiiadilatnattiiae $ 4,276,713.61 
8S EE NER ONT ire au ORES $12,067,946.50 








Securities carried at $614,914.34 in the above statement are deposited for purposes required by law. 

Bonds are carried on amortized basis. Market value of bonds exceeded their book value at December 
31, 1944, by $200,715.25. No bonds were in default either as to principal or interest at December 31, 1944. 

Market value of invested assets of Central Surety Fire Corporation exceeded their book value at 
December 31, 1944, by $12,681.06. 


HOME OFFICE KANSAS CITY. MISSOURI 
R. E. McGINNIS, President 


SAN FRANCISCO . CHICAGO ° NEW YORK 
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AETNA CASUALTY and Surety Company 
Hartford, Connecticut 


ars 






Capital Increase Approved 





Stockholders of the Aetna Casualty and Surety Com- 
pany have approved the recommendation of the board 
of directors that capital be increased from $3,000,000 
to $6,000,000 by stock dividend. The action involves 
transfer of $3,000,000 from the surplus account to the 
capital account, and the distribution to stockholders of 
| one additional share for each old share held. 









AGRICULTURAL Group 
Watertown, N. Y. 


Official Changes 














Four changes in the official staff of the Agricultural 
and Empire State Insurance Companies were made at 
the annual meeting of the companies held last month. 
Harvey R. Waite, president since 1928, was elected 
chairman of the board of directors and Ervin J. Dickey, 
executive vice president since 1942, was made vice 
chairman of the board, offices which have not been filled 
for several years. Harold W. Tomlinson, vice presi- 
dent and treasurer since 1943, was elected to the pres- 
idency succeeding Mr. Waite and Robert G. Horr, 
a director of the Agricultural since 1935 and a regular 
member of its finance committee, was elected treasurer. 












AMERICAN AUTOMOBILE Fire Insurance 
Company, St. Louis, Missouri 







Discontinues Deviations 





Effective March 1, the American Automobile Fire In- 
surance Company discontinued its filed deviations on 
automobile lines in New York and New Jersey because 
of the poorer experience now being developed on this 
business. Deviations had been 15% on fire, theft and 
comprehensive in both states and 10% on collision in 
New York. _ 

Similar deviations in a number of other states like- 
wise have been abandoned and for all practical pur- 
poses manual rates are now observed by this company 
in writing automobile material damage insurance. In 
a few limited territories within certain states, and for 















FOR MARCH, 1945 





CASUALTY — SURETY 













a particular form of coverage, slight variations be- 
tween its rates and manual continue. In some instances 
these rates are higher than manual and in other in- 
stances lower than manual. 


ALL FLORIDA Surety Company 


Miami, Florida 
New Company 


The All Florida Surety Company, 914 Seybold 
Building, Miami, Florida, is now in operation with 
capital of $100,000. It is authorized to write bail, surety, 
appeal, supersedent and other types of bonds. The com- 
pany was incorporated September 21, 1944 and licensed 
November 13, 1944. J. F. Gordon is president. 





AMERICAN MOTORISTS Insurance Company 


Chicago, Illinois 


Reports Volume by Lines 


Net premium writings of the American Motorists 
Insurance Company were $10,144,017 in 1944, or 1.8% 
below 1943. By lines of business, the figures show 
gains in all lines except workmen’s compensation, but 
the decrease in the latter coverage, due to the completion 
of war plant projects which had produced large vol- 
umes in prior years, was sufficient to produce a net 
reduction in total writings. Compensation premiums 
were $4,114,568, down 18.6%, while volume and per- 
centage of increase in other lines were as follows: 
Automobile, $5,262,389, 14.7% ; general liability, $413,- 
243, 9.2% ; accident and health, $199,256, 1.8% ; glass, 
$21,867, 4.9%; fidelity and surety, $91,948, 33.9%; 
burglary, $40,744, 62.1%. 


AMERICAN POLICYHOLDERS' Insurance 


Company, Boston, Massachusetts 
Restricts New York Writings 

The American Policyholders’ Insurance Company has 
discontinued the writing of all lines in New York 


State, except malpractice liability and true group insur- 
(Continued on the next page) 
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BALTIMORE NEW YORK 


A PROGRESSIVE 


SURETY and CASUALTY 
COMPANY 
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Fire, Casualty and 


Surety Reinsurance 
* 


Excess contracts, specialty 
and unusual covers including: 


Surcharge Premium Guarantee—Aggre- 
gate Excess Covers—Surplus Fire— 
Excess Motor Cargo Contracts. 


EXCESS 
UNDERWRITERS 


INC. 
90 JOHN STREET - NEW YORE 


ARTHUR VON THADEN, President 
LESTER A. MENEGAY, Vice President 


= 


94 
































Z 














AMERICAN POLICYHOLDERS'—Continued 


ance. The excepted lines are those not written on an 
agency or brokerage basis. In New York State, the 
company discontinued dividends to policyholders on 
automobile liability and property damage effective with 
expirations of March 1, 1945. Operations or dividends 
in other states were not affected. Control of the com- 
pany is held by American Mutual Liability Insurance 
Company. 


ASSOCIATED HOSPITAL Service of New York 
New York, N. Y. 


Record Enrollment Reported 


A total of 360,498 persons were added to the rolls 
of the Associated Hospital Service of New York in 
1944, exceeding by 218% the 1943 enrollment addition 
of 113,424. At 1944 year end, 1,803,049 persons were 
members of the plan. National figures for the 81 Blue 
Cross plans were reported, showing enrollment of 3,- 
482,069 in 1944, bringing total membership to 16,541, 
670, not counting about 800,000 members in service. 


CONTINENTAL Casualty Company 
Chicago, Illinois 


Large Volume Gain Shown 


The Continental Casualty Company reports a 1944 
premium income of $38,307,620, or nearly 21% more 
than in 1943. Accident and health volume was up 
25.2%, auto liability 30.5%. Underwriting profit was 
$2,006,146, net investment income $1,202,784. Sur- 
plus increased $1,495,757 after adding $1,400,000 to 
the investment contingency reserve. At year end assets 
were $59,729,965, capital $5,000,000, surplus $10,873,- 
411 and special reserves $3,900,000. Provision for 
federal and Canadian income taxes was $850,000. Divi- 
dends of $900,000 were paid, and $2,500,000 was 
transferred to capital. 


New Wholesale Division 


A wholesale accident and health division has been 
established by this company under the supervision of 
James A. Hampton. It provides accident and health 
income protection, hospital expense indemnity, and 
surgical, medical expense benefits; or any combination 
of these coverages to employee groups on a voluntary 
basis. The same coverages, except income protection, 
are also available to dependents of employees under a 
family group plan. A group of five or more persons 
with a common employer may qualify for this whole- 
sale protection. 

The unit will not be competitive with other Con- 
tinental representatives, but will operate entirely and 
exclusively through its own wholesale-trained super- 

Continued on page 96) 
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The General Agent is usually the first man in his city to offer improved 
forms of insurance . . . forms providing broader coverages at the lowest 
possible cost accordant with safety and service. 

It is standard practice at the General to study new needs, and plan policies 
to meet them. 

And this spirit of enterprise on the part of the General consistently 
attracts progressive agents who seek means of providing better insurance 
service to their clients. 


That is why the General Agent is nearly always first. 


GENERAL INSURANCE COMPANY OF AMERICA 
GENERAL CASUALTY COMPANY OF AMERICA 


FIRST NATIONAL INSURANCE CO. OF AMERICA 


H. K. DENT, President... Home Office: SEATTLE 
t 





BRANCH AND SERVICE OFFICES IN PRINCIPAL CITIES THROUGHOUT THE UNITED STATES ° CANADIAN DEPARTMENT, VANCOUVER, B. C, 

















1794 ° 1945 


15Ist YEAR 





FIRE © AUTOMOBILE * WINDSTORM 
PARCEL POST © INLAND MARINE 

















PARTICIPATING 
RW aol eam O10). ) 7-3, BD 4 
INSURANCE 


For over 22 years, our Dividends to 
Policyholders on Workmen's Com- 
pensation Insurance have averaged 


20% 


Workmen's Compensation 
+ General P. L. and P. D. 
' Auto P. L., P. D. and Coll. 
Plate Glass 


Write for our proposition TODAY 
"4 STRONG LEGAL RESERVE STOCK COMPANY” 


__INSURANCE CO./ ALA. acd 


HOME OFFICE... BIRMINGHAM, ALA 








CONTINENTAL CASUALTY—Continued 

visors and salesmen. Their services will be available to 
all Continental representatives. Direct mail will be em- 
ployed in the development of wholesale accounts, this 
service to be supplied without cost to the agent, both 
locally and by direct home office circularization. The 
wholesale specialists will handle sales and production 
work, and will re-solicit accounts periodically. The 
agent will be compensated by continuous commissions 
for servicing the business produced by home office field 
men. 

Through its application to comparatively small groups 
(five or more employees), the plan offers a means of 
competing with non-profit hospital service organiza- 
tions. 


COSMOPOLITAN MUTUAL Fire Insurance 
Company, New York, N. Y. 


In Process of Organization 


Officials of the Butchers Mutual Casualty Company 
of New York have filed notice of intention to incor- 
porate a mutual fire insurance company under the title 
“Cosmopolitan Mutual Fire Insurance Company of 
New York.” The proposed affiliate will transact a gen- 
eral fire business including automobile and inland marine 
lines and its affairs will be under the same management 
as that of the Butchers Mutual Casualty Company of 
New York. 


EXCELSIOR Insurance Company of New York 
Syracuse, N. Y. 


Capital Increase Approved 


Stockholders of the company at the annual meeting 
on February 12 approved an increase in capital stock 
from $330,000 to $370,000. The 8,000 additional shares 
are being offered to stockholders of record February 
12 at $6 each, par value $5. 

The annual report submitted to the stockholders 
covering operations in 1944 showed an increase in assets 
of 10% and an increase in surplus of 18% compared 
with the previous year. Net agency premiums, the 
management reported, advanced nearly 20% in 1944. 

Officers elected for the coming year are Charles 
Hadley Watkins of Boston, chairman of the board, 
succeeding William G. Hurtzig of Morristown, N. J.; 
Robert C. Hosmer, president; John E. Greenwood of 
Warren, Ohio, first vice president; Forrest H. Wit- 
meyer, second vice president and secretary; and Law- 
rence B. Starr of Meadville, Penna., third vice president; 
Henry C. Little, treasurer; Mildred T. Linn, assistant 
secretary ; and Laura K. Thompson, assistant treasurer. 

Newly elected members of the board of directors are 
Lynn J. Bickelhaupt of the Van Voast & Leonard 
Agency of Saratoga Springs, New York, George W. 
Lee, attorney of Syracuse and Forrest H. Witmeyer, 
second vice president and secretary. 
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GENERAL 


REINSURANCE 
CORPORATION 


Financial Statement, December 31, 1944 


ASSETS 
Cash in Banks and Offices ....... $ 2,590,037.46 
Investments: 
rr $16,864,525.79 
North Star Rein- 
surance Corpo- 
ration Stock... 3,441,977.09 
Other Stocks... . 4,797,654.99 


Mortgage Loans. . 113,493.75 





Te a ee eal a 25,217,651.62 
Premiums in Course of Collection (not 
ever 90 Gags Gus)... cc ces 702,979.40 
PIE PES a. ok 5 8 ha kes 91,432.05 
Other Admitted Assets ......... 11,406.54 
Total Admitted Assets....... $28,613,507.07 
LIABILITIES 
Reserve forClaims and Claim Expenses $12,733,611.02 
Reserve for Unearned Premiums. . 3,228,729.33 
Reserve for Commissions, Taxes and 
Cluiver TASES ww ww ccc ccs 1,459,386.44 
Catastrophe Reserve........... 350,000.00 
Womtary Reserve . ww cece 1,841,780.28 
ee ae $ 1,000,000.00 
a ae 8,000,000.00 
Surplus to Policyholders........ 9,000,000.00 
0 Re eee are $28,613,507.07 


Bonds and stocks owned are valued in accordance with the re- 
quirements of the New York State Insurance Department. + On 
the basis of December 31, 1944 market quotations for bonds and 
stocks owned (other than stocks of afhliates), Total Admitted 
Assets would be increased to $28,975,352.00 and Voluntary 
Reserve to $2,203,625.21. » Securities carried at $3,843,319.17 
in the above statement are deposited as required by law. 


Casualty and Bonding Lines 





NORTH STAR 


REINSURANCE 
CORPORATION 


Financial Statement, December 31, 1944 





ASSETS 
Cash in Banks and Office......... $ 525,651.96 
Investments: 
NEE sirivw us xceaa & + $5,703,924.87 
Common Stocks.... 1,496,260.00 
Mortgage Loans.... 28,233.66 
CO Se er se eer eee 7,228,418.53 
Balances due from Ceding Companies 
(not over 90 days due)......... 225,161.87 
as 34,614.11 
Other Admitted Assets .......... 9,876.40 
Total Admitted Assets ........ $8,023,722.87 
LIABILITIES 
Reserve for Claims and Claim Expenses $ 858,746.00 
Reserve for Unearned Premiums .... 3,631,249.03 
Reserve for Commissions, Taxes and 
oo eee eee ere 58,450.23 
2 Pere cee $1,000,000.00 
SaMPIRS. cc cecee - 2,475,277.61 
Surplus to Policyholders ......... 3,475,277.61 
MSGi icevedeurennicn es $8,023,722.87 


Bonds and stocks owned are valued in accordance with the re- 
quirements of the New York State Insurance Department. + On 
the basis of December 31, 1944 market quotations for bonds and 
stocks owned, Total Admitted Assets would be increased 
to $8,140,218.48 and Surplus to $2,591,773.22. + Securities car- 
ried at $473,717.85 in the above statement are deposited as 
required by law. 


Fire and Alllied Lines 





90 JOHN STREET, NEW YORK 7 


200 BUSH STREET, SAN FRANCISCO 4 

















THROUGH l () 3 YEARS 


Fire, Marine, personal property insur- 
ance. Non-assessable, profit-participat- 


ing. Sold through brokers or agents. 


ATLANTIC 


Metal INSURANCE Gonpang 


fORTY-NINE WALL STREET + NEW YORK 5, N, Y. 


Albany - Baltimore - Boston - Chicago - Cleveland - Dallas 
Detroit *« Newark « New Haven - Philadelphia - Pittsburgh - Rochester 




















COMPANY CHARTER 
FOR SALE 


Indiana Special Assessment 
Charter Permits writing of 
Life—Health—Accident 





For particulars address 
Box 69C, Alfred M. Best Co., 
Inc., 75 Fulton Street, New 
York 7, N. Y. 
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FARM BUREAU MUTUAL Automobile Insuraneg 
Company, Columbus, Ohio 


Resignations Announced 


Resignations of the following officers of the Fam 
Bureau Mutual Automobile Insurance Company hay 
been ———— L. A. Taylor, vice president and se. 
retary; L. J. Bennett, assistant secretary, in charge 
of sales; ‘RW. Richert, superintendent of agencies: 
and Eugene L. Hensel, special counsel. All four official, 
held like positions, from which they have also resigned, 
with Farm Bureau Life Insurance Company, Eurekg. 
Maryland Assurance Corporation, and Farm Burey 
Mutual Fire Insurance Company. The resignation 
were announced by Eugene L. Hensel. 


FEDERAL LIFE and Benefit Association 
Wilmington, Delaware 


Converts to Mutual Company 


As of December 30, 1944 the Federal Life and Benefit 
Association converted to a mutual insurance company, 
under the name of Mutual Hospitalization Insurance 
Company. There was no change in personnel. The 
Federal Life and Benefit Association was incorporate 
under the laws of Delaware September 22, 1934 and 
was licensed by the Delaware Insurance Departmen 
July 22, 1937 to transact life, health and accident in- 
surance. All business is transacted by mail, the com- 
pany employing no agents and securing business by 
advertising and correspondence. At December 31, 1943 
the association reported assets of $18,744 and liabilities 
of $703. Premium income was $38,451 for the year. 


FIRE ASSOCIATION Group 
Philadelphia, Pennsylvania 


Pension Fund Proposed 


Stockholders of the Fire Association of Philadelphia 
and its affiliated companies at their annual meetings wil 
vote upon a proposed pension plan for employees a 
recommended by the board of directors. 

The plan provides for retirement at 65 after ten or 
more years of service with reduced rates of benefits 
for retirement at 55. The initial cost of establishing 
the fund is approximately $750,000 which will be ap- 
portioned as follows: Fire Association, $562,000, Lun- 
bermen’s, $90,000, Reliance, $60,000 and Philadelphia 
National, $38,000. Current ayments under the pro 
posed plan are estimated at $75,000 annually with Fire 
Association contributing $56,250, Lumbermen’s $9,000, 
Reliance $6,000 and Philadelphia National $3,750. 

Benefits provided under the plan call for an annual 
retirement income for each year of service after Jant- 


ary 1, 1945 equal to 1.25% of the employee’s annual | 
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basic earnings (excluding cost of living adjustment, 
bonuses, overtime) up to and including $3,000 plus 
1.75% of such earnings in excess of $3,000. For service 
prior to January 1, 1945 the retirement income will be 
computed at .75% of the first $3,000 of the annual basic 
earnings as of January 1, 1945, plus 1.00% of such 
earnings in excess of $3,000, thultiplied by the number 
of years of continuous service of the employee after 
his 28th birthday or the first anniversary of employment, 
whichever is later. The minimum past service retire- 
ment income credit shall be $20 per year provided that 
the total benefit payable to the employee under the 
plan, together with his primary Social Security benefit, 
shall not by virtue of this minimum be increased beyond 


$900 per year. 


GLENS FALLS Indemnity Company 
Glens Falls, New York 


Examined 


An examination of Glens Falls Indemnity Company 
as of June 30, 1944 by the New York Insurance De- 
partment shows the company to have had assets at that 
date of $18,326,200, capital of $1,000,000 and surplus 
of $4,295,489. During the three-year period covered 
by the examination, the company had a gain from 
underwriting of $561,655 and a gain from investments 
of $1,095,293, while dividends to stockholders were 
$300,000. 

The surplus figure established by the examiner ex- 
ceeded that established by the company at the same 
date by $645,100. Most of the increase came from 
decreases in reserves for losses. Miscellaneous lines 
loss reserve was decreased by $199,409, liability by 
$144,808, and workmen’s compensation by $321,939. 
In addition, the examiner’s case basis estimate of claims 
indicated an equity of $1,368,533 for liability and $285,- 
571 for workmen’s compensation in the reserves on 
these lines established under the statutory formula basis. 


HOME Insurance Company 
New York, N. Y. 


Record Volume 


An all-time record high premium volume of $71,- 
422,544 is reported by The Home Insurance Company 
of New York in its annual report covering the year 
1944. This volume is nearly $10,000,000 higher than 
that reported for 1943 and is $353,378 greater than the 
previous record total of $71,069,166 written in 1941. In 
the latter year, however, the total included $26,081,500 
in automobile business which consisted largely of pre- 
miums on financed automobiles, while in 1944 the auto- 
mobile premium volume amounted to only $4,023,360. 
Ocean marine premiums in 1944 were $6,106,739 com- 
pared with $4,917,889 the previous year. 

(Continued on the next page) 
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“Whatever 
is worth doing at all 
is worth doing well” 


LORD CHESTERFIELD, 1746 











* 


Since 1917 Bituminous of Rock Island has 
offered Security with Service to policyhold- 
ers and agents alike. Experience proves it’s 
worth doing . . . and Bituminous does it 


well. 


Bituminous has had a hand in the develop- 
ment of many productive and aggressive 
agencies . . . home office and field men will 


be glad to tell you how it is done. 


aminous Cas 
Fee PORATI GALT 


ROCK ISLAND ILLINOIS 


Specializing in: Workmen’s Compensation, 
Comprehensive General Liability, Public 
Liability, Property Damage, Comprehensive 
Personal Liability and Automobile Liability. 


Assets over $12,000,000 























CASES FROM OUR LOSS FILES 


POINT WAY TO GREATER VOLUME 


CASE No. 3 


SMALL METAL WORKER 
Written with 80%, Coinsurance 


Sound value $14,000.00 
Loss or damage $9,000.00 
Insurance carried 4,000.00 
Insurance required 11,200.00 
Amount collectible 3,214.29 


PRODUCTION CUE 


Policy contracts should be in amounts conforming 
to present-day values. If not, in the event of 
loss, penalties under coinsurance may be severe. 
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THE SPRIN 


W. 8. CRUTTENDEN, President 
SPRINGFIELD FIRE & MARINE INSURANCE COMPANY SPRINGFIELD, MASS. 


CONSTITUTION DEPARTMENT . . . . . . SPRINGFIELD, MASS. 
SENTINEL FIRE INSURANCE COMPANY . . . SPRINGFIELD, MASS. 
MICHIGAN FIRE & MARINE INSURANCE COMPANY ° DETROIT, MICH. 
NEW ENGLAND FIRE INSURANCE COMPANY . . SPRINGFIELD, MASS. 


OF FIRE INSURANCE COMPANIES 
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Every Gulf policy outstanding was 
issued by or thru a licensed agent 
(or broker) who received full agen- 


cy commissions . . . no exceptions. 





Correspondence From Local Agents Invited 


GULF 


INSURANCE CO. 
DALLAS, TEXAS 


Writing 
Fire, Automobile & Inland Marine 
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HOME INSURANCE—Continued 

Assets of the company also hit a new high reaching 
$147,045,440 on December 31, 1944, a gain of almost 
$15,000,000 for the year. After providing for liabilities 
totaling $78,134,958, including unearned premiums of 
$56,900,611, the company reported policyholders’ sur- 
plus of $68,910,481. Cash and U. S. Government bonds 
at the year end totaled $55,985,057 equal to approxi- 
mately 100% of the unearned premiums. Other bonds 
and stocks of $76,426,405, real estate and mortgages of 
$4,140,534, premium balances of $8,637,873 and mis- 
cellaneous items of $1,855,571 comprised the balance of 
the company’s admitted assets. 


LUMBERMENS MUTUAL Casualty Company 


Chicago, Illinois 
Reports Gain 


In 1944 an increase of $1,320,280 in premium volume 
was achieved by Lumbermens Mutual Casualty Com- 
pany with total volume reaching $32,719,795. Automo- 
bile writings were up $1,258,967, and exceeded com- 
pensation premiums, which were down 3.6%, with the 
decline in construction for war purposes. Fidelity and 
surety volume was up 37%, burglary 24% and boiler 
and machinery 23%. 


MARYLAND Casualty Company 


Baltimore, Maryland 
Results 


The year’s operating profit of $5,011,603 for Mary- 
land Casualty Company included $3,443,195 from un- 
derwriting, according to the annual stockholders’ re- 
port for 1944. Net investment income was $1,430,930, 
while miscellaneous credits were $137,478. After fed- 
eral taxes of $1,468,617, and dividends on preferred 
stock of $810,000, surplus was increased by $2,632,986. 
At year end assets were $73,412,838 and surplus $19,- 
341,336. Net premiums written were $31,206,457, about 
the same as in 1943. 


MASSACHUSETTS BONDING and Insurance 


Company, Boston, Massachusetts 
Stockholders’ Report 


Net premium income of $16,621,122 is reported by 
the Massachusetts Bonding and Insurance Company for 
1944, in a report to stockholders, or $1,146,739 more 
than in 1943. The statement shows assets of $31.757,- 
355, capital of $2,000,000 and surplus of $9,868,114. 
On the insurance department basis, net gain from 
underwriting was $968,222, before Federal income taxes 
of $478,928. Net investment income was $838,656. 
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MERCHANTS FIRE Assurance Corporation of 


New York, New York, N. Y. 


35th Anniversary 


On February 9 the Merchants Fire Assurance Cor- 
poration of New York celebrated its 35th Anniversary, 
having been founded in 1910 by Edward L. Ballard 
who served as its executive head until his death in 1937. 
The company started with a paid-in capital and surplus 
of $500,000 contributed by a small group of 16 stock- 
holders. Subsequently additional funds in the amount 
of $770,000 were paid-in. Today the corporation’s 
stockholders number over 1,200, its capital stands at 
$2,500,000 and surplus at $13,240,000 in addition to a 


Pere 


voluntary reserve of $1,000,000. 


Since its organization, the company and its wholly- 
owned subsidiaries, the Washington Assurance Corpo- 
ration organized in 1924 and the Merchants Indemnity 
Corporation organized in 1928, have written premiums 
of $121,000,000 on which they have realized an under- 
writing profit of $9,800,000. 


Official Changes 


Walter F. Brady, who became chief executive of the 
group as executive vice president on the death of 
Chairman Alden C. Noble in 1942, has been elected 
president of the Merchants Indemnity Corporation. 
Other changes in the official staff include the promo- 
tion of John A. Sanders, in charge of the Western 
Department, from secretary to vice president and secre- 
tary of the group and Thomas J. O’Malley, in charge 
of the claim department, from assistant secretary to 
secretary. In addition, Raymond Roser and Ernest S. 
Winter were elected assistant secretaries of all three 
companies. 


MUTUAL FIRE Insurance Company of Chester 


County, Coatesville, Pennsylvania 
1944 Statement 


The 105th annual statement of the Mutual Fire In- 
surance Company of Chester County reveals total ad- 
mitted assets of $794,346, net surplus of $406,417 and 
a reserve for unearned premiums of $332,407. All 
figures are higher than those reported on December 
31, 1943. The smallest gain was in policyholders’ sur- 
plus which rose only slightly more than $5,000. Hurri- 
cane claims, under extended coverages, following the 
September 14th storm amounted to between forty and 
fifty thousand dollars, a part of which were covered by 
catastrophe reinsurance. The value of this precaution 
was demonstrated in this the company’s first such ex- 
perience in over 100 years. 


FOR MARCH, 1945 
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TWO WORDS HAVE BEEN ADDED.. 


National Automobile{\Insurance Company 


...80 that our name may accurately describe the underwriting 
facilities of our Company .. . for Automobile and all Casualty 
lines, Fidelity and Surety bonds. The name is different—but 
the means for helping you step-up and keep up production 
remain the same! No time like the present to find out why 
NATIONAL is 


“ALWAYS THE LAST WORD IN BROADER PROTECTION” 


NATIONAL 


Automobile and Casualty 


Insurance Co. 
LOS ANGELES 


CAPITAL $1,000,000 
IN DIANAPOLIS—HOUSTON—DALLAS—SAN FRAN- 
CISCO—SEATTLE—PORTLAND—SAN DIEGO 
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UNITED STATES 
CASUALTY COMPANY 





Home Office 


60 John Street New York City 



































Saint Louis — Washington 
Underwriters 


OF THE 


ST. LOUIS FIRE & MARINE 


INSURANCE CO. 


AND THE 


WASHINGTON FIRE & MARINE 


INSURANCE CO. 
ST. LOUIS, MO. 


Rated “A-+-,” Excellent, in Best 
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NATIONAL AVIATION Underwriters 


St. Louis, Missouri 
New Reciprocal Exchange 


The National Aviation Underwriters has been formed 
under Missouri laws relating to reciprocal institutions 
and has been licensed by the Missouri Insurance De 
partment to write airplane physical damage and liability 
coverage. Kratz Corporation, St. Louis, Missouri, is 
the attorney-in-fact. 


NATIONAL FIRE Insurance Company 


Hartford, Connecticut 
Reports Growth and New Officers 


Immediately after the annual stockholders meeting 
of the National Fire Insurance Company of Hartford, 
held February 19, the company’s board of directors 
made important official staff changes. Edwin H. Forkel, 
general manager of the Western department in Chicago, 
was elected vice president. Named as assistant secre- 
taries were: Robert M. Senn, agency superintendent, 
Flay F. White, superintendent of the loss and reinsur- 
ance department and A. J. Wyatt, general agent. The 
new officers will serve in like capacity the three other 
fire insurance companies affiliated with the National, 
namely, the Mechanics & Traders Insurance Company, 
Transcontinental Insurance Company and Franklin Na- 
tional Insurance Company of New York. 


1944 Operating Experience 


Stockholders were told by President Layton that the 
National Fire and all of its fire affiliates enjoyed an 
over-all gain of 11.6% in net premium writings for 
the year 1944. The source of added income, he re- 
lated, was principally from long-term fire business and 
allied lines. A statutory net underwriting loss was sus- 
tained, however, as additions to unearned premium re- 
serves were greater than the increases in the premiums 
written of the various companies in the group. All of 
the companies reported gains in assets and in policy- 
holders’ surplus. 


NORTHWESTERN MUTUAL Fire Association 
Seattle, Washington 


1944 Achievements 


Recording impressive gains during its 43rd year of 
operation, the Northwestern Mutual Fire Association 
of Seattle, had a total premium income of $10,710,394 
and increased its total admitted assets over $1,200,000 
to $13,765,832. Net cash surplus was enlarged by 
$352,120, bringing this fund up to $3,661,810 after 
the return of $1,596,677 in dividends to policyholders. 
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The Northwest Casualty Company owned and 
operated by the Northwestern Mutual also recorded 
very satisfactory progress. At the close of the year the 
affiliated company’s assets were $4,167,697 and _ sur- 
plus to policyholders was $1,219,453. 


OHIO CASUALTY Insurance Company 
Hamilton, Ohio 


Acquires West American 


Purchase of the West American Insurance Company, 
Los Angeles, California, by the Ohio Casualty Insur- 
ance Company has been announced, for a reported price 
of $1,142,000 cash and other equities. The purchaser 
acquired 29,656 out of 30,000 shares. Harold Bayly, 
president of West American, was its principal stock- 
holder. The new management states that operations of 
West American will be extended as rapidly as possible 
to other states and that the company will become active 
in all lines for which it is chartered. In 1943 the West 
American transacted net premiums of $979,150, in 
automobile and general casualty lines. Newly elected 
officers of the West American include Howard Sloneker, 
president ; A. E. Benson, vice president ; and J. C. Hook, 
secretary-treasurer. 


ORIENT Insurance Company 
Hartford, Connecticut 


Examined 


The affairs of this company were favorably examined 
by the Connecticut Insurance Department as of De- 
cember 31, 1943. 

The report of the examiners showed an increase in 
the company’s surplus of $42,592 compared with that 
shown in its filed annual statement at the close of the 
year 1943. Changes made by the examiners in the com- 
pany’s reserves for various liabilities, chief among which 
was a reduction of $19,727 in the tax reserve, accounted 
for the increased surplus position. 


PENNSYLVANIA Casualty Company 


Baltimore, Maryland 
Results of Audit 


An audit of Pennsylvania Casualty Company, com- 
pleted as of December 31, 1944 by Joseph Froggatt & 
Co., Inc., shows assets of $6,524,937, capital of $1,- 
000,000 and surplus of $643,028. The special reserve 
of $500,000 maintained at the end of 1943 was trans- 
ferred to surplus. Net loss from operations in 1944 
was $1,054,393. Operations of the company are now 
under control, the management states, and within the 
next few months will justify a substantial contribution 
by owe parent, Commercial Credit Company, to invested 
capital. 


FOR MARCH, 1945 


AGENTS- 


HERE’S A NEW APPROACH 
TO A GREAT MARKET 


With a view to helping agents cultivate the 
vast field of prospective corporate surety bonds, 
now being written by personal sureties, the 
Western Surety Company presents a three point 
program of successful sales aids for attacking 
outmoded personal suretyship. 


We offer: 

1. A program for reminding approv- 
ing officers of the dangers of personal 
suretyship. 

2. A new mailing piece, imprinted 
with the agent’s name and address, 
beamed to the personal surety himeelf. 

3. Reasonable premium charge. 


We feel that Number 1 is the point of at- 
tack that has been most neglected and we be- 
lieve that personal surety bonds will soon be 
discontinued, if this program is followed. 





YES-THaATS ¥ 
IT-1 SIGNED 
& BOND 
’ Man is a contradictory be- 
ing, with one hand he signs 
an application for life in- 
surance to protect his loved 
ones and with the other 
hand signs a bond for a 
Friend (signing away his 
loved one’s protection). 


Ay on 


The above is taken directly from the new 
four page folder, entitled “So You’re Going To 
Sign Your Friend’s Bond!”. This is an excellent 
mailing piece for a direct attack upon the per- 
sonal surety himself. This is intended for the 
attack before the personal surety writes the 
bond. Number 1 attacks after the bond is 
signed. 


Agents are invited to write for samples of 
the program and folder, described and devel- 
oped as part of our program of success through 
helping agents to succeed. 


WESTERN SURETY COMPANY 


One of America’s Oldest Bonding Companies 
Western Surety Bldg. 175 W. Jackson Blvd. 
Sioux Falls, S. Dakota Chicago 4, Illinois 








PROVIDENCE MUTUAL Fire Insurance 
Company, Providence, R. |. 


Non-Assessable Policies 


Effective January 1, 1945 all policies of the Provi- 
dence Mutual Fire Insurance Company were made non- 
assessable. Previously, the assessment liability of pol- 
icyholders had been one additional premium. 


PROVIDENCE WASHINGTON Insurance 
Company, Providence, R. |. 


Official Changes 


The board of directors of the Providence Washington 
and its subsidiary, the Anchor Insurance Company, 
have elected Frederick B. Luce to the presidency suc- 
ceeding Gary C. House, who has been elected chairman 
of the board. 119; 


Mr. House, a veteran of 54 years of service with the 
company, had been president since January, 1929. Mr. 
Luce, the new president, joined the company on Janu- 
ary 1, 1921 as manager of its western department in 


HOTEL 
FORT SHELBY 


DETROIT 


J. E. Frawley, General Manager 


900 ROOMS WITH BATH, CIRCULATING 
ICE WATER, SERVIDOR — FROM $2.50 











Chicago. He was elected vice president in (ctober, 
1928 and was transferred to the home office in January, 
1929, : 


REPUBLIC Insurance Company 


Dallas, Texas 
Annual Report 


The 42nd annual financial statement of the Republic 
Insurance Company was presented to stockholders and 
directors at their recent annual meeting. The statement 
figures displayed favorable progress. During the year 
the company’s assets advanced $669,915 to $10,923,816; 
surplus to policyholders, including contingency reserves, 
rose $597,599 to $5,576,329; unearned premium te- 
serves advanced nearly $60,000 to $4,767,850. 


New Officers and Directors 


J. C. Tenison, president of the Dallas National Bank, 
was elected a director to succeed the late E. R. Tennant 
All other directors were re-elected as were members 
of the official staff. Ray Z. Boyer, formerly secretary, 
was named a vice president, while A. H. Crossett was 
advanced from assistant treasurer to treasurer. 


IN CLEVELAND 
IT’S THE 


— 





HOME OF THE FAMOUS 


| VOGUE ROOM 


1000 ROOMS WITH BATH 
RADIO IN EVERY ROOM 
FIVE FINE RESTAURANTS 
CENTRAL DOWNTOWN LOCATION 


| ER ne : x : BAe 
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ASSETS 


Cash in Bank and Office .... $1,61 1,656.54 


{ *U. S. Government Bonds 8,234,081.90 
*Municipal and Listed Bonds 387,844.49 
*Common and Preferred Stocks | 084,934.25 
**Stock—The Ohio Insurance Company 875,099.00 
Mortgage Loans ..... 37,832.77 
Real Estate (Book Value) ae hare 131,460.99 
Premiums in Course of Collection (Under 

8 aeceneaaeameninti 1,232,928.64 
Interest Accrued ....... 29,763.32 
Reinsurance Recoverable 18,221.25 
Other Ledger Assets . 114,136.35 


$13,757,959.50 


Holders Surplus $4,672,523.99. 





ST. LOUIS CASUALTY and Surety Company 
St. Louis, Missouri 
License Granted 


This company was licensed January 1, 1945, begin- 
ning business with capital of $200,000 and surplus of 


$144,000. It has reinsured all casualty business of 
General Indemnity Exchange, which ceased writing 


business March 1, 1945. P. J. McGuire, formerly of 
General Indemnity Exchange, is president and treasurer. 


STANDARD ACCIDENT Insurance Company 
Detroit, Michigan 


Stockholders’ Report 


The year-end balance sheet of the Standard Accident 
Insurance Company, as reported to stockholders, showed 
assets of $41,712,868, capital of $3,518,760, and surplus 
of $10,159,989. In addition, a $300,000 reserve for 
contingencies was established. Net premiums were 
$19,303,537, a decline of $139,845, due to an 18.1% 
drop in bonding premiums and a 17.9% decline in 
workmen’s compensation. Other casualty lines in the 
aggregate were up 2.1% Underwriting gain, before 
Federal taxes, was $1, 472, 400; net investment income 
was $474,359. Federal income taxes of $809,825 were 
incurred. 


FOR MARCH, 1945 


THE OHIO CASUALTY INSURANCE COMPANY 


HAMILTON, OHIO 


Financial Statement, December 31, 


*Valuations on basis approved by National Association of Insurance Commissioners. 
cember 31st, 1944 Market Quotations had been used, the Assets would be $13,930,483.49 and Policy 





; creased $2,009,671 to $16,422,395. 
| were $96,959,503. 


1944 


LIABILITIES 


Reserve for Liability and Compensation 


TES LA a EEN TR ea! $2,952,796.26 
Reserve for Other Losses 829,735.80 
Reserve for Unearned Premiums 3,892, 146.77 
Reserve for Taxes ..... Pacts 615,768.82 
Reserve for Current Bineenes - 12,000.00 
Reserve for Reinsurance .............. 80,092.27 
Voluntary Reserve ............. 875,419.58 
CAPITAL STOCK ........ $1,200, 000. 00 
SERA Saree ree 3,300,000.00 
SURPLUS TO POLICYHOLDERS . 4,500,000.00 


$13,757,959.50 


lf actual De- 


**This Company is wholly owned, operated and controlled by the Ohio Casualty Insurance Company. 


UNION MUTUAL Life Insurance Company 


Portland, Maine 
Enters Non-Can Field 


The Union Mutual Life Insurance Company has an- 
nounced its entry in the field of non-cancellable guar- 
anteed renewable sickness and accident insurance. It 
is offering both long term and short term contracts, 
with hospital, nurse, and surgical benefits available. 


UNITED STATES Fidelity and Guaranty 
Company, Baltimore, Maryland 


Statement Filed 


Substantial profits and a moderate gain in premium 
volume are reported by the United States Fidelity and 
Guaranty Company for the year 1944. Net writings 
were $45,025,449, up $998,144 for the year. Under- 
writing profit was $7,022,785, net investment income 
$1,919,074 and appreciation and profits on sales $2,- 
060,578. Federal income taxes incurred were $5,485,- 
389, but reflect an increase in the reserve for such 
taxes from $6,500,000 to $7,000,000. After $1,500,000 
in dividends, transfer of $1,966,623 to the security 
fluctuation reserve and other items, surplus was in- 
Assets at year end 


105 











STRENGTH 
Behind .these two American fire 
insurance companies lies financial 
strength—strength that means 
security. Millers National assets 
total $7,844,334.13, of which 
$3,092,216.82 is surplus. Illinois 
Fire assets total $1,823,233.73 
— surplus $1,282,690.21. These 
assets represent high grade in- 
vestments convertible easily into 
cash on short notice should it 
be necessary to meet the unex- 
pected—catastrophes, if you 


please. 








By a special act of the Illinois legis- 
lature on February 16, 1865, a char- 
ter in perpetuity was granted ‘“‘to 
transact the business of fire insurance 
as prescribed.” Thus, eighty years 
ago, the Millers National Insurance 


Company was founded. 


Back in ’65 the midwest had not yet 
emerged from its pioneer stage of 
development. Chicago had _ hardly 
outgrown the proportions of a frontier 
town: its population was 177,956. 
Eighty years have gone by .. . years 
of experience . . . years of progress. 
Here in the center of the great middle- 


west agricultural and industrial re- 


gion, Millers National  Insura 
Company has grown to be one 
America’s prominent fire insura 
companies with services extendi 


from coast to coast. 


Millers Natio 


Insurance Company is not. spe 


The history of 


tacular. Rather, it is the story 
sound and steady growth. The chi 
concern of its management throw 
all the years has been security for 
policyholders. It has a strong, found 
tion from which to go ever forwa 
as an increasingly greater institutid 


of service. 


MILLERS NATIONAL INSURANCE CO. 
ILLINOIS FIRE INSURANCE CO. 


HOME OFFICE: 137 W. JACKSON BLVD., CHICAGO 


HEADQUARTERS 


FOR 


ALL 
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FINANCIAL STATEMENTS DECEMBER 31, 1944 


AS FILED WITH THE NEW YORK STATE INSURANCE DEPARTMENT 


Total Admitted Liabilities Surplus to 
Companies Capital Assets (except capital) Policyholders 


Firemen's Insurance Company of Newark, N. J. $9,397,690. $47,130,231. $28,055,067. $19,075,164. 


Organized 1855 


The Girard Fire & Marine Insurance Company 1,000,000. 5,958,832. 3,432,784. 2,526,048. 


Organized 1853 


National-Ben Franklin Fire Insurance Company 1,000,000. 5,394,449. 2,949,349. 2,445,100. 


Organized 1866 


The Concordia Fire Insurance Co. of Milwaukee 1,000,000. 5,596,255. 2,948,027. 2,648,228. 


Organized 1870 

Milwaukee Mechanics’ Insurance Company 2,000,000. 14,503,909. 7,996,070. 6,507,839. 
Organized 1852 

The Metropolitan Casualty Insurance Co. of N. Y. 1,500,000. 13,753,424. 10,242,361. 3,511,063. 
Organized 1874 

Commercial Casualty Insurance Company 1,000,000. 13,854,224. 9,503,906. 4,350,318. 


Organized 1909 


Royal Plate Glass and General Ins.Co. of Canada 100,000. 353,605. 4,222. 349,383. 


Organized 1906 


Pittsburgh Underwriters - Keystone Underwriters 


HOME OFFICE 


PACIFIC DEPARTMENT 10 Park Place WESTERN DEPARTMENT 
220 Bush Street Newark I, New Jersey 120 So. LaSalle Street 
San Francisco 6, Calif. oo Bro Chicago 3, Illinois 


‘ Pe 
SOUTHWESTERN DEPARTMENT OR poteongy FOREIGN DEPARTMENT 
912 Commerce Street “ANY ins¥* 111 John Street 


Dallas 2, Texas CANADIAN DEPARTMENTS New York a New York 
465 Bay St., Toronto, Ontario 
404 West Hastings St., Vancouver, B. C. 





BUY MORE BONDS -- AND KEEP THEM 





eAMERICAN 


Re-Insurance Company 


ROBERT C. REAM, President 


99 John Street, New York 7, N.Y. 


Financial Statement as of December 31, 1944 


ASSETS 
$13,484,520.74 
U. S. Government.... $12,626,823.52 
Municipal 786,961.78 
All Other 70,735.44 
5,429,260.00 
(Valuations on N. Y. Insurance Dept. Basis) a 
$18,913,780.74 
Cash (In Banks and Office) 2,034,770.06 


Mortgage Loans (N. Y. City Real 
Estate) 


Premiums Not Over 90 Days Due 
Accrued Interest 


97,853.86 
337,823.40 
49,886.36 
33,436.48 


Seal Mdnieed Acces .....:....: $21,467,550.90 


LIABILITIES 
Workmen’s Compensation, Liability 
(Legal) and Other Loss Reserves.... $6,416,800.46 
1,875,263.81 
104,985.01 
2,023,991.37 
750,000.00 


Unearned Premium Reserve 
Commissions Payable 
Reserves for Taxes, Reinsurance, etc. .. 


Voluntary Contingency Reserve 


Liabilities Except Capital $11,171,040.65 
$2,000.000.00 


8,296,510.25 


Capital 


Surplus 


Surplus to Policyholders 10,296.510.25 


$21,467,550.90 


Total Liabilities 


N. B. Securities carried at $503,479.64 in the above statement are deposited as required by law. 
On basis of December 31, 1944 Market Quotations for all Bonds and Stocks owned, the Company's 
Total Admitted Assets and Surplus would be increased $537,753.32. 


CASUALTY-FIDELITY-SURETY 
RE-INSURANCE 











